cessed in Saskatchewan.

Canadians are buying more Canadian food products since the Covid-1

9 pandemic hit. Above, cauliflower being harvested and eggs being pro-

More Canadians buying
Canadian food through pandemic

BY SPENCER KEmP
LocaL JourNALIsM INITIATIVE REPORTER

Farm Credit Canada (FCC) conducted a survey that
found more Canadians actively looking to purchase Ca-
nadian-produced food through the COVID-19 pandemic.

The survey, conducted between January 8 and 12, 2021,
saw six out of 10 Canadians say they are more likely to
purchase Canadian-made or grown food.

“We had surveyed 2000 Canadians across the country,
reflective of how the country is divided, and the reason
we did it is in advance of Canada’s Agriculture Day, this
one day a year where we celebrate Canadian food, we
just wanted to know what consumers were thinking,”
said Marty Seymour, Director of Industry Relations with
FCC.

Seymour’s family comes from Carnduff where they
grew canola and raised cows.

The survey showed around 56 per cent of Canadians
are more likely to look for Canadian-made or grown food
while 50 per cent are more likely to think about how their
food is grown.

“I think this means opportunity, in the last ten years
in agriculture we’ve been talking about trust in food
and for me, it's somewhat inspiring to see that six in ten
Canadians, since the pandemic, are more likely to buy
Canadian-grown food. That to me is a clear demonstra-
tion that consumers trust Canadians and I think part of it
infers the idea that we are supporting Canadian compa-
nies. We see that in retail we see that in food and we see
it everywhere.”

In the same survey, eight out of 10 Canadians say
that Canada’s food system and agricultural sector have
adapted and responded well to the pandemic, a total of
94 per cent of respondents say they support Canada’s ag-
ricultural sector.

Seymour noted an ongoing discussion regarding pro-
ducers and their appreciation. Before the survey, Sey-
mour claims that many producers did not feel that they
were appreciated by the public. The survey found that 91

FCC Director of Industry Relations, Marty Sey-
mour

per cent of respondents agreed with this sentiment.

“I think there’s always tension within the farm com-
munity whether farmers feel appreciated or not. I think
that’s fair. Maybe what this research does is validate with
a third party that these farmers are appreciated. I think
it’s also interesting that 80% of people are just now learn-
ing more about how their food is produced. I don’t care

what industry you're in, when people want to under-
stand how you make or grow your food, that just brings
you closer to your customers and I think the outcome to
that loyalty to the Canadian food production system,”
Seymour explained. “In the early days when we were
looking for N-95 masks and everybody was trying to get
their PPE for food processing, people were unsure about
the Canadian food system but now nine out of ten Cana-
dians in our research said that we should celebrate the
industry. I think that's pretty cool when there are these
people who aren’t even connected to the food industry
saying we should celebrate them.”

Seymour noted that despite all the hardships brought
on by the pandemic, the increased awareness to the Ca-
nadian agriculture industry is a silver lining.

“I don’t see any downside to this heightened aware-
ness and heightened interest in the Canadian food sys-
tem. Whether it lasts or not, the idea that we’ve invited
more people to the table and they’re curious about how
their food is produced has no downside. Whether it lasts
or not doesn’t matter to me today, I'll take advantage of
this time to help people learn more,” Seymour said. “If
that's a win from the pandemic, as much downside as
we’ve seen, if Canadians feel more supportive of Cana-
dian farmers? I'll take that.”

The survey was done to help promote February 23,
which is Canada’s Agricultural Day.

Seymour says that this day is the one day a year that
producers are celebrated across Canada.

“We did the research because on February 23 we will
be celebrating Canada’s Agriculture Day, and that’s just
one day of the year where we can stand up and say we
are proud of our food sectors.”

“The events over the past year have shown us that in
times of crisis, the Canadian agriculture industry con-
tinues to provide safe and reliable food. Canadians have
noticed and are responding with appreciation for the ag-
riculture and food industry’s ability to adapt, even under
difficult circumstances.”

EBS T ER .

EEDFARM

CALL/TEXT

Glen Crosson: 306.608.9009
Lorne Crosson: 306.435.7148

websterseedfarm.ca

J,
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We have the best Wheat,

rley and Faba Bean varieties
If we don't have what you want,
we will bring it in for you!
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Why 5G connectivity
matters to agriculture

BY PETER GREDIG, FCC

The evolution of wireless connectivit
has allowed us to do more and more witl
our smartphones. The next big leap for-
ward in speed and capacity is called 5G,
but what does this technology offer us be-
yond making it easier to stream video to
your phone or tablet? What about agricul-
ture and 5G?

Let’s start with an explanation of how
5G is different from what we have now,
then consider why this may be important
for agriculture.

Waar 15 5G?

The term 5G refers to the fifth generation
of cellular networks, which began deploy-
ment in 2019. Most Canadians currently
use 4G LTE, and some may still get only 3G
connection, depending on where they live.

Devices in a 5G cell are connected to the
internet and telephone networks via radio
waves that come from local towers and an-
tennas. There’s nothing new on this fron—
it’s similar to the way 3G and 4G LTE work.

What is new is the boost in bandwidth
and download speed that 5G can bring.
Without getting too deep into connectiv-

Rubberstone
(Cover your ugly
concrete)
Polyspartic and
Epoxy Flake on
garage and
basement floors
Tree Removal,
Cutting& Stump
Grinding

hauling

Farm yard windrow
restoration

Industrial &
Residential Hedge
Trimming
Landscaping
Demolition

(cabins, garages)
Cement take out and

Dump Runs
Light Carpentry
Deck Building

ity speed jargon, 4G LTE download speeds
max out at one gigabit per second — 5G
has the potential to reach speeds as high
as 20 gigabits per second. The key word
is potential. It will take time to get the 5G
networks to the point where these impres-
sive speeds will be commonplace. But even
lower-performing 5G is still a big step up
in terms of speed.

And it’s not just speed. Latency is a mea-
sure of how long it takes an action request
or data to travel from one device to another
and return. The promise of 5G is to get that
lag time down to one millisecond: essen-
tially instantaneous.

5G offers more bandwidth, higher
speeds and less latency. That's the good
news. The trade-off is that because it uses
higher-frequency radio waves, the range
of these waves is shorter so more towers
are needed. The initial rollout of 5G will
have towers that use a range of frequencies
delivering three different speeds. This will
ensure coverage across the cell for each
tower. It will take years to fully switch to
the highest-performing 5G capabilities.

Continued on Page B6 v=
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Fireplaces
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WE'RE HERE TO
SERVE YOU

FOR SALE / FOR RENT / CALL FOR PRICING

FULL PRODUCT LINE AVAILABLE!

JENKINS BRUSH MOWER

» 1/4" HD free floating deck

» Eaton Char-Lynn motor

» easy to replace blades

» cuts up to 6” material

» optional wheel kit and pushover bar
Sizes:5'/ 6"/ 7'

JENKINS SUPER DUTY MOWER
» 1/4” HD free floating deck

» Eaton Char-Lynn motor

» 4 easy to replace blades

» no gear box

» 500 Ibs flywheel

Sizes: 6"/ 7’

JENKINS SKELETON GRAPPLE

» bolt on side plates

» 3" spacing between teeth

» fully greasable pivot points

» hydraulic covers included

Single Grapple: 48" / 62"

Double Grapple: 62" / 68" / 74" / 78" / 84"

JENKINS TREE SHEAR

» 90° rotating head

» AR 400 hardened cutting blade
» 6” 3000 psi cylinder

» manual rotate available

» hydraulic rotate available

JENKINS EARTH AUGER

» 2" hex drive unit

» planetary gear box

» self centering

» heavy duty commercial frame

Bit sizes:4"/6"/9"/12" /15"
18"/20"/24" /30" /36"

TRIMBLE GPS SYSTEMS wsoc (> Trimble

SALE!

TRIMBLE EZ-GUIDE 250
w/UPGRADED AG-15 ANTENNA

ON SALE FOR $2339.99 ($400 off!)
REGULAR $2739.99 WHILE SUPPLIES LASTS

VIRDEN, MB P 204-748-4469 E sales@virdenag.ca VIRDENAG
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BY SPENCER KEmP
LocAL JOURNALISM INITIATIVE REPORTER

A 3,250-acre community pasture in the
RM of Wallace-Woodworth is ready to
shine once more following a much-needed
facelift that was completed in 2020. The
Kirkella COmmunity Pasture received
funding through The Conservation Trust,
a fund made available through the Mani-
toba Climate and Green Plan Initiative
which is delivered via the Manitoba Habi-
tat Heritage Corporation.

e funding was brought to the atten-
tion of the RM of Wallace-Woodworth
thanks to the Manitoba Forage and Grass-
lands Association (MFGA), according to
Garth Mitchell, CAO of Wallace-Wood-
worth.

“It was brought to our attention through
the Manitoba Forage and Grasslands As-
sociation that we would be a prime can-
didate to access some development funds.
So it was through a three-way relationship
that we made this development,” Mitchell
explained.

He says that the MFGA played a key
role in helping guide the RM through the
application process, as well as throughout
the rest of the project.

The Kirkella Community Pasture is lo-
cated near the Saskatchewan-Manitoba
border, a short way north of the Trans-
Canada highway and is made available to
producers in the RM to utilize. Producers
can pay a fee and book cattle into the com-
munity pasture where they will be able to
graze.

Thanks to The Conservation Trust, the
community pasture was able to receive
improvements that helped resolve some
concerns around the grazing area and wa-
ter supply.

“The = Wallace-Woodworth  Kirkella
Community Pasture has been operated
by the municipality for a number of years,
and we’ve always been looking for ways
to improve and provide a better commu-
nity pasture. We were fortunate enough
to access some funds through The Con-
servation Trust. We partnered with The

A
=

save 15%"

Off OEM and Fleetguard

all-makes filters

up to $150 with a minimum $100
purchase of genuine Case IH
lubricants and/or coolants.
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Improvemens made to
Kirkella Community Pasture

Conservation Trust group and the Mani-
toba Forage and Grasslands Association
to do some renovations. A lot of scrubbing
for fence areas and improving some bet-
ter pasture area, as well as the creation
of some more stable water supplies, then
some fencing to isolate and allow the us-
age of those in the pasture throughout the
year,” said Mitchell.

The biggest concern that was tackled
was the issue with the water supply. In
East years, there have been dry spells that

ave proven difficult for producers. To
remedy this, three dugouts were installed
in the pasture.

“I think the secure water supply, these
are three very large dugouts and they’re

OIL &
FILTER
SALE

N\ ON NOW UNTIL
B FEB. 28, 2021

SAVE

UP TO 250/0*

On purchases of qualifying genuine
Case IH viscosity branded
lubricants and coolants.

GENUINE
PARTS

fenced off in paddock areas so they can be
accessed in various areas of the pasture.
Water for cattle is very important as we’ve
been through some dry times in the past,
so we can’t always guarantee on the small-
er sources. SO these large water sources
are going to be very important.”

The total cost of the project came to
$200,000. The MFGA assisted the RM of
Wallace-Woodworth through the project
as it was one of the first projects through
the grant and they wanted to inspire oth-
ers to apply for funding from the Conser-
vation Trust. According to Executive Di-
rector with the MFGA, Duncan Morrison,
they h0£e it acts as a flagship for others to
utilize the available money.

YOUR FOUNDATION STARTS HERE.

N

— New Brand - Same Great Service!:

/
For Full listing of
2021 Varieties.
Trial Resullts & More Visilt

CALL / TEXT
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“The Manitoba Government rolled out
rogram called the Conservation Trust
which is essentially an endowment fund
based on an investment which allowed
groups like Manitoba Forage and Grass-
lands Association to partner with others,
in this case, the Rural Municipality of Wal-
lace-Woodworth,” Morrison explained.

The project saw multiple improvements
made on the pasture Wﬁlch included ma-
jor scrubbing of woody pasture species
that affected grazing and tﬂe construction
of three dugouts to provide water for cat-
tle and wildlife. Additionally, new fences
were installed to help streamline the pro-
cess of grazing rotations.

“They were concerned about drought.
They knew they wanted to get water onto
the " pasture. They strategically placed
three 1,000,000 gallon dugouts to help,
and then that became the foundation for
their other work. They were able to plan
better fencing etcetera.” “The focus on wa-
ter management in the pasture was a very
key driver,” Morrison said.

The encroachment of the woody spe-
cies was also a key driver in the project,
according to Morrison.

“There was quite a bit of encroachment
and woody species that were coming into
the pasture, and it was affecting the qual-
ity of the pasture certainly from a grazing
perspective. They did a massive mowing
process to push back the shrubbery and
open up large amounts of previously non-
grazed acres.”

MFGA also provided the project with a
review on the pasture through experts in
rangeland health and from Assiniboine
West Watershed District, who looked over
the pasture and suggested different en-
hancements that could be made.

Morrison explained that this project was
extremely important to them as grasslands
are shrinking and this area not only ben-
efited cattle and producers but also the
wildlife as well.

“It's going to be great for grazing, it's
going to be great for wildlife, and it’s great
for the producers who are going to use it.”

Full Line-up of Top Performing
Wheat, Pea & Faba
Varieties Including :

CURgIERST NE -~ew aAc WHEATLAND VB

“NEWAAC LEROY VB
AAC BRANDON

N\

N

WWW.CORNERSTONESEED.CA

EMAIL

LEE@434.7436  SALES@CORNERSTONESEED.CA
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Let’s p1tch food waste

Every year, over half of the food produced in Canada
is wasted. Crops are left unharvested in the field. Food
spoils during transportation. Reusable by-products are
cast aside during processing. Retailers and consumers fall
short on selling and eating food before it spoils.

According to the experts at Second Harvest, it’s like
building 95 CN towers out of wasted food every year. Un-
eaten food often ends up in landfills and creates methane,
a powerful greenhouse gas. A staggering eight per cent
of all greenhouse gases worldwide are the result of food
waste.

Food waste is a major challenge—and a major oppor-
tunity.

We've all heard the saying: “Reduce, reuse and recy-
cle.” Well, it turns out those three ‘Rs’ are all key to taking
on this mountain of a problem.

The team at Enterra Corp. is more than up to the chal-
lenge. Enterra runs a large state-of-the-art facility just
north of Calgary. Every day, they gather 130 tonnes of sur-
plus fruits, vegetables and other food from local farmers,
grocery stores and food processors. They bring the waste
back to their facility and feed it to large colonies of black
soldier larvae. The larvae are then dried and offered as a
nutrient-rich pet food and plant fertilizer in an attractive
packaging.

Altruism isn’t driving Enterra’s success—it’s a viable
business model to recycle food waste. Our government
recently announced an investment of $6 million to help
them expand.

We need more Enterras. A lot more.

Last November, our government launched the $20
million Food Waste Reduction Challenge, offering cash
prizes to innovators with solutions to prevent or divert
food waste at any point on the food supply chain, from
farm-to-plate.

We launched the challenge, not knowing what kind of
response we would get.

We were thrilled at the response. Already, 343 pro-
posals have poured in from all across the country, from

16 Avvawel
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Derek & Joelle Smart
Derek’s cell | (306) 435 9899
Moosomin, SK
derek@smartfarmsangus.com

Karl & Kristine Sauter
Office | (306) 739 2240
Karl's cell | (306) 435 7053
Kristine's cell | (306) 434 5093
Wawota, SK
bridgewayfarms@hotmail.ca
FB: Bridgeway Livestock

Broadcasting Real-Time Auctions

*Video Sale Broadcast*
Catalogue, Photos & Videos Available Soon
at www.dvauction.com

*‘.—h‘ Marie-Claude Bibeau

start-ups and entrepreneurs ready to tackle this issue in
Canada. A first round of winners will be announced in the
coming months and another round of applications will be
open in the spring, this time focused on new technologies
that extend the life of food or transform food waste into
new foods or value-added
products.

While we're making
good progress on re-using
and recycling waste, the
biggest challenge remains
waste prevention—pre-
venting food waste before
it ever happens. And we
can all start with a simple
solution right in our own
homes. Some of us are un-
sure about whether to eat
food after the best-before
date. The best-before date
indicates to consumers
that if the product has been
properly handled, the un-
opened product should be
of high quality until the
specified date. Best-before
dates are about food qual-
ity and not food safety.

Being confined at home during the Covid-19 pandemic
has helped us all discover (or rediscover) the joy of cook-
ing. Personally, I enjoy the challenge of cooking a deli-
cious meal using the forgotten ingredients in the back of
my fridge.

Tackling food waste is a challenge for all of us. It's a
key focus area for the Food Policy for Canada, which
our government launched two years ago. Reducing food
waste can save us money, support those in need, create
new business opportunities and reduce GHG emissions.
Whether it’s a multi-million dollar business venture or a
back-of-fridge stew, let’s keep working on solutions.

The Hon. Marie-Claude Bibeau is Canada’s Minister of Ag-
riculture and Agri-Food.
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We can print and
distribute your flyer
through Canada Post

PRAIRIE LIVESTOCK

LIVESTOCK DEALERS AND ORDER BUYERS

Prairie Livestock Inc. is now buying cattle direct
off farm in Moosomin, SK and Melita, MB

One of the biggest licensed bonded order
buyers in Canada.

Respected and trusted for 40 years
Customers across Canada and the U.S.

giving us the ability to pay top dollar for all
qualities and classes of cattle

Never charge selling fees, which means more
profit per head (up to $25/head over selling
at Auction)

Same day payment

To find out what your cattle are worth and to book
them in for our next Monday weight-up day contact:
Jason: 306-435-7767

Bryn: 306-435-7381

Prairie Livestock Inc.
1 Mile West of Moosomin
on Hwy #1

Licensed and bonded livestock dealers (SK #116723)(MB #1257)

Vern: 306-435-7411
Brock: 204-522-6396
Office: 306-435-3327

Melita Weigh Station
1 Mile North of Melita
on Hwy #83

u il 1g,
Bloc 12

2017+ 103 29
TAve. Semans, gy

ournew
altostaers)
ur o Uosters

Lunch Proyige,
fed
Demos Availapje

Contact us today!

Spectator

world_spectator@sasktel.net




Monday, February 22, 2021

What you can do now to prevent
conflict on the farm

The World-Spectator

BY REBECCA HANNAM

Conflict is part of every-
day life. Sometimes it's rel-
atively minor and easy to
handle, but other times, a
more deliberate resolution
strategy is required. Either
way, how farm business
managers deal with con-

know how to address con-
flict, so they avoid it or ig-
nore it, which causes issues
to fester,” Moore says. “We
should be looking at differ-
ing views as an opportuni-
ty to come up with better,
long-lasting solutions.”

Most people don’t know how to address conflict,
so0 they avoid it or ignore it, which causes issues

to fester.

flict can dictate the attitude
and approach to handling
disagreements within the
operation.

Richard Moore, founder
of MDR Associates Con-
flict Resolution Inc. in Ot-
tawa, Ont., knows conflict
can be a barrier but says it
can also be an opportunity
to engage and understand
what is important to those
involved.

“Most  people  don't

BELUVY FAGTUR

NOW AVAILABLE

o Snap Lock Hidden
Fastener Metal Roofing

o SCREW PILES

o 30’ Self Supporting
Panels

Structural Steel Dealer

#1 Grade Coloured
95¢/sq. ft.
B Grade Coloured
85¢/sq. ft.

B Grade Galvanized
79¢/sq. ft.
Multi Coloured Mill Ends
49¢/sq. ft.
Call us now for
best selection
of lengths & colors!
ASK US ABOUT FUEL ALLOWANCE

FOUILLARD STEEL
SUPPLIES LTD.

ST.LAZARE, MB

1-800-510-3303
www.fouillardsteel.com

To contact the
World-Spectator
call 306-435-2445

Communication is key

After 30 years as a medi-
ator, consultant and coach,
Moore stresses that most
conflict boils down to poor
communication.

Therefore, conflict man-
agement needs effective
communication and the
willingness of all parties
involved to work through
the issues.

His top management tip:
conflict is easier to prevent

than to resolve.

“Engaging with people
well, on a continual basis,
prevents conflict, so it's
important for managers to
talk to partners,” Moore
says.

Use mediation techniques

Disagreement typically
begins when a problem
arises, and one person’s so-
lution differs from that of
another person.

Early identification of
potential conflict is the ide-
al time to initiate dialogue
rather than try to solve it.
Moore recommends using
these mediation skills to
start the conversation:

Adjust your
mental attitude
It's important to enter
dialogue without prejudg-
ments. Be open and curi-
ous. Avoid assumptions.

- Moosomin, Sask.

Ask good questions
The conversation should
involve asking the other
Eerson questions about
ow they view the situa-
tion. Ask them to expand
their perspective.

Listen
Allow the other person
adequate speaking time

without interruption. Ac-
tively listening to their an-
swers is crucial to under-
standing their viewpoints
and emotions.

Reverse roles and repeat
the conversation so both
parties can ask questions
and share perspective.

“This process opens u
a conversation so that bot
people get a fuller picture
of the situation — and that’s
really important,” says
Moore.

The dialogue also pro-
vides validation and a
deeper understanding of
the problem. As well, new
information could result in
an even better solution to
the issue.

Farm managers can also
watch for warning signs
that conflict is beginning,
such as reduced engage-
ment, less chatting and
frustrated or angry be-
haviour. Conflict exclud-
ing management can be
signalled by strained com-
munication between em-
ployees and tense body
language.

Ask for support
Business advisors skilled
in mediation can provide

PUBLIC NOTICE

Ll

RM OF MARTIN NO 122

Box 1109 602 Main Street * Moosomin SK SOG 3NO
Phone: 306-435-3113 extension 2 or 306-435-4951 (direct line)
Fax: 306-435-4313 Email: rm122@sasktel.net
Cheryl Barrett — Chief Administrative Officer

Take notice that in accordance with the Public Notice Policy
Bylaw and Section 2.7(2)(a) of the Zoning Bylaw adopted by
the Rural Municipality of Martin No. 122 in accordance with The
Municipalities Act, the following item(s) will be discussed by the
council of the RM of Martin at its meeting to be held at 11:00
am on Wednesday, March 17, 2021 at the Municipal Office
located at 602 Main Street, Moosomin, Saskatchewan:

» Discretionary Use of NW 22-14-32-W1 for the
purpose of a proposed Solar Farm

Dated February 11, 2021 at Moosomin, Saskatchewan

Chief Administrative Officer

)
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Cheryl Barrett

objective views and facili-
tate communication, in-
cluding helping everyone
prepare for tough conver-
sations about the ongoing
conflict. But this doesn’t
mean external resources
will always be needed —
sometimes, a few facilitat-
ed sessions help managers
sharpen their conflict com-
munication skills that they
can use moving forward.

Bottom line

Good  communication

B5

among farm managers and
staff can help prevent con-
flict before it arises, experts
say, and help resolve con-
flict if it does occur. Watch
for signs that conflict may
be brewing, such as ten-
sion, reduced conversation
or engagement or frus-
trated behaviour. If talking
through the conflict doesn’t
resolve the issue, it may be
time to bring a professional
mediator to%welp staff work
towards a resolution.

LANE REALTY

For the most exposure that you deserve in the marketing of
your farm or ranch property — Contact your local agent:

JASON BEUTLER (306) 735-7811

LANE REALTY

Saskatchewan’s Farm & Ranch Specialists ™
Ph: (306) 569-3380 * E-mail: lanerealtycorp@sasktel.net
WITH OVER 39 YEARS IN THE BUSINESS!

“Now representing purchasers from across Canada and overseas!”

www.lanerealty.com 2110

R.M. or WarLroLE No. 92

LAND FOR LEASE

maintenance of fences.

tenders.

Tenders are now being accepted for the land lease of:
SE-10-13-33-W1M
(160 Acres)

Possession date will be May 1, 2021 for a three (3) year
period. The Lessee will be responsible for the upkeep and

Tenders must be received by the office of the R.M. of Walpole
by 4:00 p.m. on Tuesday, March 16, 2021

Tenders will be opened at 3:00 p.m. on Wednesday, March
17, 2021. The Council reserve the right to reject any and all

Tenders can he mailed, faxed or e-mail to:
The R.M. of Walpole No. 92
Box 117
Wawota, SK S0G 5A0
Phone: 306-739-2545 Fax: 306-739-2777
E-mail: rm92@sasktel.net

21:1c

SUCCESSFUL APPLICANTS MUST:

peak season;

be provided

EMPLOYMENT OPPORTUNITY
SEASONAL MAINTENANCE OPERATOR

The Rural Municipality of Antler No. 61, with office in Redvers, SK,
is currently seeking resumes for a Seasonal Maintenance Operator.

The RM offers an excellent benefits package, a matched pension
plan and excellent hours of work if you are looking fo have a life
outside of work! The Seasonal Position has a potential work period
of Mid-June to October (depending on weather).

Be willing to work at least 40 hours per week, more during

* Have experience operating heavy equipment; and must be
able to operate heavy machinery to complete road mainte-
nance, mostly mowing of ditches.

Be able to work under direction of the Council/Foreman/
Administrator, and work well with other employees;

Must possess good organization and communication skills
with Council, staff and ratepayers;

Proof of a valid driver’s license and a driver's abstract must

Being mechanically inclined and knowledge of machinery
maintenance is also a definite asset.

Please submit written resume by Monday, March 5th, 2021 stating
experience, work references and wage expectations fo:
R.M. of Antler No. 61
Attention: Administrator, Melissa Roberts
P.O. Box 70 Redvers, Saskatchewan SOC 2HO
Fax: (306) 452-3518
Email: rm61@sasktel.net

For further information please contact the

R.M. Office: (306) 4523263

RM-%@\“ER
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Why 5G connectivity matters to agriculture

w Continued from page 2

WHAT ABOUT 5G IN AGRICULTURE?

Theoretically, 5G will help agriculture make better use
of the internet of things, artificial intelligence and robot-
ics. It’s all about data and how fast it can be processed.
We hear more and more about connected sensors in barns,
greenhouses, fields and on equipment — this is part of
what's called the internet of things where anything and
everything will be collecting data and connected to the in-
ternet. The 5G-enabled sensors will be able to collect and
aggregate the enormous amount of data being collected
and, in real time, push it through artificial intelligence al-
gorithms to enable complex real-time decisions.

A robotic weeder is a good example. The sensors on the
weeder are looking for weeds while recognizing that the
crop must not be disturbed. The sensors are gathering a
lot of data that needs to be processed to let the robot de-
cide what is and isn’t a weed. A 5G connection enables the
weeder to make decisions and work faster. If you think
about any robot or autonomous vehicle moving at high
speed, decisions have to be made instantly for safety rea-

sons.
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The bottom line is, if agriculture is to fully benefit from
the internet of things, artificial intelligence and robotics,
data must move and be processed instantaneously. And
5G is touted as the best way to accomplish this.

WHEN WILL WE GET 5G?

Some telecom providers have initiated a 5G rollout in
major urban centres like Toronto, Ottawa, Vancouver and
Montreal. This initial launch will see the 4G network aug-
mented by 5G capability. It will take time for fully dedi-
cated 5G coverage to expand beyond densely populated
urban areas because more towers need to be installed.
Rural Canadians may have a significant wait before full
5G capability is available to them. The other speedbump
is that you'll need a new phone to use it. There are some
5G-enabled smartphones and tablets, but not all are sup-
ported by Canadian carriers. If you're buying a new de-
vice and want to be 5G enabled, check with your carrier to
make sure it’s on the supported list.

While the promise of 5G to enable the artificial intel-
ligence and robotic revolution in agriculture is exciting,
many rural Canadians are still waiting for functional
mobile connectivity and basic internet service for their
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homes. It will be at least a couple of years before we really
start to see 5G availability and functionality in rural areas.

WHAT ABOUT HIGH-SPEED SATELLITE DELIVERY?

Rural Canadians may have access to high-speed inter-
net for their homes from satellites well before 5G mobile
becomes established. New providers of satellite internet
services are eyeing rural Canada as a good potential mar-
ket for their services. The good news is that you can access
satellite internet anywhere — it’s not limited by the num-
ber and location of towers. The downside is that satellite
internet speeds are significantly slower than what 5G is
promising and historically, the cost has been higher than
other options.

Satellite services require a dish to be installed on or near
your house that exchanges signals with a satellite and
communicates with your router to create a wireless envi-
ronment. It doesn’t provide the speed or mobile service
that 5G promises, but it's definitely worth looking at.

DUGOUT REBATE
Farm and Ranch Water Infrastructure Program (FRWIP)
Government of Saskatchewan

The new Saskatchewan Dugout Rebate Program details have
been announced. Please find the link to the program information
and application forms below. The program continues to offer
rebates of 50% of the project cost, up to $50,000.00, for eligible
applicants. Deadline for this program is December 31, 2022.

BUSH CLEARING IS ALSO AVAILABLE.
Call 306-529-2697 for more details and pricing.
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are turning to as their choice for high
perfarming crop nutrition with

a reduced carbon footprint.
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USask livestock research receives
significant investment to advance industry

Saskatchewan’s Agricul-
ture Development Fund
(ADF) will provide more
than $6.5 million to sup-
port livestock research ef-
forts at the University of
Saskatchewan (USask).

This includes operation-
al funding for the Prairie
Swine Centre (PSC) ($1.9
million) and the Vaccine
and Infectious Disease Or-
ganization (VIDO) ($1.58
million). A total of 19 in-
dividual USask research
projects were also awarded
approximately $3 million,
including almost $332,000
for forage crop breeding
development at the Global
Institute for Food Security
(GIFS) at USask.

“This investment helps
ensure producers directly
connect with the work be-
ing done at the university,
and also allows new proj-
ects to move forward and
influence the success of
livestock operations,” said
USask Vice-President Re-
search Karen Chad. “Agri-
culture is one of our signa-
tures areas, and we know
advances in research and
technology form a founda-
tion for economic growth
in this vitally important
sector in Saskatchewan.”

The ADF program is
supported  through the
Canadian Agricultural
Partnership, a five-year
$388-million investment by
the federal and provincial
governments in strategic
initiatives for the sector in
Saskatchewan.

“This funding will di-
rectly benefit the Saskatch-
ewan pork value chain,”
said PSC CEO Murray Pet-
titt. “In the past 15 years,
our research program has
contributed an average re-
turn on investment of $4.10
per pig/year to the Sas-
katchewan industry, and

To advertise in
the next edition
of Ag News
call 306-435-2445
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Plant molecular geneticist Andrew Sharpe at the Global Institute for
Food Security at the University of Saskatchewan.

the funds received from the
Agriculture Development
Fund enable Prairie Swine
Centre to attract additional
research funding for the
benefit of the industry.”

A total of almost $7.6
million from ADF was
announced Jan. 27 for 26
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IN RECEIVING
& SHIPPING

agriculture projects in Sas-
katchewan and across the
country, supplemented
by an additional $323,000
from industry partners.
“We are thankful for
the ongoing support from
ADE,” said VIDO Director
Dr. Volker Gerdts. “Infec-
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FOODS

Dave Stobbe photo

tious diseases continue to
threaten animal health and
Eroduction This funding
elps ensure our cutting-
edge research and develop-
ment benefits producers.”

Highlights include:

WAPELLA, SK
306-532-7006
www.pipelinefoods.com

Acquiring and apply-
ing knowledge ($1.9 mil-
lion): Prairie Swine Centre
will continue to generate
and deliver novel research
results from our engineer-
ing, nutrition and ethol-
oiy research programs.
These results will continue
to support the success and
sustainability ~ (economic,
environmental and social
license) of the Saskatch-
ewan pork industry.

Connecting and com-
municating with produc-
ers ($1.58 million): VIDO
will aim to improve ani-
mal health and produc-
tion through enhanced
scientific communication,
knowledge exchange and
vaccine development. This
ongoing project will help
ensure the development
and communication of
solutions that benefit Sas-

¢ Post Frame Buildings
e Commercial Buildings

* Heated Shops

o Fabric Covered Buildings

katchewan producers and
protect animals from infec-
tious diseases.

Improving forage crops
($332,000): Genetic im-
provements in bromegrass,
an essential forage crop
for cattle, have been low
due to the complexity of
the genome and the lack
of efficient analysis tools.
Led by plant molecular
geneticist Andrew Sharpe,
director of genomics and
bioinformatics at GIFS,
this project will produce a
catalogue of genetic varia-
tion for bromegrass along
with predictive models for
the breeding process. The
resulting information will
have a direct impact on the
ability of breeders to select
the most nutritious variet-
ies of bromegrass that pro-
duce the largest yield.

Continued on page B13 ==
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Manitoba Ag Days is giving back to the
communities where their patrons and ex-
hibitors live.

Ag Days is one of the last not-for-profit
farm trade shows that are left on the cir-
cuit. Their mission is to provide a platform
to connect and educate producers, exhibi-
tors and the public.

Traditionally they host an annual three-
day trade s{now with complimentary
speaker theatres, but in 2021 were unable
to host their event due to the pandemic.

“It was a none discussion at our board
table, it was unanimous that everyone
wanted to see our Ag Days Gives Back
program continue, even during a pan-
demic” says Hannah Minshull, Manitoba
Ag Days board member and chair of the
Ag Days Gives Back Committee.

Ag Days says they wanted to make sure
that they were still able to give back to
the ag community, so they hosted an on-
line 50/50 raffle. Thanks to the support of
Manitobans they say they had the most
successful 50/50 they have ever had. The
total pot grew to $35,560. The winner, Ok-
sana Iwanchysko, took home $17,780 and
$17,780 was added to their Ag Days Gives
Back Community Giving Fund.

“Even with no show, we wanted to give
back some of the show’s success to the
communities which our exhibitors and
patron’s call home. Over the course of the
last nine years we have given back over
$316,000 to assist many amazing projects
that are helping to grow our communities
along with supporting youth agricultural
education throughout tKe province,” said
General Manager Kristen Phillips. “Since
2020/2021 was anything but normal we
wanted to really focus on communities
and what makes those communities thrive
and grow, so you will see all $28,000 in
2021 will go to youth education and grow-

Ag News - Moosomin, Sask.

Manitoba Ag Days gives back
$28,000, even during pandemic

ing our future generations.”

Here is who will take home the money
in 2021:

* $10,000.00 will go to Agriculture in the
Classroom — Manitoba to create a virtual
Manitoba Ag Days Adventure. With no
show they still wanted to deliver this im-
portant program to youth throughout the
province and with their grant money they
will launch the program on Canada’s Ag-
riculture Day — February 23, 2021.

 $3,000 will go to three annual scholar-
ships

-ACC Diploma Scholarship — Paige Fre-
ita;
-gU of M’s Diploma Scholarship — Eunseo
Hwang
-U of M’s Degree Scholarship - Jill Mar-
tens

® $15,000 will go to 15 Early Learning
Centers across the province including:

-Melita Early Learning Centre: To pur-
chase toys and ride toys for their outdoor
play k]iace including bikes and scooters

-Elkhorn Early Learning Centre: To
purchase a water chlorination system for
drinking water for the children and staff

-Minto Nursery School Inc: To purchase
a new rug for their library area, an adult-
size chair so the reader does not have to
sit on a child’s chair, a new shelf and some
new books

-Waskada Wee Ones Early Learning
Centre: To enhance their outdoor play area
with sandbox bench seating and storage,
and install a sunsail for shade, as well as a
reading nook with benches and plants

Early learning centres in Emerson, Lan-
gruth, Carman, Altona, Wawanesa, Mor-
den, Ste. Rose, Brandon, and Erickson are
also receiving part of the funding.

In total there were 67 early learning cen-
ters that applied from all over the prov-
ince.

To advertise in the next issue of Ag News
call 306-435-2445 or email world_spectator@sasktel.net
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It was an overwhelming response to
their program and Ag Days says tiey wish
they ﬁad enough money to give each of
the centers a $1,000 grant as every single
application pulled at their heart strings.

“The board of Manitoba Ag Days is
very passionate about educating the fu-
ture generation, making sure that children
have access to and learn about agricul-
ture,” they said in a news release. “We also
know that early learning centers enable

Monday, February 22, 2021

our farm families to be able to farm while
their children’s minds and bodies learn,
grow and develop. Congratulations to all
of the recipients of this years” grants. And
to all 67 centers please keep up the great
work; you are essential to the success of
our province.”

The board of directors says they look
forward to hosting their annual event in
2022. The dates are set for January 18-20,
2022.

Johnston’s Grain

Call your grain marketing experts!
We have buyers for
all grains and oilseeds.

We carry a full line of crop inputs including:
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Delivered
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Delivered
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Ask us about the Johnston’s Daily email!

Welwyn, SK
1-800-324-7778

1-866-249-4697 e www.drrobertkitchen.ca
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Sask ag exports up 2.5 per cent in 2020

BY SPENCER KEMP
LocAL JOURNALISM INITIATIVE REPORTER

In 2020, Saskatchewan was the only province in Canada to
have a positive increase in exports for the year. Saskatchewan
saw an increase of 2.5% while Canada’s total exports dropped
by 11.8%. World-Spectator reporter Spencer Kemp had the op-
portunity to speak with Saskatchewan’s Trade and Export Part-
nership President, Chris Dekker. Below is the full interview
with Dekker.

Saskatchewan saw an increase of 2.5% in exports
through 2020, can you put this number into perspective?

That's a very good first question. It’s important to put
these numbers into context for Saskatchewan. the fact of
the matter is that Saskatchewan is an export-dependent
province. In fact, we're one of the most export dependant
provinces in one of the most export dependant countries
in the world. In fact, anywhere between one in three and
one in five jobs rely on our export-based economy. The
reason for that is pretty simple. We only have around
1.2 million people in Saskatchewan, and that is tiny. Our
domestic market is very small. So we have to sell the in-
credible array of goods and services that we produce in
Saskatchewan on the international stage to grow and to
succeed economically.

So these numbers are really important to us and to fam-
ilies and to working people around the province.

What makes Saskatchewan so much different than
the rest of Canada that we saw this increase?

Well, the latest increases are interesting in a number
of aspects. First, we didn’t anticipate any of this head-
ing into the COVID-19 pandemic and the restrictions
that were imposed to manage it. What we found is that
countries and companies and people around the world
realized that Saskatchewan has what they need. Not nec-
essarily what they want, they may want iPhones, but they
need what Saskatchewan has to offer. We call them the
three Fs. Food. Fuel. And fertilizer.

In this case, the need to feed the world did not pause for
the pandemic. In fact, it increased substantially. So most
of these export highlights are the result of the incredible
volumes of exports and the prices for our commodities in
the agriculture industry.

Going back to the pandemic, how has the pandemic
affected exports in Saskatchewan?

There’s been no greater adversity for international
engagement than that which has been generated by the
COVID-19 pandemic. Flattening the curve meant ever-
expanding levels of restrictions to international engage-
ment. Whether that be travel or gathering at tradesﬁows
and whatnot.

We had to pivot very quickly. We reallocated our re-
sources to virtual and web-based opportunities. Since
March, STEP has organized 59 virtual trade missions,
seven virtual trade shows, and we’ve attended four vir-
tual trade conferences.

In addition to that we’ve hosted our first online virtual
trade show platform called Sask Trade Showcase at the
end of January, we had well over 1,500 national and inter-
national guests attend. We had 250 booths and 22 webi-
nars that we held for informational purposes.

All this activity made sure that Saskatchewan’s prod-
ucts and services and our exporters were still front and
center on the minds of international buyers.

And that helped to show the world that Saskatchewan
was still open for business. And it really translated and
helped produce the export numbers we're seeing in the

news release.

Which Saskatchewan markets saw the largest increase
in exports?

Interestingly our number one market in terms of
growth was in China. China’s market and economy has
actually increased during the pandemic. It is one of the
few markets that actually saw a GDP increase during the
COVID-19 pandemic and the exercises to manage the
pandemic.

We felt significant increases into China. 33% to about
$4.14 billion in 2020. Japan, India, and Brazil rounded out
the top five markets after China.

With these increases into China, was it due to an in-
crease in products being shipped or an increase in price
on the goods currently being exported to China?

It's a function of both. Total exports are a function of
two basic characteristics. One is of the volume and one is
of the price.

In the case of China, we saw an increase to both. It re-
ally is just both.

We also saw a decrease in exports to the USA, is that
a cause for concern, or a by product of the ongoing pan-
demic?

Anytime we see a drop in the market it’s a cause for
concern, so we have to monitor and make sure we under-
stand why that is, and if there’s anything we need to do
to change our mix of allocated resources and products, we
need to manage that very closely.

In the case of the US, the drop in exports is almost ex-
clusively due to the drop in the value of our oil exports
into the United States.

In Saskatchewan, most, if not all of our oil is ultimately
shipped and pipelined and trucked and trained into the
United States. Of course, we all know the price of a barrel
of oil has substantially plummeted over the past couple
of months. So you're seeing that as a reflection of price as
opposed to volume.

It's always problematic and it’s an international phe-
nomenon.

Forecasting moving forward, are there any concerns
or anything that’s at the forefront of your mind?

Well, sure. There’s always issues and risks when you're
dealing with international markets and indeed the over
150 different countries that we sell goods into on an an-
nual basis.

Canada-China relations continue to be strained, we
look to the US and the Biden administration has its own
eyes on a number of key issues that we need to monitor
very closely, including “buy America’ provisions.

Overall, we remain very bullish about exports onto the
main international stage, and we’re predicting a contin-
uance of those export growths into 2021, anywhere be-
tween three and five per cent.

In regards to the cancellation of the Keystone Pipe-
line project, which was going to be a huge project for ex-
porting crude oil down the US, what are your thoughts?

It's very unfortunate, we were very disappointed.
The Biden Administration hadn’t signaled that leading
through the election and into the first days of administra-
tion.

The key difference for us, as it relates to exports in Sas-

katchewan and the oil industry, is the inability to get a
better price for our oil on an international level. The dif-
ference between international prices and domestic prices
can be substantial.

The provincial government knows that we’re missing
out on hundreds of millions of dollars on royalties and
taxes and other revenues because of it. So that gives us a
substantive to the treasury and a substantive hit to the oil
industry, which of course is significant in Saskatchewan.

The growth seen was largely due to increased volumes
of agricultural commodities shipped to international mar-
kets. Saskatchewan agri-food exports increased by 31.4%
to $17 billion in 2020.

Highlights of these increases include a 15%increase in
wheat, a 32% increase in durum, 47% additional canola
seed being exported, a 63% increase in pees, and a 96%
increase in lentils.

Forest products also saw an increase with dimensional
lumber exports increasing by 29% and oriented strand
board increasing by 95%.

Exports to the USA dropped by 18.2% to $13.1 billion,
largely due to the price of oil dropping.

Oil exports dropped by 32.3% and potash by 7.7% as
well, largely due to the downward trend in prices.
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Life down on the farm

There’s nothing quite like a stretch of serious cold tem-
peratures to make you appreciate a good-working fur-
nace and, yes, the fuel that runs it. As for the people who
keep the world turning despite brutal outdoor conditions,
Thave nothing but respect, no matter what the job it is that
they do, including my guys who, like other livestock pro-
ducers in this weather must ensure tractors are running,
cattle are cared for, cows due to calve are in the barn and
cows that are calving are in the “warm” barn. And the
bane of every cattle farmer-the unthawing of the water-
ing bowls on the coldest days of the year.

I'was never more grateful to be removed from hands-on
‘on-the-farm” duties than these -50 wind chill days that
we have experienced this February. I feel I did my part by
wishing my husband a good day when he left for the farm
every morning to help with feeding, bedding and calving
duties (before settling into my comfy chair under the elec-
tric blanket I might add). The fact that the “new-to-us”
farm half-ton has remote start (unlike the one stolen from
in front of our house one year ago) is a bonus and is not
taken for granted, I assure you.

Thad the opportunity this past week to reconnect with
some school chums from my days in elementary school
in Northwestern Ontario and as I shared some old black
amd whites on the Facebook memory page, I was remind-
ed of what a shock to the system it was for me, at the age
of 12, to leave the forests I was so accustomed to and ar-
rive on a Southeastern Saskatchewan farm.

At the time, I probably would have been more inclined
to call it a traumatic experience. After all, my biggest de-
cisions up until ‘the move” had been whether I would to-
boggan or skate after school. And here I was, totally out
of my element, in a world filled with days that were too
short to get the to-do list done and a workload that had no
end in sight. And holidays? Yeah, unheard of.

But of course, life is all about adaptation isn’t it? I
learned how to drive the car that first year (standard of
course), then the tractor, learned how to work summerfal-
low, feed cows, harrow fields, haul meals to the field in
harvest time (I skipped the part about how to make them)
and do the farm books (and yes, with a pencil, ledger
book and adding machine). There was little down-time
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in this new world I had been plopped into, but there was
little time to complain either so do or die became the new
motto.

Now that I have grandchildren growing up on the
farm, it's always fun to say, “When I was little, we did
it like this...” and have them look at me with disbelief. I
mean, can you really feed and bed a hundred head of cat-
tle with little square bales and dozens of pails of chop all
handled manually of course. And how can you do farm
books without a computer? Ahhh yes, much has indeed
changed.

Talk like this generally leads to some questions about
when Grandma and Grandpa raised cows back in the
‘olden’ days,'—you know-us-25 years ago. I recognize
these farm kids have definitely grown up on a much more
modern cattle farm than I did and they are way more into
it than I ever was-they always know exactly how many
calves are now on the ground, how many are in the barn
“under watch,” which ones had trouble calving, which
ones didn’t. The calf record book is always at the ready
on the corner of the kitchen table and they are totally in
tune with what’s written in it.

We stopped at the farm house the other day to pick up
some eggs and told the twins that their chickens were lay-
ing pretty big eggs these day and that a couple of eggs

broke just by closing the lid on the egg carton last time.
Without blinking an eye, one responded, “You can buy
eggs at the Co-op you know.” Well, alrighty then. I guess
he means we have options and not to complain about
their ‘big’ farm eggs.

Those big farm eggs are coming in right handy these
days. I mean, what do you do in lockdown but bake and
send the end result off to the grandkids? Baking may not
be my forte, but at least it's something to do. Besides, if
I bake, it allows me to procrastinate on finishing off my
year end farm books.

In my great quest to find “things to do” this winter, be-
ing that a pandemic is somewhat limiting, I decided that
perhaps pulling the carpet out of both bedrooms and
replacing them with laminate would be a great plan. It
started with a trip to the flooring store and a two-week
deadline to get ready for room number one. My husband
was half-way on board with the whole idea and by the
time we had emptied our walk-in closet, he was no lon-
ger even remotely enthused. By the time the furniture
was out, the walls touched up with paint, the new floor-
ing down and the baseboards back in, there was only one
conclusion. Room number two is permanently on hold!

Thave been in daycare mode over February break (yes,
care-giving is allowed) and have had the pleasure of the
company of my grandchildren from time to time. Though
I am not at home in the kitchen, I have fond memories
of my Grandma and the goodies she would make us as
kids and so, as I whip up another batch of waffles or
crepes or beaver tails or whatever it might be for my own
grandchildren, I cannot help but think of the things that
they will one day recall about life in general, Grandma’s
k}iltchen, and particularly about life on the farm back ‘in
the day.’

Andyso, as the days get a little longer (and hopefully
warmer) and the calves keep coming (or whatever is
happening in our respective worlds), my wish for us all
is that, despite the challenges we face, that we will stay
strong and that we will look more at the positive in life
than the negative. Here’s to our readers—on-farm and off—
hope you can bank another memory today!

Risk management survey:
3 big opportunities to take back to the farm

BY CrRAIG KLEMMER
PrincipAL AGRICULTURAL EconomisT with FCC

Farming success is partly based on the ability of an
operation to mitigate key risks.

Like everything else in agriculture, risks are continu-
ally evolving.

Adjusting strategies accordingly is thus vital. Given
knowledge and limited resources, what are the most ap-
propriate strategies for long-term success?

FCC Vision Panel surveyed over 2,000 farm operations
across the country representing all areas of agriculture to
select the risks they feel are most concerning and what
strategies they have implemented to manage the risks
they have identified. Overall risk tolerance was another
variable accounted for.

We focused on five key themes:
1. Production risk

2. Marketing risk

3. Financial risk

4. Human resource risk

5. Legal risk

Each theme includes multiple specific risks. For ex-
ample, within financial risk, we consider the following
risks: interest rate, working capital, debt repayment, and
operating costs.

We constructed a scorecard that measures how pro-
ducers within a sector match their level of concern (on
a scale of 0 to 3) and overall risk attitude with available
risk management tools (for example, I have a business
plan, off-farm income, utilize accrual accounting to
make decisions).

A score of 100% would indicate that, for every risk
identified, there is an appropriate strategy to mitigate.
Conversely, zero would indicate there is no appropriate
strategy to mitigate the identified risk.

Here are three takeaways from the survey.
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1. Overall risk g tr

dian agriculture is impressive

Canadian farm operations have implemented strate-
gies to mitigate 87% of the risks they have identified on
their operation, an impressive score.

Not surprisingly, the agriculture sector has achieved
the greatest score when identifying and mitigating pro-
duction risks.

Some of the strategies to production risks involve gov-
ernment programs, industry specialists (agronomists,
nutritionists, and veterinarians) or production diversifi-
cation.

Conversely, human resource is an area for which more
work can be done.

2. Opportunities to deploy risk management
strategies gr in li L t

The livestock sector (beef, hogs, sheep and goat) pro-
duction have implemented the fewest risk mitigation
strategies in relation to risk concerns.

This observation is consistent for each of the five risk
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categories, signaling a higher risk tolerance, learning op-
portunities and adjustments in available strategies/tools
to meet the industry risk management needs.

That there are large differences between risk mitigation
strategies of hog OEerations within the livestock sector
compared to beef, sheep and goat.

3. Human resource risks score the lowest from a risk
management standpoint

The human resource risk score is highest for supply-
managed industries and greenhouse, vegetable, and fruit
operations.

This seems a possible reflection of a greater dependen-
cy on hired labour and solutions implemented around re-
cruiting/ retaining labour in these sectors.

Conversely, grains and oilseed and livestock operations
are overall more dependent on family labour.

Canadian farming operations have success implement-
ing risk management strategies for the risks they identify.

However, in our increasingly interconnected and digi-
tal world, risk management strategies and the sophistica-
tion of these strategies continue to evolve.

Agriculture producers will need to detect and under-
stand these new risks and adopt them.
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Betting on the booming plant protein food market

Many consumers are revisiting their relationship with animal proteins, both at the meat counter and in the dairy products section

Think plant protein is just a passing fad?

Think again.

You likely noticed that the plant-based counter at your
favorite grocery store is growing. There’s good reason:
people are buying.

Despite the Covid-19 pandemic and the chaos sur-
rounding containment and vaccination rules, consumers
are quietly enjoying products made from plant proteins
and milk alternatives.

According to recent data offered by Nielsen, since the
start of 2020, sales of vegetable protein products have in-
creased by 31 per cent.

At the retail level, the market for plant-based protein
substitutes is worth almost $300 million in Canada. That's
an impressive figure considering where the category was
a few years ago. By 2025, along with food service, this
market could easily exceed $1 billion.

Some may be surprised to learn that Beyond Meat, the
‘darling’ of plant-based proteins, is far from dominating
the market in Canada. Indeed, American brand Yves de
Hain Celestial Group is most popular in Canada. The
Yves brand has existed since 1985 and stands out for its
innovative product development. The company offers all
kinds of products for a variety of tastes.

In second place is Sunrise and in third place is Gardein.
Beyond Meat is ranked fourth in sales by brand of plant-
based proteins.

Twenty brands in Canada have generated sales exceed-
ing $3 million in the past 52 weeks. Several large com-
panies like Maple Leaf and Kellogg now offer products

Sylvain Charlebois

without animal meats. So there’s a lot of traffic in an area
that remains relatively new.

Consumers are interested in these products for three
important reasons.

First, animal welfare is a concern for all those who sup-
port local agriculture and who are concerned about ani-
mal exploitation.

There’s also health. Several studies suggest that plant
protein products are a better choice from a nutritional
perspective, although some of these studies are heavily
disputed by the livestock industry.

Finally, the environment. More consumers see the plan-
et on their dinner plate and claim that animal production
emits too many greenhouse gases. The livestock sector
also disputes such claims as it tries to change practices
to become a greener sector. The Canadian Roundtable for
Sustainable Beef is a good example.

These factors appear to be motivating consumers and
Nielsen'’s sales numbers confirm that consumers are look-
ing beyond meat for sources of proteins.

Of course, some may believe the movement towards

plant proteins is disruﬁting traditional sectors such as
cattle and dairy. Even though these sectors provide con-
sumers with high-quality, all-natural products, the threat
is certainly real.

Its no coincidence that Agropur Dairy Co-operative just
sold its yogurt division to the major French dairy group
Lactalis. But given what’s going on with the pandemic
and American politics, the announcement was largely un-
noticed.

Many consumers are revisiting their relationship with
animal proteins, both at the meat counter and in the dairy
products section. But the Agropur dairy farmers’ co-op-
erative was never ready or willing to make the switch to
plants. So the dairy sector in Quebec is moving on, with
a good portion of its dairy processing capacity going for-
eign.

gGiving consumers more choice is critical.

Livestock and dairy producers may feel threatened,
thinking food business is a zero-sum game. Some win
and some lose. And it may have been like this for years
but since consumers are looking for value, everyone has a
place and role to play.

Animal and vegetable proteins are complementary.
With a more sophisticated consumer looking for novelty,
and value, companies must bet on a growing market and
not the other way around. This is what Agropur never
wanted to do and paid the price.

Dr. Sylvain Charlebois is senior director of the agri-food ana-
lytics lab and a professor in food distribution and policy at Dal-
housie University.

USask livestock research receives
significant investment to advance industry

w Continued from page B7 Detecting

respiratory viruses

will assess the efficacy of a novel mecha-

Industry funding for USask projects

Examples of other innovative crop-
related projects with potential economic
impact include:

Decontaminating eggs without the use
of chemicals ($260,000): USask research-
ers Lifeng  Zhang  (Engineering), Shel-
ley  Kirychuk (Medicine), — and Karen
Schwean-Lardner (Animal and Poultry
Science) will develop chemical-free sur-
face decontamination methods for table
eggs. The proposed research will help the
egg industry in Saskatchewan to be eco-
nomically, socially and environmentally
sustainable.

($212,000): USask Professor of Veterinary
Medicine and research chair Cheryl Wald-
ner will explore how DNA sequencing can
be used to better detect respiratory viruses
in feedlot calves. This study will enhance
animal health while also reducing risk and
minimizing economic losses for beef pro-
ducers. New diagnostic tools for respira-
tory viruses will inform how we control
disease and evaluate the effectiveness of
on-farm vaccination programs.

Easing pain in cattle castration
($150,000): Western College of Veterinary
Medicine Assistant Professor Diego Moya
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nism for delivering pain control during
castration of calves of different ages. Using
a combination of behavioural and physi-
ological traits indicative of pain and dis-
comfort, this research will help to develop
and promote a strategy that can be widely
adopted by the beef industry to improve
the Eealth, and welfare of castrated calves.

of $258,000 is provided by a wide range
of organizations and agencies including:
Saskatchewan Cattlemen’s Association
($117,725), Saskatchewan Alfalfa Seed
Producers ($85,000), SaskMilk ($31,504),
Alberta Milk ($15,000) and Saskatchewan
Forage Seed Development Commission
($9,130).
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2020 a record year for agriculture exports in Saskatchewan

BY RoB PAuL
LoCAL JOURNALISM
INITIATIVE REPORTER

2020 was a record year
for agricultural exports in
Saskatchewan, helping the
province lead the nation in
growth of overall export
sales over the previous
year.

Saskatchewan produced
$16.9 billion in agricultural
exports last year, a 31 per
cent increase from 2019
and a new high for the
province. This represents
more than 55 per cent of
total provincial exports in
2020, which were valued at
$30.4 billion.

This helps bring the
province closer to meet-
ir\fl its Growth Plan goals,
which include growing
agri-food exports to $20
billion and increasing ag-
riculture value-added
revenue to $10 billion by
2030. These strong export
numbers also reinforce
Saskatchewan’s global
reputation as a dependable
source of safe, higE—quality
resources, goods and prod-
ucts.

Overall merchandise
export sales in 2020 were
more than $30 billion, up
2.5 per cent over 2019, the
highest percentage increase
among the provinces. On
a national basis, exports
were down 12.2 per cent
over the same period.

Leading agriculture ex-
ports in 2020 continue to
be canola seed, non-durum
wheat, lentils, canola oil
and durum wheat.

“The global Covid-19
pandemic has hit all econo-
mies hard worldwide, but
these export numbers are
strong signs our province

You're behind Canadian food
and we're behind you

is in a positive position
for economic recovery in
2021,” Trade and Export
Development Minister Jer-
emy Harrison said. “With
our world-class and grow-
inﬁ export base, we have
what the world wants and
needs, and it will continue
to drive investment and
jobs for communities right
across Saskatchewan.”

In 2020, major increases
in exports were seen in
farm and intermediate food
products, forestry products
and building and packag-
ing materials, and industri-
al machinery, equipment,
and parts. Saskatchewan’s
top international markets
for 2020 include the United
States, China, Japan, and
India—top markets for
Saskatchewan  agri-food
exports in 2020 were the
United States, China, Ja-
pan, India and Mexico.

“Saskatchewan produc-
ers grow safe, high-quality
food that the world needs
and our agriculture export-
ers remain committed to
providing the world with
these products,” Agricul-
ture Minister David Marit
said. “I want to commend
our producers on their
hard work and resilience,
which led to a new record
in agri-food exports for
2020.”

Increases in primary
production as well as a
growing value-added sec-
tor have contributed to
the record agri-food ex-
port growth in Saskatch-
ewan. In 2020, value-
added exports were $3.2
billion. Canola oil, canola
meal and processed oats
were Saskatchewan’s top
value-added products.
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Currently, the Govern-
ment of Saskatchewan is
working to open three new
trade offices in Singapore,
Japan and India in 2021 to
support increased export
diversification. The new of-
fices will complement the
existing trade office in Chi-
na, and continued access to
Asian markets will benefit
our key economic sectors.

Saskatchewan’s 31 per
cent increase in agricul-
tural exports since 2019
has been in large part to in-
creased demand which has
led to increased prices of
high quality products.

“In 2020, Saskatchewan
had more product avail-
able to service interna-
tional markets. In 2019 and
2020, Saskatchewan re-
corded its second and third
largest crops ever, with
boﬁ'\ years producing over
38 million metric tonnes of
crop,” said a spokesperson
for the Government of Sas-
katchewan.

“Many Agriculture com-
modities experienced in-
creased prices due to in-
creased world demand and
some production problems
in other parts of the world
(Australia and Europe) as a
result of adverse weather
conditions. Other factors
include prices in canola,
pulses, barley and other
crops increasing, Cana-
da’s grain handling and
transportation system per-
formed well during the
year, and all of Saskatche-
wan’s main field crops saw
exports increase in 2020,
with cereal grains, oilseeds
and pulses increasing 21,
42 and 78 per cent respec-
tively.”

As a result of the pan-

demic, the province saw
increased demand in Sas-
katchewan produced agri-
culture products due to its
strong reputations around
the world.

“In 2020, Saskatch-
ewan’s reputation as a
trusted, safe and stable
supplier of high quality
agriculture  commodities
and value-added products
was strengthened,” said
the spokesperson. “There
was an increased level of
demand/dependence on
Saskatchewan agriculture
commodities as essential
food staples in local diets
around the world, includ-
ing pulses and canola seed.
The Saskatchewan govern-
ment remains committed
to supporting open and
stable global supply chains
by ensuring agri-food
products can move effi-
ciently, without disruption,
through our transportation
system.”

With Covid-19 havin;
a negative impact bot(ﬁ
in Canada and globally
on economies, Saskatch-
ewan’s agriculture sector
has been as important as
ever in helping support
the country as its backbone
both through creating jobs
and bringing in money.

“Saskatchewan is an ex-
port-dependent  province
and agri-food production
continues to be an impor-

tant part of the province’s
economy, which is driv-
en by fuel, fertilizer and
food,” the spokesperson
said. “Saskatchewan’s top
exports are: fertilizer ($6.1
billion), cereal grains ($5.5
billion), mineral oil ($5.3
billion), oilseeds ($4.6 bil-
lion), pulses and vegetables
($3.5 billion), and animal/
vegetable oils ($1.8 bil-
lion). The agri-food sector
is a cornerstone of the Sas-
katchewan and Canadian
economy, with agriculture
and related activities ac-
counting for approximate-
ly 10 per cent of Saskatche-
wan’s GDP and 35,000 jobs.
In 2020, the value of Sas-
katchewan’s top 10 exports
increased by 3% from $24.2
billion in 2019 to $24.9 bil-
lion in 2020. The top ten
exports accounts for 82%
of the total Saskatchewan
exports and agriculture ex-
ports accounts for 56% of
the top 10 exports in 2020,
an increased from 43% in
2019 and accounts for more
than 40% of overall mer-
chandise exports in 2020.”

The success of Saskatch-
ewan’s record agricultural
exports is expected to
continue in 2021—though
nothing is guaranteed in
the sector because of a
number of factors, the Gov-
ernment of Saskatchewan
is optimistic they will hit
their Growth Plan goals for

2030.

“Agriculture production
is weather dependent and
can therefore be difficult
to predict, however, over
the medium term, we ex-
pect agri-food exports to
reach new record levels.
In 2020, the Government
of Saskatchewan released
its new growth plan,” said
the spokesperson. “Two
notable targets for 2030
include increasing agri-
food exports to $20 billion
and crop production to 45
million metric tonnes. In
2020, Saskatchewan had
additional product to ser-
vice international markets
and we expect that capac-
it]Z to increase in the years
ahead. In 2019 and 2020,
Saskatchewan recorded its
second and third largest
crops ever, with both years
producing over 38 mil-
lion metric tonnes of crop.
Global demand for food,
due to a growing popula-
tion and rising incomes, is
creating additional export
opportunities.

“There are many factors
that influence exports from
year to year, for example
crop prices. The Govern-
ment of Saskatchewan will
continue to work on and
nurture trade relationships
in priority markets, as well
as seek growth opportuni-
ties in the agri-food indus-
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From ag waste to green energy source:
USask researchers build better biomass pellet

Countries in Europe and
Asia are increasingly rely-
ing on biofuel—products
made from wood and plant
residue—as an alternative
to fossil fuels in power gen-
eration and home heating.
The most common form
is biopellets, small, finger-
sized pellets produced by
compacting waste material
from the forestry industry
and farming.

A recent discovery by re-
searchers at the University
of Saskatchewan (USask)
could help hasten use of
cheap and plentiful agri-
cultural waste as the go-to
material for producing this
environmentally  friendly
energy source.

Tumpa Sarker, a PhD
candidate in USask’s de-
partment of chemical and
biological engineering, has
found that heating canola
meal, canola hull and oat
hull before compressing
it yields a higher quality
pellet with lower moisture
content and volume, and
higher  energy content
and density. The resulting
product has a heating val-
ue similar to coal, Sarker
found.

“We have all this carbon
stored in forests, and plant
and agricultural residue,”
said Sarker. “We are look-
ing at how to use it in place
of fossil fuels to generate
energy”

Many farming byprod-
ucts are currently left in
the field to rot. The result-
ing methane releases large
amounts of greenhouse
gas. Compacting plant
material into small pellets
increases its density up to
10 times, making it much
more economical to trans-
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As part of her doctoral studies, USask student Tumpa Sarker has dis-
covered a method for creating a better biomass pellet.

port and store.

Canada currently ex-
ports up to four million
biopellets to Europe each
year, the majority of which

are manufactured using
forestry byproducts. While
some Saskatchewan com-
panies use agricultural
waste in animal feed, none

are converting this mate-
rial into biopellets.

“There is a really huge
market for this (biofuel),”
said Dr. Ajay Dalai (PhD),

Sarker’s  PhD  supervi-
sor and Canada Research
Chair in Bio-Energy and
Environmentally Friendly
Chemical Processing. “The
world is hungry for reduc-
ing carbon dioxide (CO2)
emissions and increasing
use of non-fossil fuels for
generating power and heat.
These pellets are a great so-
lution. They have low net
CO2 emissions. This could
bring money for (agricul-
tural) producers and gen-
erate local employment.”

The treatment process
Sarker and Dalai used,
called torrefaction, in-
volves heating the biomass
at temperatures between
200 and 300 degrees Cel-
sius in an inert environ-
ment (an environment free
of oxygen and CO2). Their
work was done at the Ca-
talysis and Chemical Reac-
tion Engineering Laborato-
ries (CCREL) in the USask
College of Engineering and
analyzed at USask’s Sas-
katcﬁewan Structural Sci-
ences Centre (SSSC), with
testing performed using
beamlines at the Canadian
Light Source (CLS).

Dalai said the objective

of the research—which is
supported by Agriculture
and Agri-food Canada as
part of the Biomass Can-
ada Cluster and by Sas-
katchewan’s Ministry of
Agriculture—is to develop
a technology that can be
picked up by a local com-
Eany then used to produce

igh-quality biopellets for
energy applications.

“Europe is veiar aggres-
sive in reducing their emis-
sions,” said Dalai. “So that
would be a major market
if we had a local company
making these pellets and
exporting them abroad.”

Dalai and Sarker are now
turning their attention to
finding an environmental-
ly friendly binding agent
tﬁat will make the pellets
more durable and more re-
sistant to absorbing mois-
ture durmg ShlpE
Saskatchewan
Structural Sciences Centre
(SSSC) is a $14M laboratory
located in the Thorvaldson
Building that university
and industry scientists use
for research in the fields of
agriculture, medicine, en-
gineering and natural sci-
ences.

Saskatchewan agriculture
helps feed the world and helps
fuel our province's growth.
Thank you to our agriculture community for
the enormous contribution you make!

Steven Bonk,

MLA
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Full page black & white: $725
Supplement 1/2 page color: $620
1/2 page hlack & white: $510
1/3 page color: $530
1/3 page hlack & white: $410

TOTAL DISTRIBUTION: /4 page color: $415

1/4 page hlack & white: $295

10,000 Households Vi pag color 5225

1/8 page hlack & white: $175

Mailed direct to farm and business boxes, plus inserted
into all 5,000 copies of the World-Spectator each month

Published the last Moday of every month

Upcoming Issues:

March 29 June 28 September 27
DEADLINE: MARCH 25 DEADLINE: JUNE 24 DEADLINE: SEPTEMBER 23
April 26 July 26 October 25
DEADLINE: APRIL 22 DEADLINE: JULY 22 DEADLINE: OCTOBER 21

May 31 August 30 November 29
DEADLINE: MAY 27 DEADLINE: AUGUST 26 DEADLINE: NOVEMBER 25

Call Kara at 306-435-2445 to book your ad!
world_spectator@sasktel.net

Spectator




