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CELEBRATING 120 YEARS 

WITH THE NEXT GENERATION. 

For 120 years, New Holland has helped farmers work hard. Today, we’re helping 
them work even smarter. For maximum productivity and efficiency—in the field 
or around the farm—make sure your equipment is built New Holland SMART. 
New Holland SMART means:

•  A full line of award-winning equipment

•  Leadership in clean-energy efficiency 
and renewable fuels

•  State-of-the-art precision-guidance 
farming solutions

•  A worldwide dealer network that excels 
at customer service

© 2015 CNH Industrial America LLC. All rights reserved. New Holland is a trademark registered in the United States and many other countries, owned by 
or licensed to CNH Industrial N.V., its subsidiaries or affiliates.

#8 HIGHWAY
MOOSOMIN, SK

306.435.3610
www.mazergroup.ca

2009 NH CR9070
STOCK# M0279B

1465E/1173T, 520/85R 42 Duals, 
Axle Extensions, 24’ Unloading 
Auger, Straw Chopper Deluxe

$220,900

2006 NH CR970
STOCK# M0268C

1738E/1299T, Tires 900x38 Singles, 
Auger Long Unloading, 

Std Chopper, Chaff Spreader

$172,900

2009 NH CR9080
STOCK# M0269B

861E/679T, 900/60R32 MI, 
600/65R28 FI, Yield & Moisture 

w/GPS, Standard Chopper

$274,900
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BY SHIRLEY BYERS
Ten years ago Gerry Friesen was a suc-

cessful farmer, a key player in Manitoba 
Pork Marketing and a member of the 
Manitoba Farm Mediation Board. Out-

he was battling severe depression. 

There has been a stigma around de-
pression but that’s changing. Gerry is 
doing his part to change it. He speaks at 
seminars and workshops about depres-
sion in farmers, he’s open to talking to 
the media about his depression and he 
writes a blog on recovering from depres-
sion. He knows what depression feels 

step a little easier for other farmers.  

STRESS CAN TRIGGER DEPRESSION
“We know job stress can be a huge con-

tributor to depression and particularly 
in farmers and individuals that work 

Gibson, registered clinical psycholo-
gist, Community Health Services for the 
Prairie Mountain Health Region based 

Organization cited farming as one of the 
most stressful occupations and they also 
highlighted that job stress is a precursor 

Farming is rife with risk factors, ele-
ments beyond the individual’s control 

-
tions in markets, disease outbreaks, in-
put costs, machinery breakdowns and 
changes in government policy. 

“All of these are things that farmers 
have little control over but they’re kind 

-
cial effect can affect the psychology. A lot 
of these factors can impact, and certainly 
are a risk factor for, burnout and depres-

Gerry knows what stress feels like and 
the physical symptoms it can trigger. A 
few years ago, at a meeting he began to 
experience heart palpitations.  “There 

he says, “issues with Manitoba Pork, my 
own farm issues—we had to restructure 

The doctor put him on antidepressants 

to understand the mental health issue 

MORE WORK WASN’T THE ANSWER

ingrained in us that if we just work hard-
er we will get rid of all these problems so 
instead of seeking the right kind of help 
we tend to try to work harder and work 
our way through the issues whether it’s 

whether it’s other stresses. That’s just the 

Gerry was able to hide his depression 
from the wider community, but the peo-
ple who loved him most knew that some-
thing was wrong.

DEPRESSION AFFECTS THE ENTIRE FAMILY

called Men and Depression and at the 

kids to see if my depression had had an 
effect on them. To say it was traumatic is 

-
ing things from them and then realized 
that they had understood all too well 
there was something wrong with me and 
the different ways they tried to cope with 

“My wife would say that in her life she 
-

ent men, three of them at least she just 
as soon would not have been married 
to and one of them was that depressed 
farmer who was trying to cope, was try-
ing to do way more than he should have 
and wasn’t dealing with the depression 

HELP AND HOPE
For Gerry the right way to deal with 

his depression has been a combination of 
-

sants and an anti-anxiety medication for 
about a year and a half. 

After completing that regime and af-
ter a traumatic event in his life he tried 

was at that time that the farm was sold. 

stress management.  Selling the farm 
gave him temporary relief from a lot of 
stress, he says. 

Self-knowledge has helped as well. 

and the fact that there are things that will 

work, with my mediation stuff and stress 

-

Cognitive behavioral aids such as Da-
vid Burns’ book, Feeling Good has also 
proved to be extremely helpful.  

Burns refers to the thesis of Dr. Aaron 
T. Beck, one of the world’s foremost au-
thorities on mood disorders, and glob-
ally recognized as the father of cognitive 
therapy paraphrased below: 

you are thinking in an illogical, negative 
manner and you inadvertently act in a 
self-defeating way.

-
self to change your thought patterns.

3. As your painful symptoms are elimi-
nated, you will become productive and 
happy again.

-
plished in a relatively brief period of 
time, using straightforward methods. 

BREAKING THE WALL OF SILENCE
After facilitating the seminar with the 

Manitoba Farm Stress Line Gerry was 
asked if he would talk about his own de-
pression issues. “Never realizing the im-
pact it would have, never realizing how 

years and didn’t realize they were hav-

ing mental health issues, came to me and 
-

of coping and making life better for our-

These days when he talks at seminars, 
workshops and other presentations he 
often says that the number one thing 
that helped him was actually starting to 
talk about his depression. He tells a story 

“There was a fairly traumatic incident 

dropping by and he asked, ‘Are you do-
ing okay?’ Of course my normal response 
in the past would have been, ‘Absolutely. 

-

People don’t want to talk about their 
mental health because there is a pride is-

did start talking about it and my neigh-

-

anything?’ That kind of conversation was 

Professional health care workers are 
also extremely helpful, he says and warns 

attempt to get help doesn’t quite work.  
“My message is, don’t give up. Go see 

-
ing your support system. As much as 

with her that would have been way more 

There are neighbors, professionals, com-
munity mental health workers. The list 

at http://therecoveringfarmer.blogspot.
ca/and says that for him, it’s a form of 
journaling and an awesome tool to deal 
with stress.

Continued on page C33 

The hidden farm illness

I would like to acknowledge 
the contributions made by 
farmers, ranchers and the 
agriculture industry in this 
country. Agriculture plays a 
big role in the economy of 
our country and I salute all 
farmers and farm families 
for their dedication to the 

agriculture industry.

Ed Komarnicki
MP Souris-Moose Mountain

806 Broadway Avenue, Moosomin, SK
Phone:  306-435-2831 Fax: 306-435-2837
Email: ed.komarnicki.c3@parl.gc.ca

9:30 am - 2:00 pm

WHEAT VARIETIES 

 PASTEUR (General Purpose) 
 30% Higher Yield than most HRS 
 Excellent Lodging Resistance 

 CARDALE (HRS) 
 Good Fusarium Resistance 
 Very Good Yield 
 Good Shatter Resistance 

 GLENN (HRS) 
 Warburton Contracts Available 
 Excellent Weathering Resistance 

 KERNEN (HRS) 
 Excellent Lodging Resistance 
 Very Good Yield 

 AAC W1876 
 Preferred Warburton Variety 
 Very Good Yield 

 PENDING REGISTRATION 
 FALLER (15-20% Higher Yield than most HRS) 

PEA VARIETIES 

 THUNDERBIRD (Yellow) 
 Good Yield 
 Excellent Lodging Resistance 

Website 
www.websterseedfarm.ca 

 

Email 
info@websterseedfarm.ca 

 

Lorne Crosson 
Home: 306.733.4593 
Cell: 306.435.7148 

 

Will Crosson 
Home: 306.645.4386 
Cell: 306.435.7416 

 

Lee Crosson 
Cell: 306.434.7436 

 

Glen Crosson 
Cell: 306.608.9009 

CONTACT INFO 

ask us about  
SEED CLEANING 



BY JULIA DIMA
At around 10 p.m. on Tuesday, March 

24, the Wallace District Fire department, 

Department and Virden and Melita RCMP 

engulfed a hog barn belonging to HyLife, 
just northwest of Kola, Manitoba.

There were no people in the barn at the 

1,500 sows and an unknown number of 

Wallace District Fire Chief Brad Yochim 

was no chance of getting the animals out.
“Once we got to the barn, it was fully 

-
thing unfortunately. It was a total loss of 
the hogs and the barn,” Yochim says. “We 
just put as much water on it as we could 
get a hold of, and we had to go back the 
next day to put out hot spots.”

from the farm’s alarm system, and arrived 

the barn. According to Yochim, the em-

so he vacated the building and called 911.

-

. and some squealing hogs, which wasn’t 

adds.
-

missioner started the investigation into 

originated in the west end of the barn, 
Yochim says with a total destruction, it 

components in the barn could have been 
a factor.

“There are all kinds of fans and lights 
and heat lamps in the entire barn, so there 
is a lot of electrical,” Yochim says.

winter storm that took place on Tuesday 
night. White-out conditions delayed the 

breaches the building, then the wind just 
feeds it. Being at the west end of the barn, 
and having a west wind, the wind just 

barn extremely fast,” Yochim says. No-
body was injured in battling the blaze.

HyLife produces 1.4 millon hogs each 
year in North America, and the barn that 
burned down was one of 90 hog barns in 
Manitoba.

HyLife Vice President Claude Vielfaure 
says that the loss of the barn and the pigs 
will have an impact for the company, but 
the dollar amount isn’t known at this 
point.

“We will be working with our insur-
ance company to understand (the loss),” 
Vielfaure says. “We haven’t built a barn 
in quite a long time, so we need to under-
stand all the costs associated.”

There are a number of other barns in 

the Kola area according to Vielfaure, and 
he says it is not clear yet if HyLife plans 
to rebuild and replenish the stock for this 
particular barn.

“Those are discussions we are going to 
have in the next few weeks as a company 
and also with our insurance company to 
understand what the options are for us. All 

was very unexpected, so we need to take 
some time here and think about exactly 
what our plan will be going forward.”

The barn, which was constructed over 
20 years ago, did not have a sprinkler sys-
tem, as most large industrial barns do not, 
according to Vielfaure. When it was built, 

OFC, and the code did not call for a sprin-
kler system to be installed.

-
missioner has put out for codes, and just 
with the application of a sprinkler system 

in barns, there are many reasons why it 
would not work properly,” he says.

He adds that in recent years, HyLife has 
been working to develop safety protocols 
in their barns, and though the cause of the 

within the company on what can poten-
tially be done to prevent something like 
this from happening again.

“It’s a very sad day whenever you 

barns, it is something we don’t like, and 
we need to understand what happened, 
and make sure we continue doing what 
we’ve done for years, which is ensuring 
our barns are as safe as possible,” he says.  
“There will be a total investigation inter-
nally in our company on how we can im-
prove that. We’ve done lots of that in the 
last few years making our barns as safe as 
possible, so we are going to review what 

if we can improve our protocols because 
of it.”

-
ees that worked at this particular barn, 
and Vielfaure says that HyLife is currently 
in discussions with the employees about 
what the next step is for them. Because 
there are other barns in the region, he says 
it is likely all the employees will be placed 
in another barn in the area. Some employ-
ees are already working in different barns, 
and some were given a few days off to de-
termine what happens next.

“They were devastated. They work with 
the animals every day, and they are obvi-
ously important to them, so they are sad 
about that. And obviously, it becomes, 
‘Well what is going to happen to me now?’ 
So we have been proactively talking to 

-
ing sure they are taken care of,” Vielfaure 
says. “Our plan is to retain the employees 
and move them to different sites, but all 
that has to be worked on. We will take care 
of our employees as far as that goes.”

Commissioner had not yet determined the 
cause of the blaze.
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Fire at hog barn near Kola kills over 1,500 pigs

1-800-880-4533
www.celebrationford.com

306-435-3313
MOOSOMIN, SK

RYAN THORN: (306) 435-9508 LORNE LANGFORD: (306) 435-6046 TYLER THORN: (306) 435-7808

HERE’S TO A SAFE SEEDING SEASON!

GUY WALL: 
(306) 435-0215

BRENT WILSON: 
(306) 434-7125

C E L E B R A T I O NC E L E B R A T I O N
– F O R D  S A L E S –

Find us on
Facebook

2011 Ford F-150 
Super Crew FX4

STOCK# 4T219A

Luxury, Leather, Moonroof

$25,900 $199
BI-WEEKLY

2010 Ford F-150 
Super Crew King Ranch

STOCK# 5T053A

Fully Loaded

$23,900 $184
BI-WEEKLY

2013 Ford F-150 
Super Crew FX4

STOCK# 5T052A

6.2L V8, Leather, Moonroof

$29,900 $229
BI-WEEKLY

2012 Ford F-150 
Super Crew XTR

STOCK# 5T060A

No Charge Warranty

$26,900 $207
BI-WEEKLY

2010 Ford F-150 
Super Crew

STOCK# 5P077A

Platinum Edition

$25,900 $199
BI-WEEKLY

2013 Ford F-350 
Crew Cab King Ranch

STOCK# 5T051A

6.7L Diesel, Long Box

$41,900 $322
BI-WEEKLY

2011 Ford F-250 
Crew Cab 4x4 XLT

STOCK# 5T046B

6.2L Gas, V8

$23,900 $184
BI-WEEKLY

2010 Ford F-150 
Super Crew King Ranch

STOCK# 5T083A

No Charge Warranty

$26,900 $207
BI-WEEKLY

2009 Ford F-150 
Super Crew 4x4

STOCK# 4T170A

As Traded

$6,900
2010 Chev 1500 

Crew Cab Silverado
STOCK# 5P114

Local LTZ

$21,900 $169
BI-WEEKLY

2012 Ford F-350 
Crew Cab Lariat 4x4

STOCK# 4T276A

6.7L Powerstroke Diesel, Lift Kit

$33,900 $261
BI-WEEKLY

2012 Ford F-150 
Super Crew 4x4

STOCK# 4T283A

XTR Package

$22,900 $176
BI-WEEKLY

2011 Ford F-150 
Super Cab XLT

STOCK# 5T073A

Only 44,000 kms

$23,900 $184
BI-WEEKLY

2007 Ford F-350 
Crew Cab Diesel

STOCK# 5P104

Flat Deck, Only 110,000 kms

$21,900
2014 Ford F-350

Crew Cab Lariat Diesel
STOCK# 5T090A

39,000 kms, Fully Loaded

$59,900 $459
BI-WEEKLY

Photo courtesy of RCMP Manitoba

The blaze at the hog barn took fire crews two days to put entirely out.
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How a man and a dog improved 
stock handling in Saskatchewan

BY SHIRLEY BYERS
Dale Montgomery has 

won an awful lot of awards 
in stock dog trials here and 
in the United States. His 
dog Gyp holds the Agribi-
tion record stock dog time 
at 47 seconds. His dog Huck 
is legendary. But it is Mont-
gomery’s contributions to 

handling of livestock that 
recently won him a desig-
nation to the Saskatchewan 
Agriculture Hall of Fame.

The story begins in 1986. 
Montgomery was coming 
to terms with a big change 
in his life—the end of a 
long and successful career 
in rodeo. He’d started out 
when he was around 17, 
riding broncos, then got 
into bulldogging, calf rop-
ing and team roping with 
his brother. He’d won a 
few championships, had a 
lot of fun, but the end was 
in sight. “Every cowboy’s 
days are kind of num-
bered,” he says. “I’d ro-
deoed for years and I was 
getting ready to retire or at 
least slow down.” And he 
was okay with that, but giv-
ing up rodeo would leave a 
big gap and he wondered 

But sometimes when one 
door closes another one 
opens. At about that time 
a friend living on an acre-
age near Saskatoon was 
looking for a home for an 
energetic young border 
collie. The dog was getting 
himself in trouble herding 
horses on neighboring acre-
ages. “He was going to get 
run over or somebody was 
going to shoot him, so I got 
him,” he says. “As soon as I 
got him home I saw he was 
a different kind of a dog. I 
didn’t know what it was. I 
just knew he could handle 
stock like nothing I’d ever 
seen.”

That was Huck, the dog 
that he credits with trans-
forming his way of thinking 
about stock dogs. There’s a 
softening in his voice when 
he talks about “that Huck 
Dog” and explains just how 
he was “different.”   

“Years ago, most cow-
boys—and I was a cow-
boy—basically wanted 
a dog that would chase 
cows. But Border Col-
lies are a gathering dog. 
You can send them out a 
half a mile or a mile away 
and they will gather cows 
home. You learn to work 
with that natural instinct so 
that at command they will 
circle a herd, then, at what-
ever point you want, they 
will bring them up. Once 
they’re trained you can use 

them for herding or driv-
ing.  

“That’s the way that 
Huck dog was. He was that 
way naturally right from 
the start. That dog taught 
me a much better way of 
handling livestock. You 
don’t want a dog that’s in 
there biting and chasing 
and causing a lot of ruckus. 
You want a dog walking in 
there calmly and coolly and 
just a nip here and a nip 
there if they need to but not 
unless they need to.”

All that winter, Mont-
gomery worked with 
Huck. He’d trained cattle 
dogs before but he wor-
ried that he didn’t have 
quite the right knowledge 
to train this dog whose 
livestock handling style 
was so different from any-
thing he’d ever seen. There 
wasn’t much information 
available in Canada at that 
time on herding dogs but 
his local librarian in Maple 
Creek found him a book, 
The Farmer’s Dog, by John 
Holmes which he still rec-
ommends. He learned a 

lot from that book and in 
the spring of 1987 he took 
Huck to a clinic in Fort As-
siniboine, Alta., taught by 
Brit, Ray Ollerenshaw, then 
president of the Interna-
tional Sheep Dog Society. 
This was a man who had 
seen his share of talented 
herders, but he couldn’t 
stop raving about Huck.

When Huck came into 
his life, Montgomery was 
training horses. For a while 
he worked with dogs and 
horses but before long he 
was working solely with 
dogs. In 1989, Canadian 
Western Agribition hired 
him to do a stock dog dem-
onstration during the ro-
deo. It was an instant hit 
with the crowd and the 
stock dog competition has 
been one of the show’s 
most popular events ever 
since. 

As well as breeding bor-
der collies, he began to 
do custom training. There 
are usually 15 to 20 dogs 
on his farm in the Maple 
Creek area, and that’s not 
counting the puppies.  He’s 

raised two or three litters 
a year for the last 25 years 
and trained hundreds and 
hundreds in just about 30 
years. And, oh yes, most 
of the dogs birthed on the 
Montgomery farm are de-
scendants of that Huck dog. 

People often ask him, 
how do you know if a dog 
is a good one? 

The herding instinct and 
other qualities a good stock 

dog needs all come in vary-
ing degrees, he says. In-
telligence, strength and a 
trainable disposition are all 
important. 

“With most dogs, you 
have to wait for that herd-
ing instinct to hit them, 
although there is the odd 
exception, the little puppy 
who will be herding his or 
her littermates. 

Generally, that instinct 

can be ignited anywhere 
from a few months to a year 
and a half, he says. “With 
some dogs it happens very 
gradually. With others it can 
happen overnight. One day 
they have absolutely no in-
terest in working. The next 
day they want to work like 
crazy. It’s like that instinct 
is there and something trig-
gers it and away they go.”

In the meantime, when 
you’re waiting for that in-
stinct to hit, there’s plenty 
you can do, he says. An 
eight- to ten-week-old pup-
py is too young to work but 
can learn obedience. He has-
tens to add that he doesn’t 
want a lot of obedience. “I 
just want the dog to hang 
out with me, follow me 
around, come to me when 
called, maybe lie down or 
stay on command.”

In over 20 years of com-
petitions, Montgomery’s 
wins include seven World 
Stock Dog Competitions 
at the Calgary Stampede, 
eight Agribition titles, two 
or three Farm Fair Edmon-
ton wins as well as top times 
in Rapid City and Bismarck, 
North Dakota and other 
American competitions.

At the end of October 
he, and dogs Ben and Sue, 
head up to Lloydminster 
for the Stockade Roundup 
stock dog trials, then on to 
Edmonton and then back to 
Saskatchewan in November 
for Agribition.  After that, 
he’s not sure. “I turned 65 
last winter,” he says. “A 
year and a half ago I broke 
my back. That really slowed 
me down.”

Over the years people 
have asked him to write a 
book about training stock 
dogs and he’s thinking it 
could be the time to do that. 
He’s working on a series of 
articles on that subject for 
Canadian Cowboy Country 
magazine and those just 
might evolve into a book, 
he says.

Browarny Photographics Ltd.

Dale Montgomery with Huck, his first and arguably his finest herding dog, was inducted into the 
Saskatchewan Agriculture Hall of Fame in 2014.

ERNEST HOLLAND   306-645-4223   ROCANVILLE, SK

• SPRING WHEAT:             
Certifi ed A.C. Carberry, 
Certifi ed A.C. Vesper VB 
• BRETT YOUNG CANOLA: 
6060 RR, 6044 RR, 6040 RR,
6074 RR, 5525 CL 
• ELITE SOYBEANS: Pekko R2 
• Elite Corn  

• Inoculant 
• Bio Boost  
• BRETT YOUNG, NORTHSTAR 
AND PICKSEED: 
Forage, Clover, 
Millet,
Lawngrass 
and Corn 
Varieties

HILLCHAR 
SEED FARM LTD.

Please 
phone

 for a FREE 
forage 
guide

Mark Roper: 306.728.9407 (h)   
sharcottfarms@yahoo.ca
Andrew Roper: 306.728.8479 (h), aroper@sasktel.net
Ritchie Bros. Territory Manager –  
Dan Steen: 306.361.6154  800.491.4494

AUCTION LOCATION: From YORKTON, SK,  go 37 km (23 miles) South on Hwy 9, then 8 km (5 miles) East on Jones Road OR 
From MELVILLE, SK go East on Hwy 15 to Jct 9, then  6.4 km (4 miles) South on Hwy 9, then 8 km (5 miles) East on Jones Road. 
Yard on North side. GPS: 50.8632, -102.3431

A PARTIAL EQUIPMENT LIST INCLUDES: Buhler Versatile 
2425 4WD Tractor · 2000 JCB 3185 Fastrac 4WD Tractor · 
2002 Case IH STX450 Quadtrac Tractor · 1994 Case IH 5150 
MFWD Tractor · Deutz DX160 2WD Tractor · 1996 Case IH 2188 
Combine · MacDon 960 30 Ft Draper · 2009 Honey Bee SP36 
36 Ft Draper · Case IH 1010 25 Ft Rigid Header · 2013 MacDon 
M155 35 Ft Swather · Case IH 8860HP 30 Ft Swather · 2005 
Volvo 630 Sleeper T/A Truck Tractor · 2001 Volvo VNL614 T/A 
Grain Truck · 2014 Wilson Pace Setter 45 Ft Tri/A Aluminum 

Grain Trailer · Custombuilt 16 Ft End Dump Trailer · Keen 16 Ft 
T/A Stock Trailer · 1995 John Deere 690E LC Excavator · 2005 
Seed Hawk 61.5 Ft Air Drill · Flexi-Coil 5000 39 Ft Air Drill · 2012 
Rogator RG900 100 Ft High Clearance Sprayer · 2008 Friesen 
FR1625 180± Tonne Hopper Bin · (2) Westeel 1612F Magnum F 
110± Tonne Epoxy Lined Hopper Bins · (3) Friesen FR1617 70± 
Tonne Epoxy Lined Hopper Bins · (2) Grain Vault 7000± Bushel 
Grain Bins · 2010 Crustbuster 1075GC-035758 1075± Bushel 
Grain Cart ...AND MUCH MORE!

For up-to-date equipment listings, please check our website: rbauction.com

Unreserved Public Farm Auction

Sharcott Farms Inc. – Roper Family
Bangor, SK | April 16, 2015 · 10 am

2012 Rogator RG900 100 Ft2013 MacDon M155 35 Ft

2005 Seed Hawk 61.5 Ft w/7772002 Buhler Versatile 24251995 John Deere 690E LC

1996 Case IH 21882002 Case IH STX4502000 JCB 3185 Fastrac

26:2c
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173 King Street E. — Box 2710 — Virden, MB
Ph: 204-748-1775 — Fax: 204-748-2065

Toll-Free: 1-888-227-3509
www.virdenford.ca

Your next vehicle is waiting for you at Virden Ford!
Check out our great savings on used vehicles!

Our friendly sales staff are ready to help you!

Darin Banga
General Manager

C: 204-851-5441

Barry Metz
Sales Manager

C: 306-435-9031

Bob 
Renwick

C: 204-522-5045

Matthew 
Russell

C: 204-512-8844

2011 Chevrolet Impala LT

86,000 kms $11,995

G
4231A

2014 Ford Taurus SEL FWD

15,000 kms $26,995

BC52

2010 Toyota Sienna LE

104,000 kms $20,995
BT412A

2012 Ford Escape XLT 4x4

45,000 kms $21,995

O
4174B

2012 Ford Escape XLT FWD

89,000 kms $14,995

O
4161A

2013 Ford Explorer XLT 4x4

79,000 kms $31,995

O
T52A

2014 Ford Edge SEL AWD

40,000 kms $28,995

O
T513A

2014 Ford Explorer XLT 4x4

22,000 kms $37,995

BT410

2014 Ford Expedition Max Limited

30,000 kms $49,995

BT51

2014 Ford Edge SEL AWD

10,000 kms $35,995

BT52

2005 Ford F-350 XLT 4x4

159,000 kms $13,995

T4114D

6.0 L Diesel

2010 Ford F-250 XLT 4x4

90,500 kms $27,995

O
T492A

6.4 L Diesel

2011 Toyota Tundra Limited Max

88,000 kms $33,995
O

T510A

2011 Ford F-150 4x4 Platinum

60,000 kms $34,995

U4250A

Ecoboost

2012 Ford F-150 XTR 4x4

102,000 kms $22,995

U4241A

Ecoboost

2012 Ford F-150 XTR 4x4

50,000 kms $26,995

T4115A

Ecoboost

2013 Ford F-150 FX4

35,000 kms $35,995

O
T493A

Ecoboost

2014 Ford F-150 XTR 4x4

25,000 kms $33,995

O
T53A

Ecoboost

2013 Ford F-150 FX4

94,000 kms $29,995

O
T55A

2013 Ford F-150 FX4

91,000 kms $33,995

O
T51A

2012 GMC Sierra 1500 SLE

158,000 kms $15,995

NS392A

JUST 
ARRIVED

DON’T MISS 
THESE GREAT 

SAVINGS!

2012 Ford F-150 4x4 Platinum

69,000 kms $35,995

T4113A

Ecoboost

2014 Ford F-350 Platinum

60,000 kms $58,995

O
4248A

Diesel
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Saturated ground could be a concern for farmers this spring
BY JULIA DIMA

Farmers in the region are concerned that despite a mild 
winter with little snowfall, heavily saturated soil could 

concerns.

were left to contend with wet soil in almost every region 
of the province.

Kevin Woods, with Westwood Land and Cattle near 
Moosomin says that combines and tractors were still get-

snow across the region.
“We went through a pretty decent winter, but that 

more of these snowfalls, and all we gained through the 
winter, we will lose in a short period of time. We really 
don’t need a whole lot of moisture in the next 60 to 90 
days,” Woods says.

and freeze-up to get bales off the ground.
“Although some sub-moisture seeped away in the win-

-
cess moisture is a fairly major concern at this point,” he 
says. “We have time to recover from this new snowfall, 

causes a lot more concerns down the line.”
Moisture concerns are exacerbated further south in the 

Neil Weatherald farms on the edge of Moose Mountain 
-

more moisture at this point.
“Another big snow would mean unseeded acres—we 

are full, the water table is right up there . . . the springs 

full. Everything we get now is runoff,” Weatherald says. 
“(Last year) we still had three feet of snow at this time, 

. hopefully things dry up. We have another month before 
we should get concerned.”

winter was a blessing, the saturated ground means it 

“We are pretty saturated, and that’s the problem—even 
though there wasn’t a whole lot of snowfall throughout 

average to late seeding this year because of the moisture.”

-
layed seeding.

going to be real detrimental, but we did go into freeze 
up with high soil moisture content, and there is enough 

-

Nonetheless, he is cautiously optimistic.

control that as professional agro-business people, we just 

when they are there. We have to be prepared to roll with 

arise,” he says.

the spring. He says that because excessive moisture has 

is prepared for the problems associated with wet years.
“We’ve geared up on equipment, so we are able to have 

situation—now it is what we are used to. We were expect-
ing (the snowfall), and a few more before we go to seed-
ing,” he says.

could get a little tense if we get any more snow in late 
-

off is not too bad, but after it starts to warm up and we get 
rain on the remaining snow, that is my concern. When the 

not worried, it’s just part of farming.”
-

that things are holding steady enough for a normal spring 
and on schedule seeding throughout the region right now, 
but another heavy snowfall or a spring rain could change 

-
ture is problem. We wouldn’t want to see a two inch rain 

seeded —but if the weather changes, and it gets wet, that 
could change in a hurry.”

Brister says that the moisture could cause fusarium in 

bringing the average grade of the crops down into the 
two and three range.

-
baeys says they are cautiously optimistic.

-

little bit, but there are parts of area that are going to go 

concern with the quality aspects the weather brought us 
last year, so some disease and yield—a lot of the grain we 
got last year had quality problems . . . grade one was rare, 
most growers were getting two, and some were getting 

-

germination this year.
-

ers in the area are choosing to plant, however. Cereals are 
less popular, and crops that handle moisture better are 
increasing.

put in a soybean treater here in Moosomin because we’ve 
seen increased demand 10 times over for soybeans . . . last 

have the same fertilizer requirement other commodities 
have.”

Wolfe is one of those farmers that saw success with 
his soybeans last year, and has decided to plant the crop 
again in anticipation of a wet year.

-
beans are increasing in that area as well. Because of dis-
ease concerns and lower prices, cereals are less popular 
this year.

soybean is a good direction to head now, since it is more 
hardy than it once was, and requires less fertilization. But 
canola is still the top crop.

“Everyone around here is 50 per cent canola—seems 

spring wheat, a few acres of malt barley, and way more 
interest in soybeans now —the varieties are getting ear-
lier, they are more adapted for this region now than in the 

in getting another crop growing here besides canola and 

-

come.”

M O O S O M I N ,  S K   •  ( 3 0 6 )  4 3 5 - 3 0 4 0

Glasser’s 
TV Service

New from Samsung!
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We are a full service law fi rm practicing in the areas 
of real estate, business law, estate planning and 
estates.

We have specifi c knowledge to assist you with all of 
your agricultural needs including land transactions, 
fi nancing and mortgages, estate and succession 
planning and the business of farming.

We believe in quality work and client satisfaction. 
We are proud of our team and our team approach in 
handling legal matters.

Our lawyers work together along with our professional 
support staff to ensure co-ordinated, time saving and 
cost effective strategies.

We would be happy to serve you at our main offi ce 
located in Moosomin or one of our branch offi ces in 
Kipling, Redvers or Wawota.

PLEASE CONTACT OUR MAIN OFFICE 
FOR AN APPOINTMENT

Moosomin
306-435-3851

1103 Broadway Avenue

Prairie Livestock

306-435-3327
Box 964 • Moosomin, SK • S0G 3N0

PRAIRIE LIVESTOCK
Connecting Cattle Producers & Buyers

CONTACT US TODAY!
Kirk Sinclair — Owner 

306-435-7909

Jason Buchberger — Buyer
306-435-7767

Vern Hall — Buyer
306-435-7411

Bryn Crump — Buyer
306-435-7381

Darrell McDowell — Buyer
204-729-1867

Marcel Fouillard — Buyer
306-434-6980

Cutting • Wrapping • Smoking • Sausage Making
Game Meat & Farm Animals

Complete cut and wrap returned to you within 35 days.

306-733-4422           606 Railway Avenue

Welywn 
Custom Meat 

Cutting
25 years experience

OPEN 24/7 during hunting season

MooseBay Greenhouses
Open May 8 to July 1

 306-728-0208
Monday to Friday 10 a.m. to 5 p.m.

Saturday & Sunday 10 a.m. to 8 p.m.
Evening appointments available

Owned and Operated by:
Cory and Judy Kraushaar

Grayson, SK

Visit us on our website at
www.moosebaygreenhouses.com

We offer: Annual Flower and Vegetable Bedding Plants, Basket Stuffers, 
Hanging Baskets, Perennials, Patio Containers, Personal Container Services, 
Gift Certifi cates, Gift Ideas, Trees, Shrubs, Water Plants, and Succulents.

BY ROXANA HEGEMAN
THE ASSOCIATED PRESS

Kansas farmers are paying for genetic 

The Kansas Wheat Commission is 

“

Research into creating gluten-free wheat

A Salute to agriculture 
Producers

I am pleased to extend my thanks 
to our agricultural community for the 

important role you play in our  
province’s economy.

DON TOTH MLA
MOOSOMIN  

CONSTITUENCY

Phone  
306-435-3329

Toll-Free
1-888-255-8684

Contact the World-Spectator for all your printing needs!
world_spectator@sasktel.net • 306-435-2445
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When is a family farm a business?
BY SHIRLEY BYERS

An on-farm abattoir and meat plant in Endeavour, Sas-
katchewan made the national news last August when a 
complaint was made to Occupational Health and Safety, 
a division of the Department of Labour in that province, 
and an investigation was launched.

Someone had lodged a complaint regarding Sam and 
Janine Covlin’s eight- and 10-year-old children working 
in the family owned meat plant. During the investiga-
tion it was also discovered that three local kids, aged 11, 
13 and 15 were also working in the plant as paid em-
ployees.

Within days, the story went viral on social media, 

saturated local media outlets and zoomed to the CBC 
National. It was reported that the children helped out in 
all aspects of the family farm and meat plant. The Cov-
lins raise and process cattle, pigs and poultry on their 
farm known as Cool Springs Ranch. The children were 
involved in every step of the operation from pasture to 
fork, Janine Covlin said in a CBC report. The girls’ work 
in the meat plant included cutting up raw meat and 
weighing and vacuum bagging meat.

Reaction was mixed, with most comments on the CBC 
site at least, coming down strongly on the right of the 
children’s parents to allow their children to work on 
the family farm. Terms like “nanny state” were thrown 

around while other posters wondered if the investiga-
tion had been triggered by disgruntled union members. 

With few exceptions most of the commenters seemed 
to miss the point. There was never any objection to the 
children gathering eggs, feeding chickens and carrying 
out other “farm” tasks. Nobody, at least not OHS, was 
trying to stop them from doing that. The objection was 
to their working in a meat processing plant which is 
against the law, as they are under 16. 

That was the issue and it was quickly resolved when 
Labour Minister Don Morgan announced less than a 
week from the day the story broke that the unrelated 
under-age kids would have to go, but the Covlin chil-
dren would be allowed to continue to work in the family 
meat plant. 

“We treated this one as an extension of a family farm,” 
the minister said in a phone interview. ”If the parents are 
there giving supervision it’s a learning process and they 
learn as they do anything else. And we expect parents to 
give appropriate supervision in the area of safety.”

He also pointed out that the Covlin on-farm business 
has a “superb safety record.”

What beef producers need to know 
about antimicrobial use and resistance
BY THE BEEF CATTLE RESEARCH COUNCIL

There’s no avoiding the topics of 
antimicrobial use (AMU) and antimi-
crobial resistance (AMR) these days.

We often see headlines like “Ag-
ricultural folly spawns superbugs,” 
“Antibiotic Resistance Declared A 
‘Serious Health Threat’ By CDC As 
Use In Meat Industry Skyrockets,” 
and “Doctors call for ban of antibiotic 
use in farm animals as drug-resistant 
human infections hit ‘dangerous lev-
el’” in the mainstream media. Head-
lines like that are alarming for most of 

and people who make a living raising 
livestock.

Flip through your favorite industry 

stories on the latest release of AMR 

regulatory moves by the federal gov-
ernment to restrict the use of various 
antimicrobial drugs, announcements 
by grocery and restaurant chains to 
source meat produced with particular 
practices, or articles that encourage 
producers and industry groups to be 
transparent about why and how anti-
microbials are used on farms.

At the heart of it all, we know three 
things:

• AMR is a real threat. If antimicro-
bials become less effective, then hu-
man health and animal welfare will 
suffer.

• AMR is a natural and very com-
plex phenomenon, but improper use 
of antibiotics favors the development 
of AMR.

• AMU is necessary in beef produc-
tion, and prudent AMU will slow the 
development of AMR.

To learn science-based facts about 
Canadian beef producers’ impacts 
and responsibilities related to AMR 

video, visit www.beefresearch.ca/
AMR and talk to a veterinarian. The 
webpage includes a list of tips on how 
to avoid illness in cattle to reduce the 
need to use antimicrobials, and how 
to responsibly treat cattle when anti-
microbial use is necessary.

R.J. 
Gervin

– DVM – 
VETERINARY CARE 
FOR ALL SPECIES

24 HOUR EMERGENCY SERVICE
Regular Hours:

98 Cook Rd. Moosomin, SK

306.435.3979

Monday - Friday:
8:30 a.m. - 5:00 p.m.

Saturday:
8:30 a.m. - 12 Noon

Bill Klassen  
Auctions Ltd.

Ph: (204) 325-4433 • Cell: (204) 325-6230 • bill@billklassen.com 
SEE OUR WEBSITE FOR A MORE DETAILED LISTING

www.billklassen.com

FARM AUCTION 
WALSKE FARM AUCTION

15 MILES SOUTHWEST OF MORDEN, MB 

FRIDAY, APRIL 17, 2015  
MACHINERY BEGINS AT 11 A.M.

FOUR SCRAPERS  
coming from Neighbour Agri-Con - 204-822-3797

CATERPILLAR 70 
13 yds, 1600 x 25 and  

1800  x 25 tires, 

 CATERPILLAR 60 
10 yds,16.00 x 20,  
14.00 x 20 tires.

LETOURNEAU  LP 
15 yds, 1800 x 25 tires

ALLIS CHALMERS 114 
15 yds, 18.00 x 25

Antimicrobial resistance is a real problem in cattle herds
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BERGMAN BRUSH MULCHING

• Unwanted sloughs full of willows and 
trees
• Fence lines overgrown with trees
• Narrow roadways that need to be 
widened
• Overgrown hedges in your yard that 
need to be controlled
• Machine is rated for 8" trees but it 
can do bigger

You will have no piles to burn & low ground disturbance!

Jerry Philipenko
NEW General Manager

Parrish & Heimbecker 
would like to welcome,

My name is Jerry Philipenko and I am the new General Manager of Parrish 
& Heimbecker in Moosomin. My wife Darcy and I are very pleased to be 
joining the community. I have been in agriculture for the last 23 years, 

from retailing to buying grain as well as managing a 
farm to being a plant nutrition representative. I like to 

Please stop in to say hello and let us help you 
with all your agricultural needs!

Moosomin, SK • 306-435-4905

Book Your 2015 Crop Inputs Now!
A lot of changes are happening! 

Come in and see the staff for details!
• Intriguing grain programs
• We sell top canola varieties from: 
 Dekalb, Bayer, Brett Young, Canterra 
 and Syngenta
• Hybrid Canola Seed starting at $8/lb
• Interest Free, O.A.C. until October 2015
• Ask about our available Soybean Varieties
• Early Booking Incentives on Seed, 
 Plant Nutrition, Micro-Nutrients, and Chemical

For details call Jerry, Jeff and staff
(306) 435-4905

The Saskatchewan 4-H 

-

-
-

-

-
-
-

-
-

“The Saskatchewan 4-H 

-
-

-
-
-

-

-

-

-

-

-

-
lows the Saskatchewan 4-H 

-

-

-

Saskatchewan 4-H Council 

-

- -
-

Increased funding for Sask. 4H Council

AERIAL 
APPLICATORS

CROP

CARE BY AIR

Providing  all your aerial 
& ground spraying needs

PHONE JOE or JAN AT:
P: 306-435-2080 
C: 306-435-7243

Cutarm Excavating & Landscaping
• Trenching
• Ground Reparation
• Tree & Shrub Removal
• Demolition
Kris Magnusson - Owner/Operator

306-740-8299
Spy Hill, SK

Contact the World-Spectator for all your printing needs!
world_spectator@sasktel.net • 306-435-2445

A scene from the 2014 
Fairmede 4-H Achieve-
ment day
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Turning off-grade canola into high grade diesel
BY SHIRLEY BYERS

A lifelong inclination away from the conventional, 25 
cent canola, and long stretches of time in a tractor cab—
just a few of the elements that positioned Zenneth Faye 
on the path that would lead to the establishment of Mil-

fuel plant, in Foam Lake, Saskatchewan.
Involved with the Saskatchewan Canola Growers As-

sociation since the mid-80s, Faye was part of a group that 
successfully petitioned for a canola development com-
mission that would collect a check-off. In 1991 SaskCano-
la (Saskatchewan Canola Development Commission) was 
established and supported by some 26,000 levy-paying 

and served as Market Development Chairman.
“Through those levy dollars we started looking at crop 

development and variety development,” he says. “We 
funded research with agronomics; we funded extension 
activities. One of things that has always been part of my 
nature was not to do traditional things, to look for other 
uses for canola.”

In 1990 while he was seeding he heard a radio report 
about the bio diesel efforts in Europe where biodiesel had 
been mandated to be sold as fuel. The broadcast piqued 
his interest. Meanwhile, the Canola Commission was 
looking at how to make use of off-grade canola. In a year 
when much of the crop froze Faye was getting calls from 
all over Western Canada reporting prices as low as 25 
cents per bushel. “Most of the crushers at that time would 
buy it at that price and then blend it in (with high grade 
canola) at very low volumes to get it out of  the farmer’s 
bin.”

The Canola Commission began some research projects 
with Agriculture Canada. “There was a bright young 
grad student at that time, Martin Reaney, and we got con-
nected with him,” says Faye. “I’m an engineer as well and 
one of my old professors, Barry Hertz, was still there (at 
the U of S). The three of us were talking about opportuni-
ties one time over coffee. And we talked about how we 
could add some value to this very low grade product.”

With research dollars available through the Canola 
Commission they put together a small project to look at 
making biodiesel. 

WORKING ON QUALITY AND QUANTITY
To make biodiesel as they do in Europe is not easy, but 

it’s a fairly simple process, says Faye. It’s much more dif-

the oil is never the same. 
“But, at that time we were very naïve as well,” he says. 

“We thought we could just use some of the traditional 
recipes/technologies that were out there but we quickly 
found that that was not the case.”

Also, making biodiesel in the lab is not the same as 
making it in a larger quantity. Through the ‘90s there was 
a lot of bad product made and dumped but a few good 
batches were also produced. 

“When we had the good ones we then tried to stream-
line the research, keep focusing on how to continually 
and consistently make this high quality product.”

This was the heyday of marketing clubs in every town 
and in Foam Lake the marketing club suggested they 
should get the word out, let people know what biodiesel 
is and how it works.

-
diesel could be made. “We couldn’t get anyone in Sas-
katchewan to make us some,” says Faye. “We wanted 
about 100 gallons and we were making test tubes full.”      

made from soybeans. They purchased some and over that 
summer the Foam Lake Marketing Club did trade shows 
around the area to show how biodiesel could be used in 
a vehicle. Faye had his own vehicle running on biodiesel 
for the summer, fall and part of the winter until the sup-
ply ran out. 

By this time production in the lab had been scaled up to 

taken it upon himself to buy a Volkswagen diesel engine 
and do some testing in his lab at the University. 

ADAPTING TO THE MARKETPLACE
At the same time as all this was happening, the federal 

government was mandating the fuel companies to de-
crease the amount of sulphur, a known carcinogenic, in 
the fuel. But when they reduced it, the lubricity of the fuel 

lab, there would also be higher engine wear.
And the city of Saskatoon was looking for ways to pro-

mote a more environmentally friendly city. Saskatoon 
would be hosting an international oil seed conference, 
says Faye. “They wanted to have something to showcase 
and we said, ‘Hey, why don’t we put some biodiesel in 
your buses and escort these dignitaries around?’ We did 
that and sort of got people understanding that biodiesel 
works.”

“And yeah, it works. It sort of smells like cooking and 
when a bus goes by and you see that black cloud of smoke 
it would be like you’re cooking French fries.”

biodiesel. “We were also doing some testing work on 
them,” he says. “We put posters on the sides of the buses. 
And we got very good publicity.”

PITCHING FOR A PLACE
At the same time, Faye was touring the province talk-

ing to Economic Development Committees in various 
communities, trying to convince them to look at building 
a biodiesel facility. 

In his own words, he wasn’t getting very many bites. 
“There were a lot of economic development committees 

in the ‘90s, he says. “Things weren’t great in Saskatch-
ewan. Economic Development Committees would hear 
about us and ask me to come and speak. We didn’t have 
a lot to offer except the concept. It was almost like going 
into the Dragons’ Den without a good business plan and 
getting shot down.”

the community I live in to do this, it might as well just get 
packed up and put away.’” With that in mind, he made a 
pitch to a small group of farmers and business people in 
Foam Lake. 

And the answer was . . . yes.
The Town of Foam Lake, the RM of Foam Lake and a 

group of farmers threw in some cash and were then part-
ners on a number of projects to continue the develop-
ment. “There was no technology at that time,” says Faye. 
“We had lots of stuff done in test tubes but nothing done 
to any kind of scale.”

A MAJOR BREAKTHROUGH AND A LUCKY BREAK
With monies from the Foam Lake group and Research 

and Development funds available from government; 
further research was done and there was a major break-
through. Barry Hertz’s work showed that their canola-
based biodiesel worked well as a lubricity additive.

In 1996, Milligan Biotech was formed. The company 
went into production making a biodiesel additive that 
could be put into traditional diesel to increase lubricity 
and add to engine life. They began marketing the product 
in 2001. 

The canola based biodiesel and the co-products were 
-

tre in Saskatoon, University of Saskatchewan scientists 
and Agriculture Canada. The technology is owned by Ag 
Canada, the Canola Development Commission and Mil-
ligan. 

Another new product was later added and that one 
came about by accident. Through a glitch in production 
of their biodiesel additive, they ended up with a penetrat-
ing oil that was found to be much better than a certain 
well known penetrating oil. “When you plan for some-
thing and it goes the other way and you still come out 
with something that can make a dollar—that’s how the 
second product came about,” says Faye.

Because there wasn’t a small enough crusher in Sas-
katchewan and because their needs were not the same as 
the needs of a client working with Number 1 canola they  
ended up creating their own crushing technology, tweak-
ing traditional equipment to their particular needs.

Other co-products have been added. These include a 
rust inhibitor made from high quality canola derivatives, 
non-toxic and biodegradable; a road dust suppressant 
which can be used on clay and gravel roads, yard sites 
and helipads; an environmentally friendly asphalt release 
agent and a high quality, high oil meal for feeding animals. 

-
nounced that the government was moving ahead with a 
2 per cent renewable content requirement in diesel fuel 
and heating oil. 

IN RETROSPECT
When it all began did Zenneth Faye believe that the use 

of biodiesel would someday be made mandatory in Can-
ada?

“I hoped, but I didn’t think I’d live long enough to see it,” 
he says. “The petroleum industry found that there was a 

have to re-tool to be able to make biodiesel. They didn’t 

companies are pretty strong, but eventually it came to be.”
One of the challenges in those early days, he says was 

that they didn’t have any production. How then can you 
have a mandate if there is no product? That’s why in the 
early years Milligan needed to have a co-product. That’s 
why the fuel additive and the other co-products were so 
important. 

The end goal never was to replace diesel with biodiesel. 
That wouldn’t even be possible, says Faye. “All the veg-
etable oil in the world would only replace three per cent of 
the fuel. So it’s never going to happen.”

The goal was to establish a market for off-grade canola. 
Today, Milligan buys over 60,000 tonnes of green, frozen or 
otherwise unwanted canola seed per year, produces over 
20 million litres of biodiesel per year from their facility in 
Foam Lake and employs 46 people. 

Milligan Bio-Tech Inc. is now Milligan Biofuels Inc. and 

at the plant but he’s still with the company in an advisory 

more uses for damaged canola seed.
One of them is glycerine. There are a number of prod-

ucts, depending on its purity, in which it can be used. 

time glycerine from Milligan is being sold for processing 
elsewhere, but . . .

“It’s like when you make donuts you have the centre of 

would for the donut. The leftovers have value too. They 
just need a little processing and development work.

“That’s the part I like . . . that’s the part that intrigues me. 
I love dealing with the unknown. That’s probably why I’m 
still farming.”

CHIMO 
BUILDING CENTRE

ALL your home building needs!

 Windows

 Doors

 Siding

 Roofing

 Soffit & Fascia

 Plumbing 

  Electrical

 Metal Roofing

 General Hardware

AND MORE!

FREE QUOTES!        FREE DELIVERY!
SERVICE IS KING!

(306) 739-2566 WAWOTA, SK

Shop on 4.54 acres at corner of 
#8 and #48 highways at Fairlight, SK. 

Built in 2012. 40' x 80' x 20' with 3 overhead doors 
(2 at 16' x 14', 1 at 12' x 12') and 5 man doors. 
20' x 40' portion at front partitioned for office space 
but currently not finished. Second floor could be 
utilised for mezzanine or suites for off-site workers. 
Natural gas, 400 Amp service. 

Great space for either oilfield, pipeline, or 
agricultural distribution outlet.

40 x 80 Shop/Office for Sale

Call 306-435-7516

FAIRWAY 
SALES

Mattresses & appliances
Serta Mattresses

Washer/Dryer Sets
Fridges
Stoves

ALL AT GREAT PRICES
Fairlight, SK • (306) 646-2272



 The World-Spectator - Moosomin, Sask. Monday, March 30, 2015C12

1004 North Front St. Moosomin, SK 306-435-2949

Spring is Here! 
We have a great selection of car, 

light truck, semi, and ag tires.

“Let Our Family Help Your Family” 24-Hour Service
Before You Hit The Road or The Field . . . 
Come and See Us For All Your Tire Needs.

Moosomin, SK

306-435-3919 
www.rona.ca

Doing it right

MULLETT’S MONDAY-FRIDAY • 9 AM - 6 PM
SATURDAY • 9 AM - 5:30 PM

NEED 
SOMETHING 

IN THE 
FIELD THIS 

SPRING?

• Hand Tools
• Power Tools
• Hardware
• Work & Mud Boots
• Gloves
• Jackets
• Overalls
• Workwear: CARHARTT, 
 TOUGH DUCK, RED WING, BAFFIN
• Socks
• Electric & Gas 
 Pressure Washers
• Special Orders Available

Hut
t’nieei

‘‘

SC’s

Pawsitive new things 

going on at

 Kennel services

 Dog obedience

 We sell Nutri Source dog 
 food and many other kinds
 of food for pets of all sizes

 Get your collars, leashes,   
 clothes, dog  & cat food,   
 treats and much more here!

 New groomer in training,
 willing to work some 
 evenings and weekends

We raise 
Registered 

Saint
Bernards

SPRING IS 
COMING!

Book your 
dog’s appointment 

NOW for 
a spring grooming!
For questions or 
appointment call 
Shauna Cutler at 

306-435-3449 and 
leave a message

Crop rotation is still a viable concept
BY CORY JACOB

The concept of crop rotations has fallen 
out of favor lately, whether it’s due to eco-
nomics, lovely Mother Nature, or logistics 
in the busy season. I think that it is time 
to revisit this concept and to understand 
why it has been promoted in the past.

Crop rotations are designed for improv-
ing crop and soil health over the long term 
and some would argue economics too, all 
to ensure sustainability. I really want to 
emphasize sustainability, as many pro-
ducers seem to not be considering this. If 
you have a son that will be taking over the 
farm or are a young producer, think about 
the issues and consequences of less crop 

rotations are a great way to lessen these 
risks and consequences as they keep pests 
off balance, while maintaining soil nutri-
ent levels and using water and nutrients 

Herbicide resistant weeds and weed 

management are issues associated with 
tight crop rotations where the same crop 
is grown and a similar herbicide is used 
year after year. Plants are smarter than 
we give them credit for and they adapt to 
our farming practice. Eventually the weed 
population shifts to weed species that are 
resistant to that herbicide or mode of ac-
tion. Herbicide resistance develops from a 
genetic mutation or natural tolerance in a 
weed population and if the same herbicide 
or mode of action is continually used, that 
weed does not die and goes to seed and 
spreads. You then have more and more 
herbicide resistant weeds to deal with. 
Once they are present, they are a long-
term tenant on farmland. 

Minimizing disease levels is also an 
important aspect of crop rotations; which 
reduce the growth, reproduction and 
survival of soil stubble borne pathogens, 
which cannot survive without a suscep-
tible host or plant tissue. Crop rotations 
will not eliminate these pathogens, but 

will reduce their population size so that 
there is less crop damage and control op-
tions will become more effective. Rotation 
of fungicide groups and modes of action 

single mode of action fungicide year after 
year will select for organisms that have re-
sistance to the fungicide or mode of action 
and soon the fungicide will not be effec-
tive against the disease. Selecting a variety 
with disease resistance will also help, but 
do not only depend on that as resistance 
will break down and new strains, with no 
known resistance are discovered.

Crops have different rooting depths to 
capture nutrients and water. Peas, lentils, 

root system, followed by canola and mus-
tard with a deep rooted taproot, and alfalfa 
with a very deep rooted taproot. The deep 
rooted taproot allows the plants to obtain 
nutrients such as nitrogen and sulfur that 

in these wet years. Shallow roots and the 

to capture phosphorus and potassium, 
which from seeding are higher up in the 

-
ters in the soil every year. 

As well, including pulse crops in crop 
rotations is a way to get free nitrogen from 
the crop when it is inoculated. Pulse crops 

these crops leave residual nitrogen for the 
following crop as pulse stubble is broken 
down relatively quickly. 

At the end of the day, I understand that 
economics and Mother Nature play a big 
role is choosing crop rotations. I wanted to 
provide some food for thought. 

Cory Jacob is a Regional Crops Specialist 
with the Saskatchewan Ministry of Agricul-
ture in Watrous.

Crop rotation should be revisited, says a Regional Crops Specialist with Saskatchewan Agriculture
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Top 10 organic and natural food trends of 2014
BY SHIRLEY BYERS

Sterling-Rice Group, a Colorado based research, con-
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We have everything 
you need for Spring!

• Air Seeder Hose
• Water Suction Hose
• Tow Straps that can pull up 
 to 200,000 lbs!
• And all your high clearance 
 sprayer needs!

ROCANVILLE, SK
306-645-2112 

LANGENBURG, SK
306-743-2332

Easton’s Autobody
Park Avenue 

Moosomin, SK
306-435-4188

Complete body 
repairs on all 

makes and models!
Windshield repair & replacement

E-mail: ken.kentrax@sasktel.net
P.O. Box 148  • Rocanville, SK • S0A 3L0

Phone: 306-645-2032
Fax: 306-645-2143
Cell: 306-435-7216

Toll Free: 1-877-536-8729

LTD.

Key “M”Auction Services
2nd Annual Southline Consignment Auction

Sunday, April 12, 2015 at 10:00 a.m.
North side of Glen Ewen - Glen Ewen, SK

16th Annual Spring Consignment Auction
Sunday, April 26, 2015 at 10:00 a.m.

Sale site will be on the farm of 
Dellan and Donna Mohrbutter - Wauchope, SK

For more information, visit
www.keymauctions.com 

Phone: 306-452-3815 • Cell: 306-452-7847 • d.mohrbutter@sasktel.net 
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IT HAS ALL THE POTENTIAL 
IN THE WORLD,

Book your 2015 seed, fertilizer and crop protection products with  

RICHARDSON PIONEER

BUT IT'S WHAT YOU  
PUT INTO IT THAT COUNTS

With everything that you have invested in your business, we want to make sure that only the best goes into it.  

Richardson Pioneer offers quality when it comes to seed selection, crop planning, agronomic support and advice 

throughout the growing season to help your crop reach its full potential.  

From planting through to harvest Richardson Pioneer will work with you to build a plan that is suited for your 

farming operation.

Contact your Whitewood Richardson Pioneer Ag Business Centre to book your seed to continue 

investing into the future of your farm.

www.richardson.ca
Whitewood - 306-735-2626

PIONEER® FOR THE SALE AND DISTRIBUTION OF SEED IS A REGISTERED TRADE-MARK OF PIONEER HI-BRED INTERNATIONAL, INC. AND IS USED UNDER LICENSE BY THE 
UNAFFILIATED COMPANY RICHARDSON PIONEER LIMITED.

MOTORS AND EQUIPMENT

AVONLEA, SK
HWY #334 SOUTH

(306) 868-5000

ESTEVAN, SK
HWY #39 WEST

(306) 634-6422
OXBOW, SK
HWY #18 WEST

(306) 483-5115

RADVILLE, SK
HWY #28

(306) 869-3000

REDVERS, SK
HWY #13 EAST

(306) 452-3418

2013 90’ Seedmaster 
TXB-M90/1910

• 12” Spacing
• Double Shoot
• All Run Monitors
• JD 1910 Air Cart
 550 Bus

$369,000

2013 Case IH Steiger 
500 Tractor 4WD

• Powershift
• Duals
• PTO
• 750 hrs

$311,000

2010 John Deere 
4830 Sprayer

• 1430 hrs

$245,000

ATV/GATORS
2,000 JD 6X4 Gator . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$4,900
2012 JD 550 XUV Gator, 150 hrs . . . . . . . . . . . . . . . . . . .$10,500
2008 JD 620i XUV Gator, 506 hrs  . . . . . . . . . . . . . . . . . .$10,400
2012 JD 625i XUV Gator, 150 hrs  . . . . . . . . . . . . . . . . . .$13,900
2014 JD 825i XUV Gator, 73 hrs  . . . . . . . . . . . . . . . . . . .$18,900

COMPACT UTILITY TRACTORS
2002 JD4110 Tiller, 625 hrs . . . . . . . . . . . . . . . . . . . . . . .$11,000

LAWN & GARDEN EQUIPMENT
Frontier 1072 Grooming Mower, 6 ft . . . . . . . . . . . . . . . . .$1,900
Frontier GM3072 Grooming Mower, 6 ft  . . . . . . . . . . . . . .$2,750
2011 JD 1435, 72” Front Mower, 200 hrs . . . . . . . . . . . .$15,000
2001JD 725 54” Front Mower, 442 hrs . . . . . . . . . . . . . . .$5,500
Frontier 3 pt Disk, 5 ft  . . . . . . . . . . . . . . . . . . . . . . . . . . . .$1,500
2009 JD 655 Rotary Tiller  . . . . . . . . . . . . . . . . . . . . . . . . .$2,200
2013 JD Z425 Zero Turn Mower  . . . . . . . . . . . . . . . . . . . .$3,500
2008 JD Z510A Zero Turn Mower  . . . . . . . . . . . . . . . . . . .$4,350
2010 JD Z925A Zero Turn Mower, 47 hrs  . . . . . . . . . . . .$11,250
2011 JD 997 Zero Turn Mower, 100 hrs  . . . . . . . . . . . . .$16,000

4 WD TRACTORS
1994 JD 8570, 12 Spd, Duals, 5550 hrs  . . . . . . . . . . . . .$59,900
2004 JD 9420, Duals, 24 spd, 4310 hrs . . . . . . . . . . . . .$156,900
2010 JD 9430, Duals, 2070 hrs . . . . . . . . . . . . . . . . . . .$249,000
2013 JD 9510R, 756 hrs . . . . . . . . . . . . . . . . . . . . . . . .$369,000
2006 JD 9620 3413 hrs . . . . . . . . . . . . . . . . . . . . . . . . .$208,900
2010 JD 9630, 2,000 hrs . . . . . . . . . . . . . . . . . . . . . . . .$299,000
2011 JD 9630, Duals, 1461 hrs . . . . . . . . . . . . . . . . . . .$297,000
2013 NH T9.560HD PTO, 450 hrs  . . . . . . . . . . . . . . . . .$339,000

TRACK TRACTORS  
2011 JD 9630T, 1881 hrs . . . . . . . . . . . . . . . . . . . . . . . .$325,900
2009 JD 9630T, 2167 hrs . . . . . . . . . . . . . . . . . . . . . . . .$298,000

2 WD - MFWD TRACTORS  
2014 JD 6150M Loader, 550 hrs . . . . . . . . . . . . . . . . . .$155,500
2011 JD 7200R IVT, 2675 hrs . . . . . . . . . . . . . . . . . . . .$155,000
2005 JD 7520 Loader, 10,800 hrs . . . . . . . . . . . . . . . . . .$73,900
2007 JD 7520 Loader, 8500 hrs . . . . . . . . . . . . . . . . . . . .$87,900
2010 JD 7730, 3300 hrs  . . . . . . . . . . . . . . . . . . . . . . . .$124,000
2001 JD 7810 Loader, 10,474 hrs . . . . . . . . . . . . . . . . . .$72,900
1998 JD 8100, MFWD, 9311 hrs . . . . . . . . . . . . . . . . . . .$70,900
2010 Challenger MT645, MFWD, IVT Trans, 1000 hrs . .$155,900
2002 NH TV140, Cab, MFWD, Loader, 5133 hrs  . . . . . . .$56,900
2002 Case MX135 Loader, 6800 hrs  . . . . . . . . . . . . . . . .$58,900

COMBINES 
(PLEASE REFER TO OUR WEB SITE FOR MORE DETAILS)  
2012 JD S670  . . . . . . . . . . . . . . . . . . . . . . . . . . . . 9 COMING IN!
2009 JD T670, 350 hrs  . . . . . . . . . . . . . . . . . . . . . . . . .$244,000
2012 JD S680  . . . . . . . . . . . . . . . . . . . . . . . . . . COMING SOON!
2013 JD S680  . . . . . . . . . . . . . . . . . . . . . . . . . . COMING SOON!
2012 JD S690  . . . . . . . . . . . . . . . . . . . . . . . . . . . . 3 COMING IN!

COMBINES 
(PLEASE REFER TO OUR WEB SITE FOR MORE DETAILS)  
2013 JD S690, Loaded, 247 hrs  . . . . . . . . . . . . . . . . . .$445,000
2014 JD S690  . . . . . . . . . . . . . . . . . . . . . . . . . . . . 4 COMING IN!
2008-2010 JD 9870STS . . . . . . . . . . . . . . . . .CALL FOR PRICING
2007 JD 9860STS, 20.8x42 Duals, 1525 hrs . . . . . . . . . .188,000
2005 JD 9760STS, Duals, 1934 hrs . . . . . . . . . . . . . . . .$142,000
2006 JD 9760STS, Duals, 1500 hrs . . . . . . . . . . . . . . . .$172,000
2006 JD 9760STS, Duals, 1771 hrs . . . . . . . . . . . . . . . .$158,000
2000 JD 9750STS, Singles, 2500 hrs  . . . . . . . . . . . . . . .$97,500
2,000 JD 9650W, 1428 hrs  . . . . . . . . . . . . . . . . . . . . . .$103,000
2,000 JD 9650W, Pickup Header, 1800 hrs . . . . . . . . . .$109,000
2001 JD 9650W, 3720 hrs . . . . . . . . . . . . . . . . . . . . . . . .$77,800
2002 JD 9650W, 837 hrs . . . . . . . . . . . . . . . . . . . . . . . .$128,000
2001 JD 9650STS, 2453 hrs . . . . . . . . . . . . . . . . . . . . . .$83,000
1998 JD 9610, 2531 hrs  . . . . . . . . . . . . . . . . . . . . . . . . .$57,000
1992 JD 9500, 3500 Sep hrs . . . . . . . . . . . . . . . . . . . . . .$37,500

COMBINE PLATFORMS  
Macdon PW-7 Pickup Headers. . . . . . . . . . . . .$19,000 - $26,000
Precision Pickup Headers  . . . . . . . . . . . . . . . . .$7,500 - $15,000
2005-2011 JD 635 Flex, Good Selection, 
Some with Air Reels . . . . . . . . . . . . . . . . . . . . .$29,500 - $39,900
2010 JD 640D 40’ Draper  . . . . . . . . . . . . . . . . . . . . . . . .$59,000
2009 JD 635D 35’ Drapers . . . . . . . . . . . . . . . . . . . . . . . .$49,900
2011 JD 635D 35’ Draper  . . . . . . . . . . . . . . . . . . . . . . . .$59,000
2007 JD 936D 36’ Draper  . . . . . . . . . . . . . . . . . . . . . . . .$37,000
1994-1997 JD 930R 30’ Rigid, 
Bat & Pickup Reels Available . . . . . . . . . . . . . . . . .$6,500 and Up
2009 Macdon FD70 40’ Flex Draper . . . . . . . . . . . . . . . . .$61,900
2009 Macdon FD70 35’ Flex Draper . . . . . . . . . . . . . . . . .$59,900
2010-2011 Macdon D60 45’, Transport  . . . . .$58,900 - $69,000
2013 Macdon D65 40’, Transport  . . . . . . . . . . . . . . . . . .$87,800
1996 Macdon 960 36’, CIH adapter . . . . . . . . . . . . . . . . .$14,900
1990-1998 Macdon 960 36’, JD adapter  . . . . .$12,500 - $18,500
2002 Macdon 962 30’, Bat Reel, JD Adapter . . . . . . . . . .$14,000
2000 Macdon 972 36’  . . . . . . . . . . . . . . . . . . . . . . . . . . .$21,900
2004 Macdon 973 36’, JD Adapter  . . . . . . . . .$28,600 - $31,900
1999 HoneyBee SP30 30’ Draper, 
Crop Auger, CIH Adapter  . . . . . . . . . . . . . . . . . . . . . . . . . .22,500
2008 HoneyBee 4555 45’ Flex Draper  . . . . . . . . . . . . . . .$49,000
1998 Shelbourne CX84 30’ Stripper Header  . . . . . . . . . .$22,000

GRAIN HANDLING EQUIPMENT  
2006 Brandt 8x37 Grain Auger . . . . . . . . . . . . . . . . . . . . . .$4,250
2008 Brandt 8x52 Grain Auger . . . . . . . . . . . . . . . . . . . . . .$9,900
2009 Brandt 13x70HP Grain Auger . . . . . . . . . . . . . . . . .$15,900
2013 Brandt 13x40 PTO, Load Out Auger, Mover  .  NEW $17,600
2004 Brandt 13x70XL Grain Auger  . . . . . . . . . . . . . . . . .$15,600
2010 Brandt 13x90HP Grain Auger . . . . . . . . . . . . . . . . .$20,000
2005-2011 Brandt 1545LP Conveyors
5 to choose from  . . . . . . . . . . . . . . . . . . . . . . .$17,000 - $21,000
2009 Brandt 1585 Conveyor  . . . . . . . . . . . . . . . . . . . . . .$18,800
Farm King 13x85 Grain Auger . . . . . . . . . . . . . . . . . . . . .$19,000
2008 Westfi eld MKP130-111 Grain Auger . . . . . . . . . . . .$16,500

GRAIN CARTS  
1999 Bourgault 1100 Tarp . . . . . . . . . . . . . . . . . . . . . . . .$29,900

SPRAYERS  
2001 JD 4710, 4000 hrs  . . . . . . . . . . . . . . . . . . . . . . . . .$99,500
2008 JD 4830, 1390 hrs  . . . . . . . . . . . . . . . . . . . . . . . .$221,900
2012 JD 4830, 1100 hrs  . . . . . . . . . . . . . . . . . . . . . . . .$283,000
2007 JD 4930 Raven Auto Boom, 2001 hrs . . . . . . . . . .$214,900
2009 JD 4930, 1412 hrs  . . . . . . . . . . . . . . . . . . . . . . . .$265,500
2011 JD 4930, 1804 hrs  . . . . . . . . . . . . . . . . . . . . . . . .$269,900
(2) 2013 JD 4940 . . . . . . . . . . . . . . . . . . . . . .CALL FOR PRICING
(4) 2012 JD 4940 . . . . . . . . . . . . . . . . . . . . . .CALL FOR PRICING
2013 Rogator RG1300, 440 hrs . . . . . . . . . . . . . . . . . . .$356,000
1996 Spray Coupe 3630 80’, 2500 hrs  . . . . . . . . . . . . . .$32,000
1998 Spray Coupe 3640 80’ Boom 2400 hrs . . . . . . . . . .$38,500
2011 Apache AS1020 104’, Trimble, 
Raven Controls, 268 hrs  . . . . . . . . . . . . . . . . . . . . . . . .$193,000
2006 NH SF115 Pull Type, Suspended Boom  . . . . . . . . .$27,900
2002 Spray Air SB3400 Pull Type, Suspended Boom  . . .$17,000
Flexicoil System 65 100’ Pull Type . . . . . . . . . . . . . . . . . . .$5,000
2003 Brandt SB4000, Suspended Boom, . . . . . . . . . . . . .$20,900

TRACTOR BLADES  
Degelman 7900 16’, 6 way, Case Steiger 500 mounting  .$39,900

HAYING EQUIPMENT 
2002 New Holland BB940 Square Baler . . . . . . . . . . . . . .$33,000
1990-1994 JD 535 Round Balers (4) . . . . . . . . . .$6,900 - $8,900
1998-2000 JD 566 Round Balers (2) . . . . . . . .$11,000 - $12,900
2001-2005 JD 567 Round Balers (4) . . . . . . . .$13,900 - $18,600
2007-2010 JD 568 Round Balers (4) . . . . . . . .$24,900 - $35,400
2005 JD 557 Round Baler . . . . . . . . . . . . . . . . . . . . . . . .$13,900
2008 JD 558 Round Baler . . . . . . . . . . . . . . . . . . . . . . . .$21,500
New Holland 1033 HayLiner Stacker . . . . . . . . . . . . . . . . .$6,000
2003 New Holland BR780 Round Baler  . . . . . . . . . . . . . .$12,500
2002 New Holland 688 Round Baler  . . . . . . . . . . . . . . . .$12,900
1996 New Holland 664 Round Baler  . . . . . . . . . . . . . . . . .$6,600
1996 New Holland 1475 Mower Conditioner . . . . . . . . . . .$8,500
1996 Vermeer 605K Round Baler . . . . . . . . . . . . . . . . . . . .$8,600

SP WINDROWERS  
2013 JD W150 35’ Header, 330 hrs . . . . . . . . . . . . . . . .$137,900
2012 JD A400 36’ Header, 225 hrs  . . . . . . . . . . . . . . . .$138,000
2011 JD D450 40’ Header, 780 hrs  . . . . . . . . . . . . . . . .$161,000
2004 JD 4895 no Header, 2000 hrs  . . . . . . . . . . . . . . . .$44,500
2008 JD 4895 36’ HoneyBee, 1311 hrs  . . . . . . . . . . . . . .$95,500
2009 MF 9430 30’ Header, 1820 hrs  . . . . . . . . . . . . . . . .$81,500
2012 Macdon M155 40’ Header, 280 hrs  . . . . . . . . . . .$157,000
2012 Macdon M155 35’ Header, 384 hrs  . . . . . . . . . . .$157,900
2002 Macdon 2952 30’ Header, 3500 hrs  . . . . . . . . . . . .$61,700
2007 Macdon 9250 30’ Header, 700 hrs  . . . . . . . . . . . . .$72,300
2002 Macdon 9352 30’ Header, 2713 hrs  . . . . . . . . . . . .$61,000
2008 Case WD1203 36’ Header, 756 hrs  . . . . . . . . . . . .$86,900

SEEDING EQUIPMENT  
2008 JD DB60 36 Row Corn Planter  . . . . . . . . . . . . . . .$161,000
2012 70’ Seedmaster SXG550, 12” Spacing, Double Shoot, 
Sectional Control, 550 Bus Cart . . . . . . . . . . . . . . . . . . .$269,000

SEEDING EQUIPMENT  
2011 61’ JD 1830/1910 430 Bus. D/S, Conveyor, Duals,
10”, Rubber, Heavy Land Unit, Very Good Machine . . . .$175,000
2010 50’ JD 1830 Double Shoot, Steel Pkrs,
10” Spacing, No Tank . . . . . . . . . . . . . . . . . . . . . . . . . . . .$87,000
2010 61’ JD 1830/1910 SS, 430 bus . . . . . . . . . . . . . . . .145,000
2003 60’ JD 1820/1910, 10” Spacing, SS, Arm, 
Rubber Press, 430 Bus TBH Cart . . . . . . . . . . . . . . . . . . .$76,900
2002 60’ JD 1820/1910, Double Shoot, 430 Bus . . . . . . .$69,000
2006 60’ JD 1820, 10” Spacing, D/S, Arm, Stl Pkrs, 
No Tank . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$62,000
2003 52’ JD 1820/1910, 10” Spacing, Steel Pkrs, 
SS, 350 Bus TBH Tank . . . . . . . . . . . . . . . . . . . . . . . . . . .$64,900
1998 45’ JD 1820/1900, 10”, 340 Bus Cart  . . . . . . . . . .$51,000
2003 40’ JD 1895/1910 . . . . . . . . . . . . . . . . . . . . . . . . . .136,000
40’ JD 737, 230 Bus, 787 Tank  . . . . . . . . . . . . . . . . . . . .$35,000
2001 Bourgault 5440 Air Seeder Tank . . . . . . . . . . . . . . .$61,500
2010 76’ Bourgault 3310 . . . . . . . . . . . . . . . . . . . . . . . .$159,000
2001 53’ Bourgault 5710 w/5350 Cart . . . . . . . . . . . . . . .$76,200
2003 53’ Bourgault 5710 w/5200 Tow Between Tank . . . .$61,500
2003 50’ Bourgault 5710, 4300 Cart, MRB  . . . . . . . . . . .$77,400
2005 60’ Bourgault 5710, 5440 Cart, MRB  . . . . . . . . . . .$99,900
40’ Bourgault FH36-42 3195 Tank . . . . . . . . . . . . . . . . . .$22,000
40’ Bourgault 8800 3225 Tank . . . . . . . . . . . . . . . . . . . . .$25,900
2003 50’ Bourgault 8810 w/5350 Cart  . . . . . . . . . . . . . .$69,000
1994 40’ Flexicoil 5000 2320 Tank  . . . . . . . . . . . . . . . . .$40,000
1994 40’ Flexicoil 5000 2320 Tank . . . . . . . . . . . . . . . . . .$36,600
1997 33’ Flexicoil 5000 1330 Tank, NH3 Kit . . . . . . . . . . .$40,000
1997 57’ Flexicoil 5000 3450 Tank . . . . . . . . . . . . . . . . . .$46,000
1998 40’ Flexicoil 5000 2320 Tank . . . . . . . . . . . . . . . . . .$34,000
1998 45’ Flexicoil 5000 2320 Tank . . . . . . . . . . . . . . . . . .$49,000
2008 66’ Seedhawk 6612, 400 Bus, 2600 Liquid Tank . .$224,000

MISC EQUIPMENT  
2010 Frontier AB13G Bale Spear . . . . . . . . . . . . . . . . . . . .$1,200
New Holland 1033 Bale Wagon . . . . . . . . . . . . . . . . . . . . .$6,000
1981 JD 270 3 pt Snowblower . . . . . . . . . . . . . . . . . . . . . .$1,200
1993 Inland DA92 92” 3pt Snowblower . . . . . . . . . . . . . . .$1,900
2005 Schulte 9600 96” 3 pt Snowblower  . . . . . . . . . . . . .$4,900
Schulte SDX110 Snowblower  . . . . . . . . . . . . . . . . . . . . . .$8,400
2012 Schulte SDX117 Snowblower . . . . . . . . . . . . . . . . .$12,900
Haybuster 2620 Bale Feeder  . . . . . . . . . . . . . . . . . . . . . . .$6,500
2002 Highline 7,000 Bale Processor  . . . . . . . . . . . . . . . . .$8,500
Highline 8,000 Bale Processor . . . . . . . . . . . . . . . . . . . . . .$8,900
2008 Highline 8100 Bale Processor . . . . . . . . . . . . . . . . .$16,200
2009 Highline 8100 Bale Processor . . . . . . . . . . . . . . . . .$13,900
2008 Riteway 4560 Land Roller . . . . . . . . . . . . . . . . . . . .$47,000
2010 Schulte FX180 15’ Rotary Mower . . . . . . . . . . . . . .$13,900
2008 Wilson 5370STDF 53’ Double Drop, 
Hyd Tail, Tri-Axle Machinery Trailer  . . . . . . . . . . . . . . . . .$45,000

WWW.NELSONMOTORS.COM

The Canadian government 
will not, for now, start telling 
railways where to ship farmers’ 
grain but it will decide within 
days whether to extend its re-
quirements on how much grain 
they must haul, Transport Min-
ister Lisa Raitt said Wednesday.

In an interview in her parlia-

and shippers have questioned 
whether the government’s 
grain-shipment minimums are 
still required and whether Otta-
wa should tell the country’s two 
dominant railways, Canadian 
National Railway and Canadian 

-
ridors grain should be shipped.

Grain handlers and farmers say the rail-
ways have focused on the quickest turn-
around corridors, notably Vancouver on 
the West Coast and the Great Lakes port of 
Thunder Bay, while ignoring shipments to 
the U.S.

“I am not looking at the question of cor-
ridors at the moment,” Raitt said.

The mandatory minimum shipments, 
put in place to ensure crops from the re-
cord 2013 harvest got to market, expire 
Saturday. Raitt said she takes farmers’ con-
cerns seriously, but also noted Canada’s 
grain backlog was “coming back to equi-
librium.”

The government is also looking at 
whether to remove a cap on how much 
revenue the railways can earn from ship-
ping grain. The railways say that limiting 
their income from shipping grain reduces 

their incentive to haul it.
Raitt said she is sure former Internation-

al Trade Minister David Emerson will deal 
with this issue in his government-mandat-
ed review of the Canada Transportation 
Act. Emerson’s report is due in December.

She said she did not lean one way or 
the other on the revenue cap, but added: 
“Look, I’m a market girl. There’s no ques-
tion that I fully believe in market forces.”

She called “ridiculous” CP’s refusal to 

minimum grain shipments. CP CEO Hunt-
er Harrison said this month the railway 

on principle.
“Well, my principle is we said we would 

make sure that a certain minimum amount 
of grain is moving, and we expect it to 
be moved,” Raitt said. “Eventually they 

Raitt won’t tell railways 
where to ship grain for now
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OVER 30,000 SCRAPERS NOW IN USE ACROSS THE PRAIRIES

WWW.ROTOMUDSCRAPERS.COM       
Call us: 204.825.7655  North America: 888.744.2077  Email: rotomudscrapers@live.ca

Check out our videos and testimonials at

Devloo Roto Mud Scrapers 

are designed to improve efficiency 

and yield. Our product is laser cut 

from #80 steel with a 6203 NTN 

motor grade bearing, and powder 

coated for a durable finish.

• Earlier seeding that leads to an  
earlier harvest

• More consistent seed-depth
• Better fuel economy
• Less friction and wear

My name is Jason Juzwishin, and I 
farm in northern Alberta with my dad. 
When we bought our 72’ Seed Hawk, we discovered 

we were getting to much slip and lacking power. We 

had a 535 Case and were considering buying a bigger 

quad trac.

In the spring of 2014 we installed the Devloo Roto 

Mud Scrapers. Our engine load went down 10%, 

and so did our percentage of wheel slip. Our factory 

scrapers would just fill up solid and sometimes stop 

the wheel from turning. Our wheels now stay clean 

and I also believe our seedbed benefits because our 

compaction from the tractor is less. Installing Devloo 

Roto Mud Scrapers was a good choice.

Jason Juzwishin - Spirit River, AB
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Borderland
Moosomin • Rocanville • Whitewood • Maryfield

Moosomin Marketplace
306-435-3825

Moosomin Home Centre
306-435-2642

Moosomin C-Store
306-435-3785

Rocanville Grocery
306-645-2160

Rocanville Home Centre/C-Store
306-645-2152

306-434-7557

306-735-2412

306-735-2414

Bulk Petroleum 
306-435-4004

Order your bulk fuel online! www.borderlandcoop.com

Visit us on
Facebook

ATTENTION 
FARM 

CUSTOMERS

Fuel Storage Tanks 
for Sale

For tank sales or fuel delivery contact 
our Petroleum Division Manager 

 at 306-435-4004

We would like to 
thank our farming 

customers for their 
continued support 

and wish them 
a great season!

Save up to 15¢/Litre
On DMO 15W40, Trans Hydraulic, Sonic MP Gear Oils and

Moly and Blue Guard Grease from March to May!

Farm Delivery

NH TJ 325 4WD tractor with 1967 
hours, JD 4955 FWA tractor, JD 4430 
2WD tractor with 3PTH, Farm All 
A antique tractor, Case IH 2388 SP 
combine with 2014 separator hours, 
30’ Case IH 1043 straight cut draper 
header, Degelman Shuttlekart 800 
Grain Cart, 30’ Hesston 8100 SP 
swather with 2110 hours, 36’ Premier 
1900 PT swather, Farm King steel drum 
swath roller, 33’ Concord air drill single 

shoot with 2320 air cart, Flexicoil 
system 95 harrow packers, 37’ IH 5500 
cultivator with tine harrows, Morris 
48’ rod weeder, MF 360 discers, 90’ 
Flexicoil 67 suspended boom sprayer, 
EZ Guide 500 EZ Steer 50 auto steer, 
1980 GMC 6000 3 ton grain truck with 
33,100 km, 1974 Chev 3 ton grain 
truck, Sakundiak 10-72 swing auger, 
Sakundiak 7-45 auger with Honda 
engine and Wheatheart mover, Lode 

King cart 2 compartment tank with 
hydraulic augers, Allied 795 FEL, Crown 
600 3 yard PT scraper, shopbuilt 8’ 
box yard scraper, shopbuilt fl ax straw 
buncher, 5 wheel hay rake, tandem 
axle trailer with water tank, shopbuilt 
tandem axle fl at deck trailer, truck box 
utility trailer, irrigation pipe, shopbuilt 
swather transport, fl oating slough 
pump and hose, 1250 gallon poly water 
tank, plus much more!

Visit www.mackauctioncompany.com for sale bill and photos. Join us on Facebook and Twitter. 

GERALD & KIM BECKER
306-436-7770 or 306-436-7734
FRIDAY, APRIL 10, 2015

10:00 A.M. — YELLOW GRASS, SK
DIRECTIONS; FROM YELLOW GRASS GO 4 ¾ MILES NORTH ON GRID 621, 

1 ¾ MILES WEST, 2 MILES NORTH, ½ MILE WEST
WATCH FOR SIGNS      

Box 831, Estevan, SK  S4A 2A7
Ph: (306) 634-9512,

(306) 421-2928, (306) 487-7815
Licensed, Bonded & Insured P.L. 311962

www.mackauctioncompany.com

MACKFARM EQUIPMENT

AUCTION

26:1c

2009 JD 9630T track tractor with 
2254 hours and Green Star ready, JD 
4240 2WD tractor with 7815 hours 
and duals, JD 4430 2WD tractor with 
JD 148 FEL, 2008 JD 9770 STS SP 
combine with 1672 separator hours 
and Green Star ready, 2011 JD 615P 
pickup header with Houston crop 
defl ector, 2009 Macdon 45’ D60-D 
straight cut draper header, 2005 
Prairie Star 4952i SP swather and 36’ 
Macdon 972 draper header with 838 
cutting hours, 2009 Demco 1050 grain 
cart with 18” auger, JD pea concaves, 
2010 66’ Seedmaster TXB6612 air 
drill double shoot plus anhydrous with 
2010 tow between JD 1910 air cart 
also comes with 2010 M&R Welding 
anhydrous cart with 2–2000 gallon 
tanks, 70’ Degelman 7000 Strawmaster 

heavy harrow with 3255 Valmar and 
tote bag lift, 41’ JD 680 vertical till 
chisel plow with Flexicoil harrows, 
Kello Built 5000 3 shank sub soiler, JD 
4920 SP 120’ sprayer with auto steer 
and Raven 4 auto boom, 4-Michelin 
620/70R46 tires and rims, 4 Tridekon 
crop dividers, 1996 Doepker 48’ hi-boy 
trailer with 2200/900/2000 gallon 
water tanks and Chem Handler III, JD 
Starfi re ITC SF2 activation receiver, JD 
2600 monitor, 2001 Kenworth W900L 
Hwy tractor with 500 ISX Cummins 
engine and 72” bunk, 2011 40’ Wilson 
Pacesetter tandem axle grain trailer 
2 compartment with aluminum tires, 
40’ 1996 Lode King tandem axle grain 
trailer, 1989 Bobco 24’ gooseneck 
fl atdeck trailer, 1989 GMC 2500 4WD 
pickup, 2010 Brandt 1390 XL swing 

auger with hydraulic swing and mover, 

2013 Sakundiak TL 10-39 auger with 

Vanguard 35HP engine and mover, 

Westfi eld 10-60 swing auger, Westfi eld 

m8-51 PTO auger, Sakundiak 8-33 

auger with Kohler 25 HP engine, 

Johnson 8-10 hydraulic transfer auger, 

12’ auger seed treater, Graham G3 seed 

treater, Michael’s hydraulic augers, 

DMC 54 rotary grain cleaner, Super 

Delux 990 Turb OK grain vac, Degelman 

hydraulic drive rock picker, Degelman 

hydraulic drive rock picker, Champion 

snow wing for 760 grader, shopbuilt 

8’ & 10’ dozer blades, AG Industries 

header trailer, 90 barrel truck mount 

water tank, 1000 gallon fuel stand, 48’ 

sea container, plus much more! 

Visit www.mackauctioncompany.com for sale bill and photos. Join us on Facebook and Twitter. 

ANDY & ELAINE HENNING
306-869-3287 or 306-869-7932

WEDNESDAY, APRIL 8, 2015
10:00 A.M. — RADVILLE, SK

DIRECTIONS: FROM RADVILLE GO 4 MILES NORTH ON HWY 28, 
4 MILES WEST ON CORRECTION LINE ROAD & 1 ¾ MILES NORTH

WATCH FOR SIGNS      

Box 831, Estevan, SK  S4A 2A7
Ph: (306) 634-9512,

(306) 421-2928, (306) 487-7815
Licensed, Bonded & Insured P.L. 311962

www.mackauctioncompany.com

MACKFARM EQUIPMENT

AUCTION

26:1c

Spring is here! Contact with your ag ads at 306-435-2445 or world_spectator@sasktel.net

Ask us about advertising on our weekly ag pages!

     306-435-2445
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“Now if our margins were increasing as fast as our yields…”

People who know Agriculture, know BDO.

The Agriculture Practice at BDO

Changes throughout the industry have placed an entirely new set of demands on agricultural businesses, from 

family farms to national producers. BDO provides a partner-led, personal approach backed by the experience and 

resources of our national Agriculture Practice. We offer assurance, accounting, tax and advisory services on a wide 

range of issues, including succession and estate planning, supply chain effi ciency, tax burden, and more.

255 Wellington St W, Virden Manitoba

204 748 1200

Assurance  |  Accounting  |  Tax  |  Advisory

www.bdo.ca/agriculture

Like all cattle producers, 
the Bourhis Ranch is ex-
cited about the turnaround 
in the cattle business that 
we are currently enjoying. 
With the ups and downs 
over the last three decades 
in the cattle business, sacri-

paid off for the Bourhis 
Ranch, a cow calf and 
backgrounder operation at 
Kennedy in Southeast Sas-
katchewan, and the 2014 
Saskatchewan Angus As-
sociation Commercial Pro-
ducer of the Year.  

With the purchase of a 
half section of land, Albert 
and Karen Bourhis start-
ed the operation in 1978. 
Albert continued operat-
ing heavy equipment and 
looking after the land and a 
small herd of cattle. Within 
a few years he was able to 
acquire another half section 
of land and slowly increase 
his cattle numbers. These 
were tough times for the 
young couple dealing with 
drought, frost, very high 
interest rates and a young 
family to provide for. Keith 
was the oldest, born in 
1972 followed by two sis-
ters Vivian and Shirley. Al-
bert continued to operate 
heavy equipment part time 
until he retired in 2013 and 
Karen worked part time in 
the local Credit Union for 
several years.

After graduating from 
high school in 1990, Keith 
joined his parents in the 
small mixed farming op-
eration and a gradual but 
steady expansion started. 

Keith was eager to expand 
the cattle operation which 
consisted at the time of 
half Angus cross cows and 
half exotic cross cows, us-
ing primarily exotic bulls. 
In 1992 Keith took an arti-

and implemented an AI 
program. They had been 
purchasing some replace-
ment females to increase 
the herd but found that 
their homegrown females 
were working out well, so 
focused on keeping their 
own females with help 
from their AI program. 
Keith is passionate about 
breeding cattle and loves 
studying the numbers but 

says, “I still have a lot to 
learn.” Using AI allowed 
them to experiment with 
different breeds, as well as 
many different bloodlines 
within a breed. In the end 
they were always most 
impressed with the Angus 

AI’ed the top end cows in 
May and had the AI cows 
and heifers calving in Feb-
ruary. Keith said, “We had 
limited barn space and we 
needed vigorous calves 
and darn good mothers 
to make things work with 
limited facilities and the 
Angus cows seemed to rise 
above the rest.” 

In 2002 the father/son 

team decided to move to 
a later calving date to save 
spending more money on 
new facilities. “We are for-
tunate to be blessed with 
some nice, natural park-
land shelter,” says Albert. 
“Once again the Angus 
cows seemed to thrive in 
a range calving situation 
and the later calving date 
has been a positive change. 
Because of the later calving 
date and larger numbers 
we have moved away from 
the AI program. We now 
focus on bull selection, 
making sure that our long 
list of criteria are met, in 
which maternal strengths 
are a high priority.”

Today the Bourhis’ own 
and operate a 400 cow/calf 
operation. They breed 450 
head of commercial Black 
Angus cattle and own 2,000 
acres of land and rent an-

other 4,500 acres. Approxi-
mately 1,400 of those acres 
are used for crops, and the 
remaining 5,100 acres are 
used for pasture and hay.  
Continued on page  C28

Above left: Three generations of the Bourhis family were on hand at Agribition to receive the award as the 2014 Commercial Producer of the 
Year from the Saskatchewan Angus Association.  Above right (left to right): Brynn, Keith, Karen and Connor Bourhis.

Bourhis Ranch top Angus producer in the province

A. Pethick Farm 
& Custom Ag

306.434.9998
apethick38@gmail.com

204.722.2361

Now offering: 
CUSTOM SPRAYING

ALSO AVAILABLE:
• Custom Seeding
• Trucking
 (grain and other bulk commodities)
 Able to haul into North Dakota

• Custom Corral Cleaning
• Custom Haying
• Custom Swathing
• Custom Combining

Plus more!
Please 
inquire!
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Specializing in 
LIVESTOCK FENCING 

SOLUTIONS

SERVICES OFFERED:
 Barbed Wire
 Electric
 Fence Maintenance/Removal
 Corral Building
 Slab Fences

CALL Double D Fencing Company 
for all your fencing needs!

Darren Wandy Owner Tel: 306-728-4550
d_wandy@hotmail.com Cell: 306-521-0429

AIR SEEDER HOSE
100 FT ROLLS

1” $0.98 / FT 

2.5” $2.40 / FT

NET WRAP
64 x 7000 

$220.00 / ROLL

TWINE - BLUE
20,000 x 110 

$25.76 / BALL

SPRING PARTS SPECIALS
RME MOOSOMIN    |    1604 PARK AVE.    |    306.435.3866

ROCKYMTN.COM ROCKY MOUNTAIN EQUIPMENT DEPENDABLE IS WHAT WE DO.
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www.eastondaleangus.com 
email eastondale.angus@sasktel.net

Dale Shelly & Erika Easton home# 306-739-2805 cell 306-577-7456

GUEST CONSIGNOR:
OAK GRANGE  Manson MB Martin Penfold 204-722-2036

INTERESTING 
ALTERNATIVES

SELLING 
• 45 - Yearling Black Angus Bulls 
• 15 Purebred Open Yearling Females
• Commercial Open Angus Females
• Selling Champion Pen of Angus Bulls from 2014 Agribition

8TH ANNUAL ON FARM BULL 
& FEMALE SALE

Monday, April 6
1:30 p.m.

10 miles west of Wawota on #48 Highway

VK 79B 
Sired by: Main Event 40W

VK17B
Sired by: Conelly Consensus
*Member of Champion Pen

VK 88B 
Sired by: Main Event 40W

VK 153B 
Sired by: Cudlobe Jackson

VK122B  
Sired by: Main Event 40W

VK139B
Sired by: Badlands 

Initiative 375

CALL OR 
EMAIL FOR A CATALOGUE!

ALL 
PRODUCTS 

DELIVERED!

DISTRIBUTOR OF:
• Netwrap
• Silage Plastic & Grain Bags
• Licktubs
• Hay & Silage Inoculant
• Feed Testing

CONTACT
David Moffatt
Cell: 306-435-9245

Home: 306-435-2019
sdmoffatt@sasktel.net

Box 24 
Moosomin, SK

S0G 3N0

Specializing in Beef Nutrition 

BY SHIRLEY BYERS
Human beings are affected by music.  

It can relax us, make us want to move 
around, make us happy and even make us 
sad. But what about animals? Is it possible 
that the effects of music are not limited en-
tirely to our own species?

In 2012, studies done at Colorado State 
University showed that dogs in kennels 
displayed less anxiety when they were 
played classical music than if they were 
subjected to raucous heavy metal. While 
in 2009, researchers at the Neurosciences 
Institute in San Diego discovered that par-
rots are able to “. . . bob their heads, tap 
their feet, and sway their bodies along to a 
musical beat.” In other words, parrots can 
dance!

Parrots, and especially dogs, are one 
thing you may say. Dogs make good pets 
in part because they do things that other 
animals don’t—human-like things. They 
appear to be happy to see us when we 
come home and sheepish when they’ve 
done something they know we disap-
prove of. They seem to have personalities. 

out of music is perhaps not that big of a 
surprise.

But what about cows? Could music af-
fect cows? Does Bessie dig Beethoven?

Well . . . maybe!
There is a lot of anecdotal evidence, and 

many dairy farmers who will swear by the 
idea. But what does the research say?

There isn’t much of it, but in 2001 at the 
University of Leicester in England, sci-
entists concluded that when cows were 
played music with a slow or minimal beat, 
such as Beethoven’s Pastoral Symphony, 
or Bridge Over Troubled Water by Simon 
and Garfunkel, their milk production in-
creased by three per cent.

Without being able to get inside the 
mind of cow (or a dog or a parrot for that 
matter,) it’s impossible to know for certain 
why this might be. The obvious answer of 
course, is that the music had a calming ef-
fect on the cows. For a cow, a dairy barn 
is probably a fairly stressful place to be 
at times. So it stands to reason that if that 
stress is lessened (or at least, drowned out) 
the cows will be happier, more relaxed, 
and more apt to surrender more milk.

More Mozart, more milk?
Do cows really like Simon and Garfunkel?
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ROSS TAYLOR  
AUCTION SERVICE

FOR FULL LISTINGS AND PHOTOS VISIT OUR WEBSITE

WWW.ROSSTAYLORAUCTIONS.COM

Farm Equipment Auction 
Gordon and Marilyn Shaw

WINDTHORST, SK
Saturday, April 11th, 2015 at 11 am CST

To be held at their farm located 5 km east of Windthorst on # 48 highway and 2 KM south on 
Oakshela RD. or 7 km west of Kipling on # 48 highway and 2 km south on Oakshela RD.

1984 John Deere 8650 w/ 6501 hours; 1980 John Deere 8440 w/ 8685 
hours; Kabota 8950 DT MFD with 5085 hours; 2008 Case IH 8010 SP com-
bine (Absolutely mint and loaded); 2000 Case IH 8825  SP swather; 25’ Hes-
ston 1200 pto swather; 1999 Bourgault 8810  40’ air drill; 1999 Bourgault 
3195 air tank; Flexi-coil 65XL 110’ field sprayer; 2002 Farm King 10” x 60’ 
side swing auger; 2010 Wheathart 9” poly transfer auger; 2014 Agri Master 
600 bus. gravity tank on heavy trailer; 2010 Precision 40’ double hopper 
grain trailer; IHC 2500 diesel flat deck truck with 1000 gal. poly tank; 2000 
GMC ¾ ton 4 x 4; Farm King 960 8’ 3pth snowblower; 2010 King Canada 
7500 watt generator

For full listing and photos of this very well cared for equipment visit our web www.rosstaylorauction.com

For information call Gordon at 306-736-3214 or  
Ross Taylor Auction Service  Toll free 877-6172537 or 204-522-5356

Farm Equipment Auction 
Barry and Fran Balls

MARYFIELD, SK
Monday, April 20th, 2015  

at 10 am CST
To be held in Maryfield Agricultural Grounds

1991 Case IH 9250; 1997 NH 8670 FWA; 1999 Dodge Ram 1500; 1986 IHC 
S2300; 1971 IHC 1600 Loadstar; 1991 Case IH 1680  SP combine; Case IH 
725 hyd. fold PTO 25’ swather; Kongskidle 500 grain vac; Case IH 8380  16’ 
hydro swing

For information call Barry at 306-646-4323

Farm Equipment Auction
5 Bar Farms LTD. – Neil, Joan & Joe Barber

CARNDUFF, SK
Tuesday, April 21st, 2015 at 10 am CST

To be held at farm located 2 miles east of Carnduff on # 18 highway,  
6 miles north, 1 mile east and 2 ½ miles north

1983 Versatile 875; 1978 John Deere 4440; 1976 Versatile 750; 2013 John 
Deere Z665 zero turn lawn tractor; 1978 IHC 1900 full tandem; 1991 Case 
IH 1680 SP combine; Walinga Super Chrome Vac grain vac; 2002 Bourgault 
8810  - 35’ air seeder; 2 Westeel 4800 bus.hopper bins w/ air rockets and 
skids; 2 Westeel Roscoe 2200 bus. low profile hopper bins w/ air rockets 
and skids; 9  Westeel Roscoe 2200 bus. hopper bins w/ air rockets and 
skids; 1  Westeel Roscoe 4400 bus hopper bin w/ air rockets and skids; 2  
Westeel Roscoe 1800 bus. hopper bin w/skids (no air); 1 epoxy lined hopper 
1800 bus. w/ skids (no air)

Farm Equipment Auction
Dwight and Debbie Worley

KIPLING, SK
Thursday, April 23rd, 2015 at 11 am CST

To be held at their farm located 6 miles south of Kipling on # 605 to Beckavar Road,  
1 mile east, 2 miles south and ½ mile east.

1984 Case 2094; 1982 Case 2390; 1964 John Deere 4020; 1982 GMC 
2500  diesel; Bob Co 20’ gooseneck stock trailer w/ new floor; 2003 Jiffy 
900 bale processor; High Hog calf tipping table w/ head gate; 1997 MacDon 
5000 16’ hydro swing; 1996 Heston 565A round baler; 1996 Morris 1400 
hay hiker (14 bale)

For information call Neil at 306-482-3647

For information call Dwight at 306-739-0330

Farm Equipment Auction
R.C. Cop Farms LTD. 

Raymond & Colleen Cop
BELLEGARDE, SK

Friday, April 24th, 2015 at 10 am CST
To be held at their farm located junction of # 13 highway and Bellegarde access to 

village of Bellegarde 1 ½ miles west and ¼ mile north.

John Deere 4020; 1988 Versatile 846 4 wheel drive; Case IH 2388 com-
bine; 2002 MacDon 960 36’ straight header; 2000 Premier 2950  30’ SP 
swather; 2007 Freightliner Columbia; 2004 Ford F150  4 x 4 extended 
cab; Morris 8900  35’ cultivator , Bourgault 2195 tank; 1993 PATRIOT  
70’ high clearance sprayer

For information call Raymond at 306 452 3973

CPS has the Mobil™ - branded oil 
and lubricants you need

CPS Fairlight
306.646.4365

Kristine Sauter
Earl Oesch

Jake Lamoureaux

CPS Moosomin
306.435.2521

Phil Hunter
Shellie Potter
Riley Kenler

CPS Whitewood
306.735.5200

Randy Swan
Liz Doud

Britteny Schwanke

When you stop in at your CPS retail this spring for your fertilizer, 
seed and crop protection products, did you know you can also take 
care of your equipment with Mobil™-branded oil and lubricants?
For years, Mobil has established an unsurpassed reputation as a supplier of 
leading-edge lubricants, with in-depth industry expertise to help bring 
customers’ equipment productivity to new heights. 

Mobil lubricants continue to develop new products and solutions to help meet 
the  demands of CPS customers, including:

Mobil Delvac Diesel 
Engine Oil

1300 Super 15W-40
1300 Super 10W-30 and 

Mobil Delvac 1ESP 0W-40

Automotive Engine 
Oil

Mobil Super 1000 and 
Mobil 1

Tractor Hydraulic 
Fluid (TDH)

Hydraul 56
Hydraul 50

Stop in and book your oil needs! Spring sale on until April 30th

Saskatchewan’s 2015-16 
budget includes $362.4 mil-
lion for agriculture.

“A successful agricul-
ture industry is essential 
to Saskatchewan’s diversi-

Minister Lyle Stewart said.
 “Over the past number 

of years we have seen the 

and our government is 
committed to ensuring that 
growth continues.  

“A strong agriculture in-
dustry means a strong Sas-

The 2015-16 agriculture 

budget contains $71.2 mil-

including $26.7 million for 
agricultural research and 
innovation.

The government will 
once again provide $4.2 
million in industry assis-

-
ganizations like the 4-H 

Canadian Western Agribi-
tion and Agriculture in the 
Classroom.

The 205-16 Agriculture 
Budget also contains $240 
million to fully fund busi-
ness risk management 

programs such as Crop 

and AgriInvest to support 
farming operations as they 
look to grow and expand.

The 2015 Crop Insurance 
Program includes ongo-
ing enhancements giving 
producers more choice and 

premiums are decreasing 
for producers while cover-

up from $162 per acre in 
2014.

“This Budget will help 
keep agriculture and Sas-
katchewan’s economy 
strong as we focus on 
building a productive and 
sustainable agriculture in-

“Our government will 
-

grams and services that 
-

businesses need to be suc-

The ministry’s 2015-16 
Budget of $362.4 million is 
a 2.5 per cent decrease from 
last year.  

The previous budget in-
cluded an above average 
amount of strategic initia-
tive spending carried over 

Growing Forward (GF2) 
Agreement.  

This carryover spend-
ing is not required for the 
2015-16 Budget.  The total 

the same.

Budget has $362
million for agriculture

 

Moosomin, SK| 306.434.9001 
jaredmcnary@finerspray.com 

Homes | Quonsets | Sheds | Pole Barns | Well houses 
| Trailers | Plumbing | Attics | Rim Joists |  

Oil Field Applications 

finerspray.com 



Monday, March 30, 2015 The World-Spectator - Moosomin, Sask. C21

Box 40 • Grenfell, SK • S0G 2B0
306-697-3377

1-866-572-CROP (2767)
Fax: 306-697-3065

• Canola Seed
• Soybean Seed
• Forage Seed
• Inoculants
• Seed Treatments

• Herbicides
• Fungicides
• Insecticides
• Agronomy 
 Information

Growing Projects raise millions for Canadian Foodgrains Bank
BY JULIA DIMA

When the Canadian Foodgrains Bank 
formed to help end hunger in developing 
countries, it was a way to give rural agri-
cultural people the chance to help.

“If you were a doctor, you could go to 
Africa and work in a hospital. A teacher 
could teach, an engineer could build, but 
the question was, what could a farmer 
do? And the answer was a farmer grows 
food,” says John Longhurst with the Ca-
nadian Foodgrains Bank. “The Foodgrains 
Bank and growing projects grows out of 
the lifestyle of the farmers—it is what they 
do, and it’s tied intimately to who they are 
as farmers and rural people. So, there is a 
strong, you could say spiritual, connection 
between growing projects and the people 
who run them.”

Across Canada, there are 250 locally 
organized growing projects, where vol-
unteers seed and harvest a crop, and do-
nate the funds from the harvest to the 
Foodgrains Bank, where the money raised 
is matched 4:1 or 3:1 by the federal govern-
ment and goes to help in either humanitar-
ian crises overseas or in food security proj-
ects that help other farmers in developing 
countries maintain sustainable agriculture 
for themselves.

Some growing projects are small, har-
vesting a few acres of land, and some are 
massive, like a 500 acre project in Mani-
toba. All the projects are organized at the 
grassroots level by volunteers in the com-
munity.

“They are community run and owned. 
They spring out of the interest of local 
volunteers who enlist local businesses, 
churches, elevators . . . there are a lot of 
people engaged, and that’s the secret to 
it. It grows organically out of a commu-
nity, and when people support it, they 
are supporting Foodgrains, but also their 
best friend, neighbor . . .  There is a sense 
that they are doing it for each other,” Lon-
ghurst says. “Farmers often give up com-
bining on their own land to do (this). Some 
project supporters make commitments to 

own. We are constantly grateful and ap-
preciative of effort volunteers make to run 
these things.

In Manitoba, there are 45 growing proj-
ects, and last year, the province raised $1.9 
millon, about two thirds of which came 
directy from the growing projects. In Sas-
katchewan, there are 30 projects which 
raised $927,000, almost half of the $2 mil-
lion raised in the province.

The funds raised go to where there is the 
most need. Last year, continuous displace-
ment of refugees in Syria meant that the 
Foodgrains Bank was working to provide 
immediate humanitarian aid to displaced 
people. This year, Longhurst says, the 
need for food is still particularly strong in 
the case of Syrian refugees, as well as in 
South Sudan. Those are the largest areas of 
need, but Longhurst says the Foodgrains 
Bank had 129 projects happening glob-
ally last year, and donations from growing 
projects can go into any of those projects.

Locally, there are growing projects in 
Moosomin—the Harvest for Hope—and 
Kola—the Cross Borders Community 
Growing Project.

In Kola, the growing project has been 

happening for years. Don and Jan Neufeld 
of Kola are the driving force behind the 
continued success of the Kola harvest, 
which brings volunteers and sponsors 
from both sides of the border to help with 
the harvest. The land which is used for the 
harvest was donated by Helen Koop, who 
lives in Virden, but is originally from the 
area. Local farmers and agro dealerships 
donate combines for the harvest, and local 
businesses sponsor a large outdoor bar-
becue and picnic for harvest day, which 
brings anywhere up to 150 people to the 

day.
Neufeld has always believed in put-

harvest happens before he gets to his own 
farmland.

Though Neufeld’s generation has been 
spearheading the harvest, the younger 
generation in Kola plans to keep the har-
vest tradition.

Tyson Martens combines on Harvest 
Day alongside the Neufelds, and his father, 
Gerald. Martens has been involved all his 
life, and now farming on his own, he still 
dedicates harvest day to the Foodgrains 
Bank.

“It’s fun being a part of this, it’s very 
successful, it’s a great way to raise money 
and food for the Foodgrains Bank—it’s 
the way that we can help out. Because we 
farm, we have the opportunity to do that.”

Harold Penner, the Manitoba Regional 
Co-ordinator for the Foodgrains Bank, 
comes to every Kola harvest, and says that 
each year, there is something special about 
that harvest.

“The thing that stands out is at harvest 
time, they have this tremendous commu-
nity support. Just to have the local . . . bank 
putting a big barbecue on, 150 plus people 
coming out—the beautiful community 

for this project—not that it doesn’t happen 
elsewhere, but it is very strong in Kola,” 
Penner says.

Penner says that the Kola project has 
been a consistently important part of Man-
itoba’s Foodgrains work, and though the 
community is small, the support is monu-
mental.

“It’s so easy in this world to forget that 
there are hungry people out there some-
where, and to have this kind of a draw-
ing together is just such a good reminder 
to people that we all have a part to play 
in ending hunger,” he says. “Overall, the 
Foodgrains Bank collected $15 million 
from Canadians last year, and about $3 
million of that is from Manitoba—two 
thirds of it coming from growing projects 
like Kola. It’s part of the whole picture that 
we can work together to end hunger in the 
world.”

In Moosomin, a group of young farmers 
decided to reinvigorate the local growing 
project, and created the Harvest for Hope 
three years ago.

The harvest brings together farmers 

on Highway 8 between the two communi-
ties, and this spring, will go into its third 
seeding, this year planting hard red spring 
wheat.

Derek Smart, one of the farmers in-
volved, says that as the group gets used to 
what it takes to organize the annual har-
vest, they are gaining more support.

“Last year, we were organized and more 

a lot of people out for harvest day—it was 
a logistics issue trying to pick a time be-
tween rains for harvest, so we couldn’t 
give people a huge heads-up,” Smart says. 
“But the important thing is we keep get-
ting more support and there seem to be 
more businesses and people supporting 
us now.”

Smart says he wants to raise more 
awareness about how much money can be 
raised from even a small harvest when the 
money raised is matched by the govern-
ment. Though the Harvest for Hope rents 
the land, most of the inputs are donated, 

and local farmers donating their combines 
and time at harvest time, and local busi-

For Smart, the feeling of getting to help 
in a way that makes sense as a farmer is 
rewarding.

“It’s exciting, it’s something we do for 
a living, and it’s using our skill set to 
hopefully help other people out. Living 

in a small town, you can get a bit small-
minded, and it helps keeps things in per-
spective when you think more globally,” 
he says. “And it is neat to see the whole 
community willing to help.”

This year, both the Moosomin and Kola 
projects will be happening. In 2013, a spe-
cial Olde Tyme Harvest for Hunger was 
held at Langenburg, where farmers had 
40 threshing machines threshing winter 
wheat for the Foodgrains Bank. They do-
nated the funds, and broke a world record 
for the highest number of antique thresh-
ing machines operating at once.

Next year, the Manitoba Agricultural 
Museum plans to start a friendly rivalry 
with the Saskatchewan farmers and break 
that world record, donating the proceeds 
to the Foodgrains Bank.

-
cal farmers have fun with the harvest and 
make it their own in ways like that.

community itself when they come togeth-
er on that harvest day,” he says. “There’s 
a sense of pride that we can do something 
big.”

Emily Weedmark and Megan Davidson photos

Scenes from last fall’s Foodgrains 
harvest near Kola, Manitoba.
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Like the farmers we serve, our vision is to help feed a growing world. We are as 

committed to that vision as we have ever been, and we believe our crop nutrients 

are vital to achieving it. To that end, we will continue to be one of the largest 

employers in our province, to support the communities where we live and work, 

and to serve our customers so farmers around the globe can keep pace with the 

food demands of a rapidly growing world population. Because like those farmers, 

we’re proud of what we do — and we’re in it for the long haul.

What if
 we resolved to be as resilient  
 as the farmers we serve?

PotashCorp.com

306-735-2604 / 866-RAM-HEMI
Monday-Friday 8 a.m. to 5 p.m. • Saturday: 9 a.m. to 3 p.m. 

Your premier retailer of new & used!
Home Page: www.whitewooddodge.com

*Payments are based on best possible rate over a 96 month term with no trade and $0 down. Payments will vary O.A.C.

CHRY M
Whitewood

2014
HEAVY DUTY
PICKUP TRUCK CLEARANCE
2014 Ram 3500 

Laramie
MEGA CAB • 4X4 

STOCK # 14-226

$232 PER 
WEEK

2014 Ram 3500 
Laramie

CREW CAB • 4X4 
STOCK # 14-222

$214 PER 
WEEK

2014 Ram 
3500 SLT

MEGA CAB • 4X4 
STOCK # 14-229

$213 PER 
WEEK

2014 Ram 1500
OUTDOORSMAN

QUAD CAB • 4X4 • 4” LIFT 
STOCK # 14-144

$142 PER 
WEEK

2014 Ram 
3500 SXT

CREW CAB • 4X4 
STOCK # 14-133

$180 PER 
WEEK

2014 Ram 1500
BIG HORN

CREW CAB • 4X4 
STOCK # 14-236

$147 PER 
WEEK

2014 Ram 
2500 SLT

CREW CAB • 4X4 • GAS 
STOCK # 14-26

$170 PER 
WEEK

2014 Ram 1500 
Laramie

LONGHORN • CREW CAB • 4X4 
STOCK # 14-203

$177 PER 
WEEK

Crop rotation is the key to manage resi-
due and soil-borne diseases, and many 
insect species says Randy Kutcher, cereal 

-
katchewan.

Blackleg is a residue-borne disease, he 

-

To control blackleg, it’s necessary to re-

only helps to reduce inoculum, but also 

-
tion there is greater selection pressure on 

he says.
-

tion recommendations? Kutcher’s guess is 

all possible pest control measure requires 

-

sometimes equipment, which can be chal-

-
lated crop species: a cereal, an oilseed and 

think the problem is so much the patho-

-
ment where the pathogen can both spread 

-
-

-

stage are air-borne, so they can spread 

-

Neil Harker, weed management re-

Canada, says that crop rotation is the basis 

-

and that is important to reduce selection 

-
-

crops preclude light, nutrient and water 

growers do not need to apply a wild oat 

On the other hand, he points out, in ar-
-

— think downy brome or stinkweed — the 
-

Crop rotation is key
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Potential seen for Manitoba farmers
The owner of Canadian Prairie Garden Purees believes 

Manitoba can play a big role in feeding the world’s grow-
ing population.

Kelly Beaulieu says other food producing regions, such 
as California, are struggling with issues such as drought, 
lack of energy and contamination.

She says Manitoba is not dealing with any of those is-
sues, and has good cropping ability, irrigated land and 
the right growing conditions.

She says innovations in technology, such as the aseptic 
puree process currently used by her company, can help 
alleviate the problem of food wastage. 

Problems with stored seed
Farmers have been busy evaluating their seed tests and 

in some cases sourcing other seed to plant this spring.
Shanna Stolhandski-Dale with Seed Solutions says 

there are a lot of issues showing up this year with high 
disease, low vigor from frost and storability issues.

She says pulses are a bit of a challenge especially if they 
sat out in the rain, while durum seems to be the hardest 
hit cereal with frost, high moisture issues and fusarium.

Stolhandski-Dale adds she is seeing a drop of 10 per 
cent or more in durum and barley in some of that older 
stored seed.

Ont. slaughter cattle numbers down

two months of this year is down about 16 thousand from 
last year.

Beef Farmers of Ontario says this years preliminary 
slaughter number was 91 thousand 3 hundred.

Last year, almost 108 thousand head had been slaugh-
tered in provincial and federally-inspected plants in the 
province by the end of February.

BFO reports last week’s fed cattle volume was up just 
slightly from the previous week and from a year ago. 

Plan to keep plastics
out of Manitoba landfi lls

CleanFARMS is conducting a pilot project with the 
goal of keeping agricultural plastics out of Manitoba 

twine, and grain bags in March, with another collection 
period scheduled for this fall.

Project Manager Shane Hedderson says during a study 
in 2011, they found about 6,000 tonnes of agriculture 

He says the majority of that was grain bags, bale and 
silage wrap and plastic twine.

JohnDeere.ca/Ag

   0% APR FOR

 84 MONTHS1
  
               ––  AND  ––

$1,935 OFF2

    

    IMPLEMENT BONUS

   0% APR FOR

 84 MONTHS1
  
               ––  AND  ––

$1,500 OFF2

     

    IMPLEMENT BONUS

hat s right  During our big Deere Season Sales Event you can get 0% APR 
financing for 84 months1 on all ne  John Deere co pact utilit  tractors. hese 

or horses pac  plent  of po er, versatilit , and features li e the i atch   
uic itch† option that a es 3 point i ple ent hoo  up a ree e. tac  the  

up against an  co petitor and ou ll see hat e ean. A D ou can get one 
no  and pay no interest for 84 months!  

all or co e in toda

0% APR for . . .  wait a minute . . .  months?!

1023E Tractor

3032E and 3038E
Tractors

Offers valid until April 30, 2015. 10  A  purchase nancing for  onths on ne  John Deere o pact tilit  ractors. Do n pa ent a  e re uired. epresentative 
A ount inanced  0,000, at 0  A , onthl  pa ent is .1  for  onths, total o ligation is 0,000, cost of orro ing is 0. onthl  pa ents/cost of 

orro ing ill var  depending on a ount orro ed/do n pa ent.  cash price ased on highest priced product in series  ,  includes 50 docu entation 
fee . ost of orro ing ased on epresentative A ount inanced not  cash price. a es, set up, deliver , freight, preparation charges and a 50 docu entation 
fee ill appl . ini u  nance a ount a  e re uired  representative a ount does not guarantee offer applies. he charge for a ounts past due is 2  per annu . 
Dealers are free to set individual prices. Additional dealer fees a  appl . inancing on approved John Deere inancial credit onl . ee dealer for details. i ited ti e 
offer hich a  not e co ined ith other offers. Discounts or other incentives a  e availa le for cash purchases.  selecting the purchase nancing offer, consu ers 

a  e foregoing such discounts and incentives hich a  result in a higher effective interest rate. 2 et 1, 35  1,500 off the agreed upon purchase price of a ne  
John Deere 1 a il  u o pact  3  eries o pact tilit  ractor ith the purchase of t o or ore John Deere or rontier i ple ents. Attach ents and i ple ents 
sold separatel . o e conditions a  appl . ee our participating dealer for details. Offer su ect to availa ilit  and a  e discontinued or odi ed. a es, set up, 
deliver , freight and preparation charges not included. † lease note  he i atch uic itch does not or  ith all tractor series or ith all i ple ents. ee our  
John Deere dealer to deter ine hich tractors and i ple ents are co pati le ith the i atch.

BALCARRES
Hwy #10 West
306-334-2492

FOAM LAKE
Hwy #16 East
306-272-3345

MOOSOMIN
Hwy #1 West
306-435-3301

PREECEVILLE
Hwy #49 N

306-547-2007

RUSSELL, MB
Hwy #16 East
204-773-2149

WYNYARD
Hwy #16 East
306-554-2536

YORKTON
Hwy #10 East
306-783-9459

Offers valid until April 30, 2015. 10  A  purchase nancing for  onths on ne  John Deere o pact tilit  ractors. Do n pa ent a  e re uired. epresentative 
A ount inanced  0,000, at 0  A , onthl  pa ent is .1  for  onths, total o ligation is 0,000, cost of orro ing is 0. onthl  pa ents/cost of 

orro ing ill var  depending on a ount orro ed/do n pa ent.  cash price ased on highest priced product in series  ,  includes 50 docu entation 
fee . ost of orro ing ased on epresentative A ount inanced not  cash price. a es, set up, deliver , freight, preparation charges and a 50 docu entation 
fee ill appl . ini u  nance a ount a  e re uired  representative a ount does not guarantee offer applies. he charge for a ounts past due is 2  per annu . 
Dealers are free to set individual prices. Additional dealer fees a  appl . inancing on approved John Deere inancial credit onl . ee dealer for details. i ited ti e 
offer hich a  not e co ined ith other offers. Discounts or other incentives a  e availa le for cash purchases.  selecting the purchase nancing offer, consu ers 

a  e foregoing such discounts and incentives hich a  result in a higher effective interest rate. 2 et 1, 35  1,500 off the agreed upon purchase price of a ne  
John Deere 1 a il  u o pact  3  eries o pact tilit  ractor ith the purchase of t o or ore John Deere or rontier i ple ents. Attach ents and i ple ents 
sold separatel . o e conditions a  appl . ee our participating dealer for details. Offer su ect to availa ilit  and a  e discontinued or odi ed. a es, set up, 
deliver , freight and preparation charges not included. † lease note  he i atch uic itch does not or  ith all tractor series or ith all i ple ents. ee our  
John Deere dealer to deter ine hich tractors and i ple ents are co pati le ith the i atch.

BALCARRES
Hwy #10 West
306-334-2492

FOAM LAKE
Hwy #16 East
306-272-3345

MOOSOMIN
Hwy #1 West
306-435-3301

PREECEVILLE
Hwy #49 N

306-547-2007

RUSSELL, MB
Hwy #16 East
204-773-2149

WYNYARD
Hwy #16 East
306-554-2536

YORKTON
Hwy #10 East
306-783-9459

Kelvington, SK
306.327.4280

Moosomin, SK
306.435.9458

Apex Ag & Truck Ltd.

Saskatchewan’s largest Outback Guidance Dealer!

ISO Control
• Single VR (Max)
• Multi-Product Signal Range
• Sectional Control
• Plug and play with many implements

Other Products & Services
• Grade controllers for scrapers. Accepts RTK signal 
 from any make or model
• Buggies, Box Scrapers, Pull Dozers, Graders, Dozers and  
 almost any other type of equipment. 
• SD Drain - Simple Dynamic Drainage Solution

Outback Max
• Full Feature Monitor
• ISO Compliant
• Variable Rate
• 4 Camera Support
• ConX Cloud Service

Outback STX
• Sectional Control
• Rate Control
• Auto Steer
• Very good bang for the buck!

RTK
Outback uses industry leading Base Station 
RTK with the same computer components as 
the survey grade GPS equipment.

VIRDEN, MANITOBA

CALL US FOR ALL 
YOUR GRAIN 

MARKETING NEEDS 

TOLL FREE 
1-800-667-7033

OR 
1-204-748-6282

Patrick, Rhonda 
or Darrell

Ag Briefs
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GM CERTIFIED PRE-OWNED:
NO WORRIES

2014 GMC Acadia SLE2
AWD, V6, Sunroof, 7-Passenger, 

Rear Park Assist
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3 TO CHOOSE FROM!

2014 Chevrolet 
Cruze LT Turbo
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4 TO CHOOSE FROM!

2014 GMC 
Terrain Denali

AWD, V6, Loaded
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USED BLOWOUT

2015 Chevrolet 
Equinox LS

AWD, MyLink
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2 TO CHOOSE FROM!

2014 Chevrolet 
Camaro 2LT Coupe

RS Package, V6
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$
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2014 GMC Yukon 
Denali 4x4

6.2L, DVD, Navigation, Sunroof
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2014 Chevrolet 
Trax LT

AWD
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2014 GMC 3500 HD 
Crew Cab SLE

Long Box, 4x4
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2014 GMC Yukon
XL SLT 4x4

8-Passenger, Sunroof
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$
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6
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0
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VIRDEN, MB

204.748.3811
BIRTLE, MB

204.842.3301
www.virdenmainline.com

info@virdenmainline.com
DEALER PERMIT #2867

2014 Jeep Grand Cherokee Laredo 4x4
stk# 3590   was $30,995 NOW $28,995
2008 Chevrolet Colorado EXT
stk# 9618   was $14,995 NOW $11,995
2010 Chev Equinox LTZ AWD V6 
stk# 15082A   was $16,995 NOW $15,995

2013 GMC 1500 Denali Crew 6.2L
 stk 9622   was $50,995 NOW $44,995
2009 Chev Traverse LT AWD 7 passenger
   was $18,995 NOW $17,400
2005 Chev Monte Carlo LS Sedan 93,000 kms
   was $10,995 NOW $8,800
2009 GMC Envoy SLE 4x4 6 cylinder
   was $15,995 NOW $12,995
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ZG200

Kubota Gas 
Zero-Turn

Mowers

Whether you have 1 or 10 acres of lawn 
to mow, you can save time and effort with 
a Kubota Gas Zero-turn mower, perfectly 
suited to its task. Choose from the 
residential Z100 series, the commercial 
Z700 series or the tried and true ZG200 
and ZG300 series.

Z100

Z700

ZG200/ZG300

kubota.ca

Z100

Z700

ZG300

* Limited time offer.
See your dealer for details.

0%*

FINANCING OAC
AVAILABLE

AIR DRILLS - AIR SEEDERS
2007 Morris Contour I (61’) DS, 12” Spacing . . . . . $110,000
2004 38’ Seedhawk 10” spacing w/NH3 Tanks . . . . . $63,500
2003 Morris Max II (55’) w/7300 tank . . . . . . . . . . . . $74,500
2002 Flexicoil 7500 (50’) 10” w/3450 Tank  . . . . . . . $43,500
2000 Morris Max II (40’)  w/NHS mid row  . . . . . . . . $31,000
1997 Morris Max (40’) 10” w/2010 Morris 8300 . . . . $55,900
1997 Morris Max (34’)  w/ 6180 tank  . . . . . . . . . . . . $17,900
1997 Morris Maxim (49’)  10” spacing . . . . . . . . . . . $15,500
1993 Morris Maxim I 41’ 75” w/6180 Engine . . . . . . $26,500
John Deere 1810 (52’)  w/packers/liquid . . . . . . . . . . $39,000
Flexicoil 5000 (40’) . . . . . . . . . . . . . . . . . . . . . . . . . . $16,900

AIR TANKS
2003 Morris 7180 w/ auger . . . . . . . . . . . . . . . . . . . . $11,000
2002 Flexicoil 4350 w/ auger, VRT . . . . . . . . . . . . . . $29,500
Case 2300 Air Tank . . . . . . . . . . . . . . . . . . . . . . . . . . $11,900

SWATHERS & HEADERS
2012 JD A400 w/36’ HoneyBee, 250hrs . . . . . . . . . . $119,500
2012 Case 1203 w/36’ HoneyBee, 150 hrs  . . . . . . . $111,000
2009 JD 4995 w/36’ HoneyBee, 700 hrs . . . . . . . . . . $92,500
2009 MacDon D60 w/JD Adapter (40’)  . . . . . . . . . . . $52,500
2004 MacDon 922 Auger Header (16’) . . . . . . . . . . . $15,900
2000 Premium 2950 w/30’ 972, 2000 hrs . . . . . . . . . $62,500
1998 Westward 9300 w/30’ 962, 2200 hrs . . . . . . . . $37,500
1996 Premier 2920 2500 hrs w/25’ 972 (2000)  . . . . $35,000
1994 Westward 9000 w/(30’) 972, 2600 hrs . . . . . . . $42,500
1990 John Deere 2360 (25’) 2100 hrs, PUR . . . . . . . $14,900
1987 Westward 7000 (30’) . . . . . . . . . . . . . . . . . . . . . $5,900
1980 IHC 4000 24 1/2 ft, cab pu reel . . . . . . . . . . . . . . $6,500

TRACTORS
2010 Kubota M135XDTC w/loader, 3000 hrs . . . . . . . $62,500
2010 Kubota M135XDTC w/loader, 3100 hrs . . . . . . . $59,900
2005 Kubota M105SDSC w/loader, MFD, 2700 hrs . . $42,500

MOWER CONDITIONERS
2007 MacDon A30S 16’  . . . . . . . . . . . . . . . . . . . . . . $19,900
2004 MacDon 5020 16’ . . . . . . . . . . . . . . . . . . . . . . . $12,500
2000 Kuhn FC 4000 13’ Discbine 3pt . . . . . . . . . . . . . $11,900
Hesston 1275 (16’) . . . . . . . . . . . . . . . . . . . . . . . . . . $12,000

MISCELLANEOUS
1995 Morris 1400 Bale Picker  . . . . . . . . . . . . . . . . . $13,900
51’ Used Contour II Openers complete . . . . . . . . . . . . $6,500
Bale King 2000 w/grain tank . . . . . . . . . . . . . . . . . . . . $5,900
2009 Schulte XH1500 (15’) . . . . . . . . . . . . . . . . . . . . $13,900
Highline 7000 Bale Processor  . . . . . . . . . . . . . . . . . . $6,900
2008 Leon 575 Vertical Spreader . . . . . . . . . . . . . . . $23,900

AUGERS
2014 10x41 Wheatheart loaded  . . . . . . . . . . . . . . . . $13,500
2009 Farm King 13x70 mover, bin alarm . . . . . . . . . $13,900
2007 Farm King 13x85 winch . . . . . . . . . . . . . . . . . . . $8,900
Farm King 13x85 w/mower . . . . . . . . . . . . . . . . . . . . . $6,900

TILLAGE
2014 Lemken Heliodor (33’) 2000 acres . . . . . . . . . . $86,000
2007 Summers Disc (40’) w/harrows . . . . . . . . . . . . $55,000
1997 John Deere 1810 (52’) 10” spacing,w/packers . $39,000

LAWN & GARDEN
2012 Kubota ZD323-60 330 hrs  . . . . . . . . . . . . . . . . $10,500
2010 Kubota ZG 227 - 54”, 260 hrs . . . . . . . . . . . . . . . $6,200
2010 John Deere Z425  . . . . . . . . . . . . . . . . . . . . . . . . $2,900
2007 Kubota GF1800 w/60”  . . . . . . . . . . . . . . . . . . . . $3,500

Hwy #1 West • Virden, MB • Phone: 204.748.2408 • Fax: 204.748.3716

Nacho’s Flying Service Inc.
AERIAL APPLICATIONS

Flying the Area for Over 10 Years!

Ignacio (Nacho) Aguero
Box 85 • Maryfi eld, SK • S0G 3K0

Cell: 306-646-7977 • Cell (Ontario): 416-505-6294
Cell (Lynda): 306-646-7978

nachosfl yingservice@gmail.com

The oats market in Western Canada has 
gone cold, with little heat expected until 
closer to spring seeding.

“The basis is the thermometer, and right 
now oats are getting cold,” said Ryan McK-
night of Linear Grain at Carman, Man., not-
ing basis levels were generally fading.

“We’re just not seeing much demand for 
oats anywhere at the moment, for nearby 
or deferred periods,” he said, adding “buy-
ers don’t chase grain when they’re sitting 
full of inventory.”

North Dakota also had a better-quality 
crop this year, which meant some historic 
markets were not as active looking for Ca-
nadian supplies as there were cheaper oats 
closer to home, he said.

Oats bids are now at about $3.25 per 
bushel in Manitoba and $2.75 in Saskatche-
wan, said McKnight. While farmers would 

like to see prices at least 25 cents higher, he 
said there was obviously still enough grain 
moving at current levels to keep the end-

“I have to bid based on what I can resell 
it at,” he said.

While oats look sluggish, with both buy-
ers and sellers waiting to see who blinks 

-
lyst pushing values one way or the other.

McKnight said most industry partici-
pants still anticipate oat area to grow in 
2015, as the crop compares favourably with 
other options.

Oats are cheap to grow and perform well, 
said Mike Jubinville of ProFarmer Canada. 
The economics say oats acres should be 
down, he said, but the agronomics will see 
growers keep them in the rotations, with 
area likely in the three million-acre range.

Oat market
sees little demand

® Registered trademarks of The Bank of Nova Scotia.

Flexibility and Financial
Expertise for all Seasons
We can help you plan for your future financing needs.

By making arrangements ahead of time for a credit limit using the Scotia Flex® for agriculture program,
you can use the equity in your farmland to establish your total farm business borrowing power.

Scotia Flex for agriculture is a flexible financing solution that enables you to respond to changes quickly and
efficiently. Once approved, access your available funds through a wide variety of credit options designed to
suit your needs.

Scotia Flex for agriculture is financing that works for you.

As a Scotiabank Small Business Agriculture Advisor, I can help you find a more efficient/cost effective way
to borrow the funds you need.

For over 180 years Scotiabank has supported agricultural production and agribusinesses across Canada.
Our Scotiabank Small Business Agriculture Advisors understand your unique needs, and will work with you
to help you realize your vision.

Please contact me to arrange your personal consultation.

Rebecca Huel
Join us April 24 to discuss the benefits of the Scotia Flex for Agriculture
Moosomin Branch
1002 South Front Street
Moosomin, SK
306-435-4484
 
rebecca.huel@scotiabank.com
 

Banking for Agricultural Businesses
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COR certifi ed since 2010

Esterhazy, SK
1-306-745-6671 

Moosomin, SK
1-306-435-3860

Grenfell, SK
1-306-697-3355

I WANT TO BE YOUR CONCRETE SUPPLIER!
Contact us at:

Spring is here!
WE CAN DO IT ALL!

WANTING TO HIRE SOMEONE TO DO THE JOB?
We have a CONTRACTING DIVISION to assist you.

No project is too small or too big!

FREE QUOTES ARE AVAILABLE
Other products we offer are:
• Gravel, crushed rock,          

and sand. 
• Logix (Styrofoam)            

blocks and                             
accessories.

• Rebar.
• Curer and densifi er              

for concrete fi nishing.
• Sealers for concrete        

fi nishing.

INDUSTRIAL
COMMUNICATION SYSTEMS LTD.
Serving Southeast Saskatchewan and Western Manitoba since 1966

Kenwood and Vertex 
 Mobile Radio Dealer

Sales and service of new and 
 used mobiles and handhelds

89 King Street East • Estevan, SK

306.634.3783
industcomm@sasktel.net

Get Ready for Spring!
• New and used Kenwood mobiles
• Used Vertex UHF handhelds
• Great for agriculture and 
 other applications

Did you 
know?

has the largest paid circulation 
between Regina and Brandon!

Ph: (306) 435-2445 Fax: (306) 435-3969
world_spectator@sasktel.net

www.world-spectator.com

The world’s wheat crop will 
shed three per cent this year to 
703.4 million tonnes from last 
year’s record, but it will still 

erage, the CWB estimated on 
Wednesday.

The global 2015 corn crop 
should fall 1.6 per cent from a 
record last year to 973.5 million 
tonnes in 2015, Neil Townsend, 
CWB’s director of market re
search, said at the Cereals Con
ference in Geneva.

He put the global 2015 soy
bean harvest at 299 million 
tonnes against a record 315.1 
million in 2014.

U.S. consultancy AgResource 
head Dan Basse was more opti
mistic, pegging the world’s 2015 
wheat output at 720.8 million 
tonnes and the corn crop at 984.9 
million tonnes.

Both analysts used compara
tive data for the 2014 world 
crops of 724.8 million tonnes for 
wheat and 989.7 million for corn.

Townsend forecast the Euro
pean Union would ship a record 
32.35 million tonnes of wheat on 
the world market next season, 

up from 31.5 million in the cur
rent one.

season would rebound partly to 
27.6 million tonnes, up from a 
sharply lower 24.5 million esti

Townsend estimated. U.S. ex
ports have been hurt by a surge 
in the dollar this season.

The EU and U.S. rises would 

be to the detriment of Canada’s 
wheat exports, which would fall 
after at least four years of in
creases, to 20.75 million from 23 
million estimated for the current 
season, Townsend said.

Black Sea countries that har
vested hefty crops in 2014 could 
see their exports wane next sea
son as production returns closer 
to 2013 levels with the Russian 
wheat crop pegged at 53.2 mil
lion tonnes, down 10 percent on 
year, Ukraine’s at 21.9 million 
tonnes, down 11.5 per cent on 
2014.

Russian exports, set to rise 
to 20 million tonnes in the cur
rent season from 18.5 million in 

also hit by the country’s export 
restrictions, Townsend said.

Ukraine’s exports are set to 
fall 12 per cent to 9.7 million 

cent rise this season to 11 million 
tonnes.

Ukrainian consultancy UkrA
groConsult on Tuesday pegged 
the country’s wheat harvest to 
decrease to 20.6 million tonnes 
from 22.5 million tonnes in 2014.

Townsend said combined ex
ports for the Black Sea region in
cluding Kazakhstan would fall 
to 34.1 million tonnes from 37 
million in the current season.

World wheat crop expected to be smaller
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Did you 
know?

reaches 23,800 households 
and 75,000 people!

Ph: (306) 435-2445 • Fax: (306) 435-3969
world_spectator@sasktel.net

www.plainandvalley.com

St. Lazare Tire Ltd. 
354 Main St N.
(204) 683-2290

Committed to quality • Known for our service

Hours of Operation: 
Mon-Fri 8:00 am - 6:00 pm

All-Terrain T/A® KO2

g-Force® COMP-2
TM

 A/S

MOTHER NATURE CAN  
REALLY DISH IT OUT.
LUCKY YOU.
When it rains, do you let your RPMs roar? On the street or  

off-road, BFGoodrich® tires take on all seasons and all terrains.

ARE YOU DRIVER ENOUGH?

BFGoodrichCanada

$50 MAIL-IN REBATE  
WITH THE PURCHASE OF 4   
BFGOODRICH® PASSENGER  
OR LIGHT TRUCK TIRES.

March 30 to May 23, 2015. 
See claim form for details.

Advantage  
T/A®

Mud-Terrain 
T/A® KM2

All-Terrain  
T/A® KO2

© 2015 MNA(C)I. All rights reserved.

g-Force®  
Sport COMP-2

TM

®

1  Safe refers to wet braking, wet handling and hydroplaning resistance when tires are new and worn to 5/32”. 
‡ For terms and conditions, see the MICHELIN® Tires Owner’s Manual or visit michelin.ca.
©  2015 Michelin North America (Canada) Inc. All rights reserved. The “Michelin Man” is a registered trademark 

licensed by Michelin North America, Inc.

$70 MAIL-IN REBATE  
WHEN YOU BUY 4 MICHELIN® TIRES 

PASSENGER OR LIGHT TRUCK TIRES ONLY
 

March 30 to May 23, 2015
See claim form for details.

CHOOSE TIRES THAT  

ARE SAFE1

NOW
AND DOWN 
THE ROAD
WITH THE MICHELIN ®  
PREMIERTM FAMILY OF TIRES

SAFE1 WHEN NEW SAFE1 WHEN WORN

$50 MAIL-IN REBATE  
WITH THE PURCHASE OF 4   
BFGOODRICH® PASSENGER  
OR LIGHT TRUCK TIRES.

March 30 to May 23, 2015. 
See claim form for details.

THE CANADIAN BEEF
RESEARCH COUNCIL

Les Johnston has long 
subscribed to the beef 
management theory, “the 
more you know about your 
cattle the more it pays.” 
Whether the south Sas-
katchewan beef producer 
is raising purebred Sim-
mental bulls for a breed-
ing market, or commercial 
cross-bred steers for the 
packing plant, he wants to 
know how those animals 
perform.

Being able to receive a 

commercial steers through 
the Beef InfoXchange Sys-
tem (BIXS) is a valuable 

his breeding program is on 
the right track.

Johnston, who owns Ni-
sku Land and Cattle Inc. 
near Fillmore, Sask. has 
farmed between both the 
purebred and commercial 
cattle industries for the 
past 40 years. He focused 
on purebred Simmen-
tal cattle for many years, 
when the BSE crisis devel-
oped in early 2000s then 
switched to producing and 

-
cial cattle, and although 
he has been downsizing 
in the past year, still runs a 
smaller purebred as well as 
commercial beef herd.

But whether it is the com-
mercial or purebred side he 
has always been interested 
in learning as much about 
cattle performance as he 
could.

“Basically it comes down 

don’t know,” says John-
ston. “We have always 
been interested in seeing 
carcass data even before 
BIXS came along, but now 
it becomes a much easier 
process. “

On the purebred side he 
began using ultrasound 
technology to measure 
marbling on replacement 
cattle in 1990s. “We were 
really impressed where 
the Simmental breed was 
headed, but because the 
registry hadn’t been de-
veloped yet, we couldn’t 
identify the genetics we 
needed. We actually had to 
turn to Red and Black An-

produce the carcass quality 
we wanted.”

In the early 2000s he 
began DNA testing bulls, 
and continues with that 
today. The DNA testing 

the purebred herd and also 
is a check against ultra-
sound readings of carcass 
quality factors. An ultra-
sound reading provides 
a measure of the ribeye 
area, marbling and back 
fat thickness on a particu-
lar animal. Depending on 
the amount of information 
the producer wants, a DNA 

test, made from a hair 
sample, can also reveal its 
potential for ribeye, mar-
bling and backfat as well as 
carcass grade, yield grade, 
and tenderness. The com-
bination of ultrasound and 
a DNA test provides rela-
tively solid assurance of 
the traits that breeding ani-
mal will pass along to its 
offspring. And, if the pro-
ducer wants more infor-
mation about the animal’s 
potential, the DNA test can 
also provide a score for av-
erage daily gain, docility 
(behavior), fertility, calving 

longevity.
With BSE derailing the 

Canadian beef market in 
2003, Johnston began pro-
ducing more commercial 

himself, running about 240 
head.

“We actually began do-
ing more on the commer-
cial side before the BSE 
crisis,” says Johnston. “But 
once BSE hit we stepped 
up our commercial pro-
gram and began to retain 
ownership of the steers. 
I believe you can always 
make money on good cat-
tle and I had enough data 
on this herd that told me if 

-
erly I could still make a few 
pennies on each one, or at 
least not lose my shirt,” 
says Johnston. “And that 
approach came true—we 
were still able to make a 
few dollars on these cat-
tle.” Relying on the genetic 
potential of his cattle, John-
ston was consistently able 

and AA carcass grading for 
a price premium.

Whether it was on 
younger purebred cattle 
that were culled, or on his 

-
ways sought out carcass 
data from the packing 
plant to guide his breeding 
program.

“The carcass data from 
the packing plant was able 
to tell us generally how the 
herd was performing, but 
it wasn’t able to narrow 
it down to the individual 
genetics of an animal,” he 
says. “That is where BIXS 
is an improved informa-
tion tool. We are able to 

to each tagged animal. We 
have 11 breeding pastures 
on this farm, so with that 
I.D. number I can know 
with almost certainty the 
dam and the sire of that 
animal, and then evaluate 
how those genetics are per-
forming.” Johnston says by 
being able to connect the 
carcass quality informa-
tion of an individual ani-
mal with its sire and dam 
he can decide which bulls 
are producing the most 
desirable carcass traits in 
steers and select accord-

ingly. “With our breeding 
management and record 
keeping system, once I get 
that carcass data back from 
the packing plant and it is 
associated with an RFID 
number, I can easily check 

-
actly the sire and dam of 
that animal. And if, for 
some reason, that sire and 
dam combination isn’t 
producing a calf that pro-
duces a desirable carcass it 
doesn’t mean I have to cull 
them. I can just look at the 
genetic information I have 
for the herd and perhaps 
just put that cow with a 

improve the traits in the 

While Johnston, in the 
past couple years, is no 
longer retaining ownership 
of steers, he can still receive 
carcass data reports on his 
cattle. Calves marketed 

being backgrounded at a 
feedyard in Saskatchewan 

-
ished cattle are processed 
at the Cargill plant in On-
tario “those carcass data re-
ports will eventually arrive 
back at the computer in my 

When he was marketing 
his own steers Johnston 
was selling them on the 

grid. That required that 
at least 60 per cent of the 
steers were grade AAA, 
with the rest hopefully pro-
ducing AA carcasses. “And 
really it is the AAs where 
we made the most money,” 
he says.

Johnston says when 
marketing on the grid he 
found the difference in 
price between a good AA 
animal and AAA could be 
very minor. “Unless you 
can negotiate a very good 
premium for cattle sold 
on the grid, a AA carcass 
with high lean meat yield 
can often provide as good 
a return as anything. The 
goal is produce a AAA, but 
at the same time maintain 
a lean meat yield of 59 per 
cent or higher.”

time sought a hot carcass 
weight no heavier than 
925 pounds, so he targeted 
his program to produce 
steers achieving an 840 to 
900 pound carcass weight. 
And his breeding program 
selection over the years, 
has been on target—select-
ing bulls that produce the 
proper sized animal with 
desirable carcass traits. “In 
all the time we have been 
doing this before and now 
with BIXS we have only 
had one single A animal,” 
he says.

Johnston says the poten-

BIXS offers across the pro-
duction chain is valuable 

information to any produc-

tuning their breeding pro-
gram to produce quality 
cattle for the market place.

“And it reduces the 
-

ish and market your own 
cattle to get carcass data, 
but then you are carrying 
all the risk of feeding those 
cattle. With BIXS, any pro-
ducer can produce a nice 
bunch of calves, sell them 
to a feedyard and then in a 
few months get the carcass 
data delivered to them. It 
takes a bit of learning to 
know how to read and un-
derstand a carcass report, 
but it can be an important 
tool in guiding your breed-
ing program.

Johnston admits that ge-
netic selection is only part 
of the equation in produc-
ing a market animal with 
top carcass quality—the 
feedlot feeding program 
also plays an important 
role too. “But genetics is 
most important part of the 
equation,” he says. “As one 
of the leading beef indus-

-
ey, says ‘you can’t make a 
poor carcass better, if the 
genetics aren’t there. But, 
with poor management 
you can certainly wreck a 
good carcass. ‘ As produc-
ers, I believe it is important 
to know who is feeding 
your cattle and how they 
are feeding them,” he says. 

Continued on page 30 

Information key to fine-tuning on-farm breeding program
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SURROUND 
YOURSELF
WITH THE INSULATION 

THAT OFFERS YOU MORE!

• Reduce your heating system by 30-40%
• No condensation problems
• Mice and rodent resistant
• Higher R value per inch

• Excellent acoustics – a quieter 
 environment
• A draft-free environment
• WallBAR in-wall and attic insulations

• Fire resistant
• Does not impose a health risk
• No “possible cause of cancer” labels
• First building product to carry the 
 “Environmental Choice” logo

MORE SAVINGS

MORE COMFORT

MORE SAFETY

PRAIRIE INSULATION
Contact Ferrel Horn – Wapella • Moosomin – 306-435-2420 • 306-435-7778

INSULATION

INSULATION

• Lifetime Guarantee
• Fast & Effi cient
• Free Estimates

Remember last winter was

-50°C
Remember the summer will be

+30°C

3:1c

Continued from page C17
Keith and Albert start calving in the be-

the cows starting about 10 days later. They 
have a roughly 65 day calving period as 
they try to be very diligent about pulling 
the bulls after three cycles. “We are cattle-

combine for a day and gather bulls.” Usu-
ally by the beginning of June the calves 
are all processed and branded and moved 
to pasture. The calves are all tagged with 
Angus tags  as “There are only positive ef-
fects to using Angus tags, it validates our 
product.”

Typically the Bourhis’ background most 
of their calves but do sell a few in the fall. 
Weaning usually takes place in mid to 
late November and the steers are usually 
backgrounded until February. In 2010 the 
Bourhis’ teamed up with their friends and 
neighbors, Taylor Enterprises, and sold 
82 of their top end steers directly to an 
Alberta feedlot. The results were very re-
warding and they have been successfully 
marketing their steers that way ever since. 
It took a lot of work to get a solid group of 
uniform steers that can be marketed in pot 
load lots. The data they receive back has 
been excellent. “The carcass quality, feed 

conversion, and ADG exceeded our ex-
pectations.” One thing they have learned 
is that a pot load of quality Angus steers 
is an easy thing to sell! “A large percent-

-
gus beef which adds value to our cattle.” 
They have also sold females privately 
and consigned bred females at local sales. 
Each year the Bourhis’ still sell some bred 
females. 

As the cattle herd has grown, the 
Bourhis’ have looked at ways of becoming 

The backgrounded steers are grown out 
on a silage ration.

The entire bull battery at the Bourhis 
Ranch is Black Angus. They try to pur-
chase as many bulls as they can locally so 
they can follow the herd and select bulls 
from good working cows. Keith likes to 
have a good look at a bull’s mother before 
making a purchase. Their bull selection 
criteria is somewhat different than most. 
“We prefer to avoid high birth weights 
and high birth weight EPDs. Calving ease 
is important.” They also prefer moderate 

-
ily. “I can be a bit of teat and udder perfec-
tionist too,” Keith says with a laugh.

“A lot of people question the fact that 
we are breeding Angus on Angus cattle. I 

-
cally proven. However we don’t feel like 
our weights have suffered. We all sell our 
cattle by the pound and we like money 
too! We focus on fresh bloodlines within 

-
ting from the uniformity of one breed. If 
we were crossbreeding we wouldn’t have 
enough cattle to make uniform potloads, 
unless we sourced our females.”

Low stress cattle management is a big 
part of the day to day operation on the 
ranch. Keith took a keen interest in Bud 
Williams in the early 1990s, and over 
the years Keith and his good friend and 
neighbor Bob Brickley spent 19 days with 
Bud at classes and one on one time.  

They are caught up in the hectic but 
wholesome ranching lifestyle and make 
it clear they wouldn’t want it any other 
way! Keith’s family is the next genera-

tion that is involved in the family farm. 
Keith’s wife Karen works as a lab and 
x-ray technician in nearby Wawota and 
enjoys helping out on the ranch as much 
as she can. Their twochildren Connor (17) 
and Brynn (15) are also involved and help 
out whenever they can since they both 
have their own small herds. Connor is in 
grade 12 and is an avid outdoorsman lov-
ing hunting and guns, and enjoys playing 
hockey. Brynn is in grade 9 and enjoys 

-

time both kids have colts they are train-
ing. Keith and Karen are involved in the 
local rink and school as both have been on 
the local school community council and 
have been president of the rink and skat-
ing club. Karen enjoys playing volleyball 
in the local ladies league. Keith always en-
joyed playing hockey and is now enjoying 
coaching his son.

Scenes from the family owned and operated Bourhis Ranch near Kennedy, Sask. 

Bourhis Ranch top Angus producer in the province

Contact the World-Spectator for all your printing needs!
world_spectator@sasktel.net • 306-435-2445



Last Thursday Agricul-
ture Minister Lyle Stewart 
announced the establish-
ment of a new humane 
society to provide enforce-
ment of The Animal Protec-
tion Act in Saskatchewan.

The Ministry of Agri-
culture has reached a two 
year funding agreement 
with Animal Protection 

Services of Saskatchewan, 

provide animal protection 
services beginning April 
1, 2015. The agreement 
provides the organization 
$610,000 a year for investi-
gative services.

“Animal welfare is a top 
priority for our govern-
ment,” Stewart said. “We 

welcome the opportunity 
to work with our new part-
ner, Animal Protection Ser-
vices of Saskatchewan, to 
continue enforcement of 
the Act and ensure a sound 
animal welfare system 
throughout the province.”

The Saskatchewan So-
ciety for the Prevention 
of Cruelty to Animals 

(Saskatchewan SPCA) an-
nounced earlier this year 
that it would not renew its 
contract with the ministry 
for animal protection ser-
vices after March 31, 2015, 
due to its decision to focus 
on programs and services 
related to education and 
the prevention of animal 
cruelty.

Animal protection of-

worked for the Saskatch-
ewan SPCA, including 
Animal Protection Services 
Manager Kaley Pugh, are 
part of the new Animal 
Protection Services of Sas-
katchewan. The organiza-
tion will be based out of 
Saskatoon and its board 
will include members from 

provincial veterinary and 
livestock organizations.

Starting April 1, there 
will be a new toll-free 
phone number, 1-844-382-
0002, for reporting cases of 
animal abuse. The website 
is www.animalprotection-
services.ca, and the general 
email address is info@ani-
malprotectionservices.ca.

“We look forward to 
continuing our work in 
protecting the health and 
well-being of animals,” 
Animal Protection Services 
of Saskatchewan Executive 
Director Kaley Pugh said. 
“We are working closely 
with Saskatchewan SPCA 
to ensure a smooth transi-
tion of enforcement ser-
vices.”

“We are pleased to have 
an organization such as 
Animal Protection Services 
of Saskatchewan to help 
ensure responsible animal 
care across our province,” 
Saskatchewan Horse Fed-
eration Executive Director 
Krissy Fiddler said.

“We welcome the new 
organization and the role 
it will play in supporting 
good animal husbandry 
practices, which are of ut-
most importance to our 
industry,” Saskatchewan 
Cattlemen’s Association 
Chair Bill Jameson said.

The ministry will contin-
ue to engage stakeholders 
to ensure animal protective 
services are effectively en-
forced across the province.
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B.C. lawyer raising funds 
for statue of bull in Havana

BY SHIRLEY BYERS
Carey Linde, a B.C. lawyer, wants 

to get Rosafe Signet, a Canadian Hol-
stein bull, the recognition he feels he 

-
rative statue that will be erected in a 
place of honour in Havana in February 
and he’s producing a documentary too. 
A trailer for the documentary can be 
viewed at: https://www.youtube.com/
watch?v=uqkklt1EIwk

Though few Canadians have ever 
heard of him, Rosafe Signet is regarded 
as the father of the dairy industry in 
Cuba. Ubre Blanca, one of his progeny 
held a Guinness record for milk pro-
duction. When she died her body was 
preserved and is on display at Cuba’s 
National Cattle Health Centre, while in 
Cuban classrooms, hands still shoot up 
when kids are asked if they know of Ro-
safe Signet. They do.

Twice winner of the grand champion-

ship at the Royal Agricultural Winter 
fair, Rosafe Signet was sold to Cuba in 
1961 for more than $100,000. Canadian 
farmers sold thousands of cattle and 
hogs into Cuba around this time. Canada 
and Mexico were the only two countries 
in the hemisphere not to break relations 
with Cuba in the years that followed the 
Cuban revolution in 1959.

Linde tried to raise money for his proj-
ects through Kickstarter and a PayPal 
account but because of U.S. trade em-
bargos, he was shut out of these compa-
nies even though he was raising funds 

now raising the money on his own but 
has written to Justice Minister and Attor-
ney-General Peter MacKay asking that 
he investigate the potential violation of 
FEMA, (Foreign Extraterritorial Mea-
sures Act legislation) that was amended 

Canadian subsidiaries of U.S. companies 

Call Your Grain 
Marketing Experts!

JOHNSTON’S
We buy ALL grains and have some 

New Crop offers. 
We have a good supply of 

9’ and 10’ grain bags (9.5 mil). 
Ask us about the 

Johnston’s Daily E-mail!

Welwyn, Sk 
306-733-2006 • 1-800-324-7778ClearView Acres Ltd.

Walter Heaman and Sons
Phone: 204-748-1354

Box 1060 Virden, MB R0M 2C0        Fax: 204-748-2083        Email: dheaman@rfnow.com
Walter: 204-748-1354     Doug: 204-748-2666     Bob: 204-748-3180     Ken: 204-748-3276

CERTIFIED SEED
WHEAT
AC Cardale
AAC Elie

CANOLA
Canterra 1970RR
Canterra 1990RR

BARLEY
AC Sundre
Conlon
Bentley
CDC Copeland

OATS
Souris

PEAS
AC Agassiz

A full selection of forage seed available
Secan Member             Seed Depot Member             Canterra Seeds Member

FLAX
Westlin 70

Alliance Seed Dealer

Your Future

• Agriculture Accounts
• Loans
• Mortgages
• Farm Succession Planning

1.800.667.7477
conexus.ca

Committed to Agriculture

New organization to enforce animal protection act

For more information on the World-Spectator, go to
www.world-spectator.com
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DLMS INTERNET CATTLE SALES EVERY THURSDAY 
AT 11 A.M. AT WWW.DLMS.CA - CALL US TO LIST YOUR CATTLE

BOX 340  VIRDEN, MANITOBA
TEL: 204-748-2809 • FAX: 204-748-3478 

TOLL FREE: 1-888-784-9882
EMAIL ADDRESS: VIRDEN.LMC@HLS.CA

— 2015 WINTER SALE SCHEDULE —

March
30 MONDAY BUTCHER SALE 9 A.M.

April
1 WEDNESDAY REGULAR FEEDER SALE 9 A.M. 
    PEN OF 5 REPLACEMENT HEIFER SALE 1 P.M.

4 SATURDAY CATTLEMEN’S CLASSIC BULL SALE 

8 WEDNESDAY BUTCHER/REGULAR FEEDER SALE 9 A.M.

13 MONDAY BUTCHER SALE 9 A.M.

15 WEDNESDAY   PRESORT FEEDER SALE 10 A.M.

20 MONDAY BUTCHER SALE 9 A.M.

22 WEDNESDAY REGULAR FEEDER SALE 9 A.M.

24 FRIDAY BRED COW & C/C SALE 11:30 A.M.

27 MONDAY  BUTCHER SALE 9 A.M.

29 WEDNESDAY REGULAR FEEDER SALE 9 A.M.

30 THURSDAY  SHEEP SALE NOON
SK DEALERS LICENSE 171306  MB DEALERS LICENSE 1317. SALE DATES AND TIMES SUBJECT TO CHANGE 
ALL CATTLE MUST HAVE THE CCIA CATTLE IDENTIFICATION TAGS

For any marketing information or questions regarding 
our feeder finance program or online auction, please call:

Robin Hill, Manager (c) 851-5465 • Jim Blackshaw, Market Rep 748-2809
Rick Gabrielle, Market Rep (c) 851-0613 • Ken Day, Market Rep (c) 748-7713

Brock Taylor, Market Rep (c) 522-6396 • Drillon Beaton, Market Rep (c) 851-7495

PLEASE PHONE IN ALL CONSIGNMENTS
Check www.hls.ca for current market information.

LANE REALTY
When it’s time to sell the Farm, 

get the best price & exposure you 
deserve by calling 

Lane Realty, 
Specializing in 

Farm & Ranch property
Call your local agent

Jason Beutler (306) 735-7811

To view full color feature sheets for
all of our CURRENT LISTINGS 

Visit our web site at 
www.lanerealty.com

LANE REALTY
Saskatchewan’s Farm & Ranch Specialists™

WITH OVER 30 YEARS 
IN THE BUSINESS

161 REGISTERED SALES IN 2014!

www.lanerealty.com

Representing purchasers from across 
Canada, and around the world!

Save fuel, time  
and wages with  

good radio  
communications. 

Two Way Radio Communications 
Farmers - Truckers - - School Div - Fire Dept  

We provide radios and service to more than 
2500 farms, serving the Prairies since 1980. 

PREMIUM QUALITY MOBILES - $395 
ANTENNAS WITH RADIOS - HALF PRICE! 

 

PREMIUM QUALITY FULL POWER PORTABLES  - $275 
with easy care lithium batteries and rapid chargers  

1-800-797-7234         radios@ronaldcom.ca 

Russell MB  204-773-3038     Yorkton SK 306-786-4200 

500 Maple St • Esterhazy, SK

306-745-3952

Rocanville 
Branch

Friday Afternoons

306-645-4552
Andrew Agencies 

Building

Proud to serve the 
local agricultural 

community!

Lynnette Bock
B.A., J.D.

24 -HOUR 
AFTER HOUR SERVICE!

306-646-2181 • Open Tues. to Fri. 
Closed Monday for Butchering

Maryfield, SK

Custom Cutting & Slaughtering
Curing & Jerky 

Wild Game & Sausage Making
Horizon Meats, Maryfield is offering the 

following from April 1 to May 1

FREEZER PACKS
Deluxe Pack: 62 lbs. $425
Consists of: 10 lbs. ribeye steak, 10 lbs. New York 
steak, 10 lbs. boneless centre cut pork chops, 10 lbs. 
pork baby back ribs, 12 lbs. box (4 oz. x 48) all-beef 
burgers, 5 lbs. farmers sausages, 5 lbs. smokies or 
wieners. All produced in our own plant. All beef is 
government inspected “AA” or “AAA” beef. Pork is 
government inspected Canadian pork.

Variety Pack: 72 lbs. $419
Consists of: 10 lbs. New York steak, 10 lbs. sirloin steak, 
10 lbs. beef round roasts, 10 lbs. pork chops, 12 lbs. box 
(4 oz. x 48) all-beef burgers, 10 lbs. lean ground beef, 5 
lbs. farmers sausages, 5 lbs. smokies or wieners. 

All produced in our own plant!

Economy Pack: 42 lbs. $199
Consists of: 5 lbs. minute steaks, 5 lbs. sirloin steaks, 
10 lbs. boneless pork chops, 12 lbs. box (4 oz. x 48) all-
beef burgers, 5 lbs. farmers sausages, 5 lbs. smokies or 
wieners. All produced in our own plant!

 Continued from page C27
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Information is key to fine-tuning on-farm breeding program
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We want to thank Chris Thomas for his 
contribution to Parrish & Heimbecker, Ltd. as 

the General Manager of the Moosomin location.  

We wish him good luck, good health 
and all the best in the future.

L Penner Lumber Co. Ltd.
KOLA, MB • 204-556-2672

BP Roofi ng Shingles
Mystique   $2595

UNTIL APRIL 17, 2015
Limited Lifetime Warrantly

All In-Stock Colors
BOOM TRUCK AVAILABLE TO 
PLACE SHINGLES ON ROOF 

(EXTRA CHARGE)

R20x15 Insulation
$2295

BDL      49 sq. ft.

GARRY BECKETT
Res. and  Ag. Specialist Serving Moosomin and Area

Cell: 306.435.7777
E-Mail: gbeckett@remax-yorkton.ca

As everyone from the Manitoba-Ontario border to To-

-
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-

-

-

-
-

-

-

-

-

-

-

-

Mark Milke is a Senior Fellow with the Fraser Institute.

Mark Milke

GREAT 
BRANDS

GUYS
GIRLS
KIDS

Carlyle, SK

306.453.6337
Wawota, SK

306.739.2209

-

-

-

-

-
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-

Durum prices fall as new crops around corner

Ask us about our 
printing services!

306-435-2445
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A far more hospitable winter, at least across most of 
Western Canada, took some of the supposed pressures off 
the rail system in terms of grain handling.

But the system is still seen as overly slow, with the rail 
companies’ interest in hauling grain at a low ebb.

From a purely business sense, the stance of the rail com-
panies is rather understandable. They can roll a train up 
to a potash mine, load that product and head to port and 
make that trip on a consistent loop 52 weeks a year. Hail-
ing from Yorkton, that storyline is clear as potash trains 
pass through the city more and more regularly, usually 
just at a time when people want to get from one side of 
the city to the other.

Many commodities are like that, oil coming immedi-
ately to mind as well. That is the reason many farm pro-
ducers tend to favor new pipeline projects, as they feel oil 

off the rail lines.
Grain is more work for the rail companies. Even in the 

time of inland terminals which have created larger catch-
ments and centralized grain collection far more than it 
was in the 1950s, ‘60s and ‘70s, it still remains a maze of 
pick-up points.

And collections are based on export sales, which are 
hardly consistent. The need to move grain is not consis-

companies have little control over.
However, the two national rail companies in Canada 

cannot expect to work completely on the basis of business 
decisions alone.

Both CP and CN have been tied directly to government 
in this country basically from the time they pounded the 

The two companies need to hold some level of respon-
sibility to serve Canada’s overall needs, grain movements 
included.

After all, they were given huge tracts of land, and they 
have been allowed to evolve into virtual regionalized mo-
nopolies based on the remaining rail structure.

strings in terms of the rail system should be expected.
From the government perspective rail still remains too 

important to a country as large as Canada to leave the 

true goal.
Our rail system and government have long been bed-

mates, and that remains true today. The issue then, in 
terms of grain handling, is who has control of the blankets 
these days.

The weather may have been better this winter, but 
I doubt many would say the rail companies aced grain 
handling. The system is still not rolling smoothly, and that 
leaves the debate of how to make it work better for the 
grain system to continue.

There are really only two avenues to go down.
One is for government to create a big stick to force rail 

compliance, and then be ready to rap the rail companies’ 

the sense that government is the regulatory body which 
creates the framework within which the rail lines work.

Obviously, given the recent record on grain handling, 
the approach is not completely successful.

That suggests one of three possible problems.

That may be part of the issue in the sense that elements 
of the system—shoreline rail companies and producer 
cars as two examples—seem all but ignored by the big 
companies with little protection coming from the regula-
tory side.

The government may also not be using its tools well. 
The federal Conservatives are at their heart pro big busi-
ness, so it is not like anyone expects this government to be 
overly heavily handed with CP and CN.

Then the third thing one has to ask is if the whole sys-
tem is simply ill-directed.

Some have said the system needs to be re-jigged to cre-
ate a situation where rail companies want to handle grain.

That might sound logical, but the only motivation for 
CP and CN would be better returns, and farmers will 
already suggest they pay too much to move grain from 
elevator to port, so how to switch things up to enhance 
service from the rail companies is unclear.

What is clear, though, is that the system is still not work-
ing to the best advantage of agriculture, and solutions to 
improve the situation need to be a priority.

Solution still needed to improve rail system

Calvin Daniels

RENEGADE
SPECIALIZING IN 

CONCRETE FLATWORK
WITH EQUIPMENT 

AND MANPOWER
FOR ANY JOB BIG OR SMALL

BUSINESS
306-435-2261

CELL
306-435-9145

INCLUDING: COMMERCIAL BUILDINGS, FARM SHOPS, 
BASEMENT FLOORS, GARAGE FLOORS

& ICF GRADE BEAMS.
CALL NOW FOR BOOKINGS

JIM VAN MEER
OVER 25 YEARS OF CONCRETE EXPERIENCE

(306) 435-2220
505 MOOSE ST. • MOOSOMIN, SK.

24-HOUR MOBILE  
TIRE SERVICE

• Tire Sales & Repairs

• Farm & Tractor Tires

• Batteries

• Quad Tires

• Automotive  
 Repair

• Wheel  
 Alignments

• SGI Safety  
 Inspections

More and more firms just calculate numbers.
We help calculate your next move.

MNP Understands Agriculture. 
In fact, it is both a specialty and a passion. Our 
business consultants, financial advisors and 
professional agrologists are intimately familiar 
with all aspects of the agriculture industry. 
Which means not only can we help you make 
sense of the now, but we can also help show 
you what’s next.

Contact your local MNP office or 
call  306.435.3347

We specialize, you capitalize. 
Visit MNP.ca to learn more.

 Acres of Expertise.

Guy Shepherd
(306) 434-8857

Guy.Shepherd@HammondRealty.ca
HammondRealty.ca

Guy.Shephered.ca

Saskatchewan’s 
Ag Real Estate 
Professionals.

Moosomin

Guy Shepherd, along with Hammond Realty,  would like to thank  the local producers 
that have purchased the following properties in 2015:

3,199 acres - RM 031 Storthoakes MLS 503249
1,899 acres - RM 151 Rocanville MLS 514527
~ 640 acres - RM 151 Rocanville MLS 507751
    634 acres - RM 011 Coronach MLS 523556
~ 480 acres - RM 032 Wauchope MLS 497183   
    320 acres - RM 155 Grenfell MLS 518331
    292 acres - RM 095 Corning MLS 514153
    456 acres - RM 063 Manor MLS 512410
    457 acres - RM 091 Maryfi eld MLS 510372

We wish all these primary producers and all farmers a great 2015  farming season for 
weather and crops!

Hammond Realty is proud to work with our local producers both in the selling and 
buying of their farmland.

Rural and urban Manitoba families are invited to ex-
plore the vibrant and innovative world of agriculture 

in Brandon, Agriculture, Food and Rural Development 
Minister Ron Kostyshyn announced today.

“The Royal Manitoba Winter Fair is an annual tradi-
tions for many families because of the exciting and edu-
cational events, competitions, displays and other inter-
active activities,” said Minister Kostyshyn. “This fair is 
a great opportunity to learn about agriculture and rural 
Manitoba, to discover the many employment opportuni-

Manitoba is a world leader in agricultural innovation.”
The Royal Manitoba Winter Fair is presented by the 

Provincial Exhibition of Manitoba and is the only fair in 
Western Canada designated as royal by Queen Elizabeth 
II. It takes place from March 30 to April 4 at the Keystone 
Centre in Brandon.

“At the Provincial Exhibition of Manitoba, we are 
proud to produce the Royal Manitoba Winter Fair, which 
alone has an economic impact of $10.7 million in the city 
and province every year,” said Ron Kristjansson, general 
manager of the Provincial Exhibition of Manitoba.

Last year, more than 108,000 people attended the Roy-
al Manitoba Winter Fair. For a schedule of events and 
more information, visit www.royalmanitobawinterfair.
com.

Royal Manitoba 
Winter Fair on 

in Brandon
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Call Derek or Lane for more information:
204.748.2843 

Agro Centre • Highway # 1 • Virden, MB

Bin, hopper, skid, rocket 
& labour included.

Delivery included 
within 100 kms.

Other sizes available

4100 Bushel
Model 210724H

$14,500
3500 Bushel

Model 210722H

$13,200

Continued from page C3 
WHAT DOES DEPRESSION LOOK LIKE? 

Depression is not simply feeling down 
for a short time. It is a medical condition. 
Symptoms of depression can include:

• Sleeping too much or too little.
• Fatigue, lack of energy.
• Sadness all day, nearly every day.
• Withdrawal from family and friends.
• Loss of interest, lack of enjoyment in 

things that used to be enjoyable.
• Trouble concentrating.
• Trouble making decisions.
• Headaches, stomach pain, joint or 

other pains.
• Change in appetite or weight, gaining 

or losing weight without intent.
• Feelings of irritability.
• Feelings of restless or feelings  of being 

slowed down.
• Feelings of worthlessness.
• Excessive or inappropriate feelings of 

guilt.
• Thoughts of death or suicide.
To be diagnosed as depression, these 

symptoms must be present for most of 
the day, nearly every day for at least two 
weeks. 

Some of these symptoms can also show 
up with other conditions, psychological 
and physical. Diabetes can cause tired-

People who have a low thyroid may have 
some of these symptoms while people 
with an anxiety disorder may have trouble 
concentrating, thinking about things and 
making decisions.

ONLINE TREATMENT FOR ANXIETY/DEPRESSION 
IN SASKATCHEWAN 

Although online therapy is very popu-
lar in other countries, so far Saskatchewan 
is the only province offering that service 
in Canada.  Online counselling for depres-
sion and anxiety is available free of charge 
to Saskatchewan residents eighteen and 
over who have access to and are comfort-
able using computers, says Heather Had-
jistavropoulos, professor of psychology at 
the University of Regina. 

“We’re currently offering a wellbeing 
course basically designed for people who 
have anxiety or depression,” she says. 

with each lesson the person goes onto the 
computer and learns different information 
on how to improve wellbeing and cope 
with anxiety and depression.”

-
ally takes one or two weeks to complete 
a lesson. Each lesson has reading mate-
rial online and suggestions, activities and 
homework. 

Lessons include basic information about 
depression and anxiety, how common 
these symptoms are, identifying and chal-
lenging thoughts that might be contrib-
uting to the condition,  coping with the 
physical symptoms that go along with 
depression and anxiety, identifying and 
working on behaviors that may be contrib-
uting to challenges, putting it all together 
and continuing to work on long term well-
being. 

As well as working on their own course, 
takers have a therapist they can email dur-
ing the week. Once a week that therapist 
goes online and reads the client’s emails 
and responds to questions and concerns 
and offers encouragement.

“It’s great for people who live in rural 
and remote areas or have mobility is-
sues or just have other barriers such as 
family or farming responsibilities,” says 
Hadjistavropoulos. People can work on 
this on their own time. Sometimes people 
feel reluctant or embarrassed about seek-

work on this they feel more comfortable if 
they need to go in to see a counsellor in 
person.”

Learn more about this program at:  
https://www.onlinetherapyuser.ca/well-
being/welcome/

SOME OF THE RESOURCES IN YOUR COMMUNITY
Saskatchewan Healthline: At: 811 

health information and support telephone 
line staffed by Registered Nurses, Regis-
tered Psychiatric Nurses and Social Work-
ers.

Manitoba Health Links: Similar to Sas-

Health Link Alberta: Toll-free: 1-866-

HealthLink BC: 8-1-1

Farm Stress lines or equivalent:

Manitoba  Farm and Rural Support Ser-

https://www.onlinetherapyuser.ca/well-
being/welcome/

Long-time farmer, Gerry Friesen’s blog: 
http://therecoveringfarmer.blogspot.ca/

WHAT TO DO IF YOU ARE HAVING THOUGHTS 
OF SELF-HARM OR IF SOMEONE YOU KNOW IS 

HAVING THOSE THOUGHTS
If someone has thoughts of harming 

themselves, the most important thing he 
or she can do is to seek out support, says 
Greg Gibson, registered clinical psycholo-
gist, Community Health Services for the 
Prairie Mountain Health Region based in 

particularly for someone struggling with 
depressive symptoms, as he or she may be 
plagued with negative thoughts, includ-
ing “what’s the use? Nothing will work 
anyway,” or “I don’t want to bother any-
one. I’m not worth it.” Having people you 
can talk to and a good support network 
is vital protection against both self-harm 
and suicidal thinking. Talking about the 
inner feelings that fuel your self-harm is 
potentially useful whoever you talk to, 
but counsellors are professionally trained 
to work with self-harm and will be best 

-
tive alternatives. In Brandon and the sur-

Manitoba Farm and rural support lines are 

that are available to folks in Manitoba.   
When someone says he or she is think-

ing about suicide, ask questions.  Be sensi-
tive, but ask direct questions, such as: How 
are you coping with what’s been happen-
ing in your life? Do you ever feel like just 
giving up? Are you thinking about hurting 

yourself? Are you thinking about suicide? 
Have you thought about how you would 
do it? Do you know when you would do 
it? Do you have the means to do it? Asking 
about suicidal thoughts or feelings won’t 
push someone into doing something self-
destructive and may reduce the risk of the 
person acting on suicidal feelings. 

Look for warning signs, such as the per-

going to kill myself,” “I wish I were dead” 

preoccupied with death, dying or violence; 
getting the means to commit suicide, such 
as buying a gun or stockpiling pills; with-
drawing from social contact and wanting 
to be left alone; having mood swings—be-
ing emotionally high one day and deeply 
discouraged the next; feeling trapped or 
hopeless about a situation; increasing use 
of alcohol, drugs, or other risky behaviors; 
giving away belongings or getting affairs 
in order;  saying goodbye to people as if 
they won’t be seen again; and behavioral 
changes, such as increased anxiety, or agi-
tation.

And lastly, get help. If a friend or fam-
ily member talks or behaves in a way that 
makes you believe he or she might com-
mit suicide, don’t try to handle the situa-
tion without help—get help from a trained 
professional as quickly as possible. The 
person may need to be hospitalized until 
the suicidal crisis has passed. If possible, 
tell a family member or friend what’s go-
ing on right away. If suicidal risk is im-
minent, call 911 or your local emergency 
number right away. Or, if you think you 
can do so safely, take the person to the 
nearest hospital emergency room yourself. 
If you believe that risk is imminent, it is 
important to not leave the person alone.

Gibson says it is also important for the 
friend or family member to practice self-
care and get support themselves. Loved 
ones and friends who are managing and 
supporting someone with depression and 
suicidal urges can fall into burn-out and 
depression themselves. It is important that 

-
tance themselves.

This story was originally published in the 
Country Guide.

The hidden farm illness

306-435-5800 • Moosomin, SK • rick@rpmserviceltd.com
www.rpmserviceltd.com

• Repairs and maintenance
 on all ag & industrial equipment

• Aftermarket parts available

• Mobile service

• Ask us about tuning 
 your tractor or 
 semi for more power

We Supply 

& Install!
TRUCK & AUTO 

ACCESSORIES

A/C 
Service!
on all makes 
and models



BY THE BEEF CATTLE RESEARCH COUNCIL
Access to carcass data as well as other 

production information through the Beef 
InfoXchange System (BIXS) will be an in-
valuable tool for cattle breeders, geneti-
cists and beef researchers in their efforts 
to build a better beef animal.

Information is the key, and carcass data 
along with other information from the 
production chain will not only guide cow-
calf producers, but seedstock breeding 
programs as well, says Jennifer Stewart-
Smith, president of Beefbooster. Michael 
Latimer with Canadian Beef Breeds Coun-
cil says the information will be useful if 

program on the farm. And as a geneticist 
Dr. John Crowley of the University of Al-
berta says the carcass data will be a useful 
tool in understanding how the complex 

-
vidual animals.

Carcass data is the real report card on 
the efforts to develop breeding stock by 
the seedstock operator, the time and com-
mitment of cow-calf operators to produce 
a healthy weaned calf, and the manage-
ment of feedlot operators in taking an ef-

“BIXS is all about information and the 
value of that information will help in the 
development of EPDs (Expected Progeny 
Differences),” says Stewart-Smith. “But 

-
mation it will be invaluable. We need to 
get that information back to the producer, 
and ultimately back to the seedstock op-
erator as a guide for breed development.

“We can use a number of tools now to 
develop animals with expected breeding 
values—desirable traits—but it is getting 
the carcass data on a large number of ani-
mals that really tells us which bulls have 
the proper traits to produce what the mar-
ket wants.” EPDs are numbers that predict 
the genetic quality of future offspring or 
progeny of a particular bull, cow or heifer.

Stewart-Smith has been a long-time 
supporter of BIXS, seeing the potential it 

-

-
mane and safe-food beef production sys-
tem.

“BIXS has the potential but it needs 
the whole industry to get involved,” says 
Stewart-Smith. “There needs to be a mean-

through the production chain involving 
seedstock breeders, cow-calf producers, 
cattle feeders and packing plants.”

As a beef seedstock developer, Stewart-
Smith says carcass data is valuable to the 
Beefbooster breeding program, but she 
also needs other information from the 
production chain to properly analyze and 
manage genetics.

Along with individual cattle I.D. num-
bers, information most useful to her in-

-
tual birth date or the start of the calving 
season; gender of animal; feedlot intake 
date; feedlot in-weight; slaughter date; 
and carcass quality information such as 
carcass quality grade, rib eye area, backfat 
depth, marbling, hot carcass weight, yield 
grade and lean meat percentage.

“From these pieces of information we 
can calculate numbers that are impor-
tant,” says Stewart-Smith. “For example, 
using feedlot in-date, feedlot in-weight, 
kill date and hot carcass weight we can 
estimate the average daily gain of a group 

of cattle and average daily gain is an indi-

feedlot in-date and kill date we can cal-
culate days to harvest—birth date to kill 
date—or days on feed.”

Back at the breeding level, Stewart-
Smith can use this data to improve and 
expand the EPDs associated with any 
bull. Beefbooster has developed EPDs for 
key production traits. “And using a selec-
tion index we weight those traits accord-
ing to their economic relevance,” she says. 
“With carcass data and other production 
information we can develop EPDs for all 
carcass traits and rate those for their eco-
nomic importance.”

Stewart-Smith says while carcass data 

from the cow-calf and feedlot sectors may 
be more useful in developing EPDs. “Car-
cass information will be the icing on the 
cake, not the cake,” she says. “Too many 
carcass traits are antagonistic to cow-calf 

She notes it becomes a balancing act. As 
-

lect for one trait, they don’t want it to be at 
the expense of another desirable trait. “We 
don’t want to select for one carcass trait 
and have it affect fertility, or some other 
feature. That’s where we consult with re-
searchers at Livestock Gentec to help us in 
the process.”

Michael Latimer, executive direc-
tor of the Canadian 
Beef Breeds Coun-
cil agrees BIXS has 
potential to provide 
very useful informa-
tion across the beef 
industry production 
chain, but that in-
formation has to be 
properly applied.

“It will be valuable 
information for the 
cow-calf producer 
and ultimately pure-
bred operations to 
receive carcass data, 
but it has to be made 
relevant to a breed-
ing program,” says 
Latimer. “A producer 
can receive a carcass 
that tells them which 
calves had certain 
grades and other car-

cass quality characteristics, but they have 

or 10 bulls out on pasture during breeding 
season, for example, they have to be able 
to identify which ones are producing the 
most desirable carcass traits.”

Latimer says for the information to be 
truly useful for the commercial cow-calf 
producer he believes it may require DNA 
testing of animals to match sires and dams 
with individual calves, or more segregat-
ed breeding season management and re-

bulls with a group of females.
And further, to be of value to the pure-

bred operator, the cow-calf producer has 
to be willing to share that breeding infor-
mation with the seed stock producer.

“So BIXS has potential to provide very 
useful information in managing the on-
farm breeding program, but it may require 
some important management changes by 
cow-calf producers to make it truly use-
ful,” he says.

Dr. John Crowley says carcass data will 
be an important tool for all sectors of the 
beef industry and help direct research.

“This information is useful to the pro-
ducer to guide them in their breeding pro-
gram on the farm, but also has value to 
the seed stock producer,” he says. “There 
are so many links in the production chain 
from the producer, then sometimes to 
a backgrounding operation, then to the 
feeder and ultimately to the packing plant 
and it turns out we are not always produc-
ing the end result product that everyone 
wants.” Crowley is a research associate 
with the University of Alberta’s Livestock 
Gentec centre and is involved in genom-
ics research as part of the Alberta Bovine 
Genomics Program. He is also director of 

the Canadian Beef Breeds Council.
While researchers are understanding 

and mapping the genetic makeup of beef 
cattle the real value is in learning how that 
relates to the various traits within the ani-
mal.

Crowley repeats a quote by Dr. Mike 
Coffey, a genetics researcher at SRUC, 
Scotland’s rural college. “In the age of the 
genotype, the phenotype is king.”

“And that means even though we are 
beginning to understand the genotype—
the genetic makeup of an animal—it is the 
phenotype or the traits of animal that can 
be measured that are really important,” 
says Crowley.

Having access to carcass data, from 
large number of animals across different 

-
er they are on the right genetic trail. “But 
the information will also tell us where 
research has to head,” says Crowley. “A 
much larger database will enable new ge-
nomic research. The key is having data on 
carcass type to get a better understanding 
of genetics.

“BIXS is an excellent framework for 
connecting the whole industry and pro-

-
ing objectives.”
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Dave Fyck Farm Dispersal

Be on time!  Selling Unreserved

Partial list only, view website – Selling Unreserved

Sale starts promptly at 9:30am SK time.
Older very clean Equipment – Selling Unreserved

Let’s talk about your Auction!

Selling Unreserved
Consign Today!

Ag, Industrial, Automotive.
Live Internet Bidding, Locally Owned

Versatile 835  JD 7720 Combine
Morris Harrowbar

4400 Versatile Swather
1650 bu Grain bins  Grain Augers
Leon Rock picker  Case Deep Till 

JD 5020  JD 4020 Ldr
JD & NH Balers  Flexi Post Pounder

Approx. 200 panels  All Cattle Equipment

Rogator 1074  Massey 6485 mfwd
Massey 3090 mfwd  4 Massey Swathers w/low hrs 

Cat Challenger Swather 200 hrs
Massey Baler  2007 Int Semi 575km, 500 hp Cum

Trailtech Trailers incl Combine Trailer
15 Pick up Trucks  Service bodies  5 forklifts

All shop equipment & Parts Dept.

Yorkton Auction Centre

SPRING AUCTIONS

www.yorktonauctioncentre.com

306-782-5999

SPRING MACHINERY CONSIGNMENT AUCTION

MERVIN KOROL FARM AUCTION – CANORA SK 

CALVIN MORASH ESTATE AUCTION – CALDER SK 

WHITE’S AG SALES & SERVICE – CLOSE OUT AUCTION

 – Friday April 24th  –

 – Tuesday April 28th  –
11am

 – Saturday May 2nd  –
9:30am

 – Thursday April 30th  –
9:30am

Over 3 Million Dollars of Inventory

Smaller lineup of very clean machinery

Hwy 10 – 4 Mi East of Calder Corner, 2 ½ Mi South
Watch for Signs

Investment Property – Whitewood location

Whitewood, SK – Sale held at dealership on Hwy 9 South
Watch for Signs 

We are honoured to hold this Auction, good lineup of equipment.

Hwy 10 East of Yorkton 4 Miles

Calvin ranched and was a machinist, there are many unique 
items at this auction; Lathe with all the tooling, Welders, Press, 

Band Saw... You won’t be disappointed.
Good lineup of machinery

Hwy 9 N to Mazeppa Rd, Turn East for 4 Mi, 
Turn N 2 mi, on left. Watch for Signs

Carcass data important for seedstock development research
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KFC • PIZZA HUT
1201 PARK AVE. MOOSOMIN, SK 

306-435-3371

JEFF SKULMOSKI SEEDS
Your Seed Solution

Moosomin, SK • 306-435-9083
www.pioneer.com

Where research meets reality.
Farming is large-scale, and at DuPont Pioneer, we think seed trials should 
refl ect real farming. That’s why each year we test our seed products in 
more trials than any other seed company in Western Canada – over 1000 
large-scale Proving Ground™ trials of canola, corn and soybeans.

Retailer Name 000-000-0000
Retailer Name 000-000-0000

The DuPont Oval Logo is a registered trademark of DuPont.
®, TM, SM Trademarks and service marks licensed to Pioneer Hi-Bred Limited. © 2013, PHL.

www.pioneer.com

TM
PROVING
GROUND.

The

Talk with your local 
Pioneer Hi-Bred sales rep 
for more information

Silage Inoculants for:
Corn/Alfalfa/Grass/Cereal/Legume

Full Range of Seed Products Available
Pioneer 
Canola Seed
45H33
45H31
45H29
43E03
45S52
45S53
45S54
45H76
46H75

Pioneer Seed Corn
P7213R
 • 2050 Heat Units
 • Very early hybrid
 • Suitable for grain

39D95
 • 2175 Heat Units
 • Top performing hybrid for 
  Manitoba grain market

39B90
 • 2200 Heat Units 
 • Silage/Grazing

P7958AM
 • 2275 Heat Units
 • Silage/Grazing
 • Good drought tolerance & root strength

P8210HR
 • 2475 Heat Units
 • Silage/Grazing

Pioneer 
Soybean Seed
P001T34R
 • Ultra early maturity

P002T04R
 • Early maturity
 • Excellent harvest standibility

P006T78R
• New early variety

 

Pioneer 
Alfalfa Seed
53V52
 • Very winterhardy

55V48
 • Outstanding winter hardiness
 • Superb forage yield

55V50
 • Root rot resistant

Jeff Skulmoski Seeds
306-435-9083

Many more products available!

Enter for a chance to win a trip for 2 to 
the Tim Hortons Brier in Ottawa!

(MINIMUM PURCHASE 8 UNITS OF CANOLA)
Accept the challenge

Gain valuable knowledge and demonstrate your canola, corn and soybean production 
skills. YOU can be named the winner of the 2015 Proving Ground Yield Challenge!

Custom Planting 
Available

Cash & Defer Pay 
Discounts

Lumiderm Available
Jumpstart Available

Local/Western 
Canada Yield Contest

Clearfi eld Non-GMO 
Canola Program
• Delivery Premiums
• FOB Farm to Crusher

Call For more details!
Varieties: 45H76 and 46H75

The Canadian beef cattle herd continues to shrink as 
a growing number of animals are shipped to the United 
States.

Statistics Canada estimates there were 9.9 million head 
on beef operations as of Jan. 1, 2015. That’s a 2.9 per cent 
decline compared to the 10.3 million cattle on farm at the 
beginning of 2014.

There was an even steeper decline in Saskatchewan, 
where total cattle in beef operations was estimated at 2.2 

-
ous year.

Many producers are taking advantage of record prices 
to recoup lost equity from the past decade. Other older 
farmers are using the opportunity to retire.

Feeder cattle sales south of the border were strong last 
year due to a rising U.S. dollar and an abundant supply of 
relatively inexpensive corn.

“The reality is that they have cheaper corn versus bar-
ley prices in Canada and cattle move to the feed,” says 
Brian Perillat, manager and senior market analyst with 
Canfax.

About 66,000 head of Canadian feeder cattle were sold 

of 2015, well ahead of the 55,000 during the same period 
a year ago.

Canadian-based processors are seeing the impact.
Sandy Russell, an analyst with Spring Creek Land & 

Cattle Consulting at Outlook, Sask., recently found year-
to-date slaughter levels are three per cent lower than 2014, 
considered in the industry to be not a stellar year. Cana-
dian slaughter levels have gradually declined as weekly 
Canadian federally inspected kills have not exceeded 
60,000 head since May 2012.

“It is one of those quiet factors that we have been moni-
toring that doesn’t get a lot of attention as the industry 
deals with other issues,” Russell says. “As we erode 
feeder numbers and start to see the amount of cattle on 
feed decline in Canada, you start to get concerned about 
your feeding and packing capacity. Once you lose players 
within the game, it is hard to get them back.”

There was a bit of a silver lining in the Statistics Canada 
beef cattle estimates: the number of heifers for breeding 
only fell by 1.5 per cent.

“We have to retain a lot more heifers if we are going to 
start getting into any kind of an expansion phase,” Peril-
lat says. “We are still a little ways away from that happen-
ing yet.”

Canadian beef 
cattle herd 
continues
to shrink

View the entire ag section online any time at
www.world-spectator.com
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A u tho r i zed  B obca t  Dea le r

Bobcat of Futureville
123 First St.

Anywhere, USA 12345
123-456-7890

www.bobcatoffutureville.com

*Offer ends 5/31/15. Available at participating and eligible dealers only. Offer may vary by product type, series, model and select units in dealer inventory. Offers available on new equipment in US and Canada only. Some restrictions apply. 
Rebate offer is in lieu of financing only.  Length of contract may vary. See dealer for details. Financing provided on approval of credit by authorized Bobcat finance providers to well qualified buyers. The rates listed herein do not take into 
consideration any administrative fees and are subject to change based on the amount of such fees (which may vary). Offer not available to government accounts, national accounts and municipal/utility bid and non-commercial customers . 
Bobcat Company reserves the right to extend or discontinue any of these programs at any time without prior notice.
Bobcat®, the Bobcat logo and the colors of the Bobcat machine are registered trademarks of Bobcat Company in the United States and various other countries.

SAVE
THOUSANDS

AG ADVANTAGE REBATE
Save up to $8,300 CAD* 

on select new 
Bobcat® models

Get the AG ADVANTAGE with Bobcat compact equipment
SKID-STEER LOADERS

0.9% for up to 60 months* when you 
purchase a new Bobcat skid-steer loader

COMPACT TRACK LOADERS
0% for up to 60 months* when you purchase a new 

Bobcat compact track loader

REBATES UP TO $4,900 CAD* 
in lieu of financing

REBATES UP TO $8,300 CAD* 
in lieu of financing

OR OR

23:1c

BY ALEXANDER PANETTA
THE CANADIAN PRESS

Business interests are 
pleading with the U.S. 
Congress to avert a trade 
war with Canada that 
could squeeze Florida or-
ange-growers, put a cork 
in California wine exports 
and sour the sales of Amer-
ican chocolate.

Several groups Wednes-
day asked lawmakers to 
undo legislation that’s 
caused trade tensions with 
U.S. neighbours, prompt-
ing Canada and Mexico to 
threaten widespread retali-
ation.

They urged a House of 
Representatives committee 
to change the country-of-
origin meat-labelling rules 
before they cause blow-
back for all sorts of Ameri-
can industries.

“This is a dark cloud that 
is forming over U.S. ex-
porters,’’ said Christopher 
Wenk of the U.S. Chamber 
of Commerce.

“This is a very urgent 
topic.’’

Canada has already list-
ed a series of products that 
could be slapped with tar-
iffs, should it and Mexico 
follow up their recent suc-
cesses at the World Trade 
Organization with a win in 

But proponents of U.S. 
country-of-origin rules 
say consumers deserve to 
know where their meat 
comes from. Those man-
datory U.S. labels explain 
where livestock was born, 
raised and slaughtered.

Opponents say those la-
bels do nothing to affect 
safety standards, cause 
headaches for businesses 
during processing, and 
amount to a protectionist 
measure that has slashed 
Canadian meat exports to 
the U.S. by half.

The Canadian govern-
ment has expressed opti-
mism that there might be 

more sympathy for its po-
sition in the new, Republi-
can-dominated Congress 
—even though the issue 
doesn’t fall neatly along 
partisan lines.

The body certainly 
sounded Canada and Mex-
ico-friendly on Wednesday. 
The politicians who spoke 
at the House agriculture 
committee hearing, as well 
as the people invited to tes-
tify, almost all supported 
repealing the law.

“Clearly there’s no up-
side to this (rule),’’ said Re-
publican Vicky Hartzler of 
Missouri.

“It’s not good for Ameri-
ca, it’s not good for the pro-
ducers, the processors, and 
it’s not good for the mom 
that goes to the grocery 

store that has to pay more 
for products. So we really 
do need repealing.’’

Linda Dempsey of the 
National Manufacturers 
Association warned: “Time 
is running out. It is im-
perative that Congress act 
quickly.’’

The vice-president of 
California’s Wine Institute, 
Tom LaFaille, said produc-
ers lost 50 per cent of their 
exports to Mexico a decade 
ago because of retaliatory 
measures and it took them 
years to rebuild. LaFaille 
said he doesn’t want a re-
peat. Wine is on the Ca-
nadian hit list for possible 
tariffs.

Congressman Ted Yoho 
of Florida expressed fear 
for his state: “Canada is 

Florida’s largest trading 
partner also—it would be 
tough for us. We ship a lot 
of citrus up there.’’

American candy-makers 
aren’t too sweet on a trade 
war, either. Alison Bodor, 
the vice-president of their 
lobby group, the National 
Confectioners Association, 
noted that Canada’s pub-
lished list of potential tar-
iffs includes different types 
of chocolate and sugar-free 
sweeteners.

“Many American-made 
chocolates will disappear 
from Canadian shelves,’’ 
she said. ``That loss of 
business will impact U.S. 
confectionery companies, 
their workers, and impor-
tantly also their communi-
ties.’’

A rare voice in support 
of national meat-labelling 
Wednesday was the Na-
tional Farmers Union. 
While several big livestock 
associations oppose the 
existing law, the NFU isn’t 
one of them.

The group’s president, 
Roger Johnson, urged law-
makers to be patient. He 
said they should wait to 

expected soon, before tak-
ing any drastic measures.

He said about 70 other 
countries have meat-label-
ling requirements. Also, 
in the latest rounds at the 
WTO, he said the body’s 
decisions against the U.S. 
have become increasingly 
narrow in scope.

He said the trade body 

has never ruled against 
the principle of country-of-
origin labelling—only the 
way the law has been ap-
plied—and he suggested 
the U.S. still had a chance 

A decision from the WTO 
is expected by May 18.

In a statement from Ot-
tawa, Agriculture Minister 
Gerry Ritz said Wednesday 
that he’s pleased U.S. law-

-
ing what industry warned 
years ago: that the labelling 
rules damage an integrated 
North American supply 
chain.

Canada will be ready 
to retaliate if need be, he 

-
nal round of appeals at the 
WTO.

Pressure mounting for end to COOL

The World-
Spectator
has the

largest paid
circulation 
between 

Regina and 
Brandon!

Call us to find out 
more about

advertising in the 
World-Spectator!

306-435-2445
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T BAR K RANCH
Bull Sale April 9th, 2015
2:00 p.m. on the Ranch

 25 Yearling & Two-Year Old Hereford Bulls
 30 Yearling Red Angus Bulls
 20 Two Year Old Red Angus Bulls
 Call for Catalog and Video
 Sale will be LIVE on DLMS

Kevin & Kim Dorrance
Box 389 Wawota, SK S0G 5A0
Phone: (306) 739-2944
Kevin: (306) 577-9861

126 Years in Business!

For 130 years The World-Spectator has 
been your source to get your message out.

Make sure it’s professional.  Make sure it’s seen.
Make sure it’s The World-Spectator

We can design and print in-house posters, forms, business cards, 
letterheads, envelopes and so much more!

306.435.2445 world_spectator@sasktel.net 
www.world-spectator.com

Tel: 645-2084
Fax: 645-2044

Cell: 435-9698wilsonconst@sasktel.netWE SPECIALIZE IN: • EARTH MOVING • GRAVELLING • EXCAVATING 
• OILFIELD CONSTRUCTION • SITE PREPARATIONBOYD WILSON BOX 300ROCANVILLE, SK  S0A 3L0

Angela Lindemann Farrier ServicesProfessional & Reliable Farrier ServiceAngela Lindemann306 434 87

Brandon & Jolene Banga

306-435-3393

tux.plumb@sasktel.net

Box 1438 

Moosomin, SK

S0G 3N0

Moosomin Location

119 East Access Road

A TRIBUTE TO JOHNNY CASH

Sunday, 
April 6, 2014 

1:00 p m

Call today for 
a custom quote

BY MARY CLARE JALONICK AND KEITH RIDLER
Potatoes that won’t bruise and apples that won’t 

brown are a step closer to grocery store aisles.
The U.S. Food and Drug Administration on Friday 

approved the genetically engineered foods, saying they 
are “as safe and nutritious as their conventional coun-
terparts.’’

The approval covers six varieties of potatoes by Boise, 
Idaho-based J. R. Simplot Co. and two varieties of apples 
from the Canadian company Okanagan Specialty Fruits 
Inc.

Okanagan, based in British Columbia, is trying to make 
apples a more convenient snack with its non-browning 
version. The company says bagged apples wouldn’t 
have to be washed in antioxidants like they are now, a 

founder, says they want to see bagged apples become as 

“We know that in a convenience-driven world, a whole 
apple is too big of a commitment,’’ Carter said.

The apples are dubbed Arctic Apples, and Carter said 
he wants them to be labeled as such, since they bring an 

get the non-browning treatment will be Granny Smith 
and Golden Delicious, and Carter says there won’t be 

Simplot calls its potatoes Innate and the varieties se-
lected include Ranger Russet, Russet Burbank and Atlan-
tic.

“We’re trying to improve potatoes so everyone gets a 

Haven Baker, vice-president of plant sciences for Sim-
plot.

It could be years before the average customer is able 

that it plans to deliver to growers, packers and shippers 

to be sent to a tightly-controlled network for use in small-
scale test markets.

The company said those markets haven’t been deter-
mined, and it’s not clear yet how the potatoes will be 
labeled. The company said it’s not selling Innate seed 
potatoes on the open market.

-
pacts and pressure during harvest and storage then 
conventional potatoes, which the company said could 
reduce the more than 3 billion pounds of potatoes dis-
carded each year by consumers.

“I think everybody wants to get what they pay for,’’ 
said Doug Cole, Simplot’s director of marketing and 
communications.

chemical that can be created when potatoes are cooked at 
high temperatures, the company says.

The company is touting that as a potential health ben-

-

yet know with any certainty’’ whether the substance can 
be harmful in food.

The FDA in its approval Friday noted that acrylamide 
has been found to be a carcinogenic in rodents.

The FDA’s review process is voluntary. Both com-
panies asked for a review to ensure their products met 
safety standards. As part of the process, FDA compares 
safety and data of the genetically engineered food in 
comparison to a conventional variety.

Aware of potential resistance from consumers, Simplot 

genes from domestic potato varieties.
However, one of the company’s oldest business part-

ners—McDonald’s—has previously said it has no plans 

didn’t respond to inquiries from The Associated Press on 
Friday.

Science in the Public Interest, in a statement Friday ob-
jected to the voluntary system for approving genetically 
engineered foods.

“There’s no reason why these ‘’Arctic” apples and 
‘’Innate” potatoes would pose any food safety or envi-
ronmental risk,’’ he wrote. “That said, the process for al-

pass legislation that requires new biotech crops to un-
dergo a rigorous and mandatory approval process before 
foods made from those crops reach the marketplace.’’

Simplot is working on a second generation Innate po-
tato that will have additional traits, including resistance 

blight helped cause the Irish potato famine of the mid-

Potatoes that won’t bruise and apples that won’t brown
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 PRICES SLASHED,
 OUR BEST MARKDOWNS! OUR BEST MARKDOWNS!

 ON�SITE FINANCING  AVAILABLE!

 THESE UNITS ARE  READY TO MOVE!

 MARCH MADNESS MARCH MADNESS
 CLEARANCE EVENT CLEARANCE EVENT

 IT’S THAT TIME OF YEAR AGAIN...
 THE RETURN OF OUR

 Woodworth Dodge is pleased to have

 BRIAN KAY
 join their team as the

 FINANCIAL SERVICE
 AND SALES MANAGER

 at our Shoal Lake location.

 Cell: 204�365�6279
 Email: wwdshoallake@mymts.net

 Permit # 9687  At Woodworth Dodge, we make it  worth  your drive!

 “Your Westman 
 Chrysler Dealer”

 Brandin Wilkinson
 206 Woodworth Ave -  Kenton, MB
 Sales:  204-838-2240    Cell:  204-851-0382

 Don Carter
 206 Woodworth Ave -  Kenton, MB
 Sales: 204-838-2373   Cell: 204-851-7168 Visit us online:  www.  woodworthdodge  .com

 *ALL INCLUSIVE TRIP FOR 2 IS BASED OFF A $5,000 BUDGET

 CARS
 2013 Chrysler 300 Touring
 Fully loaded, leather, roof, BU Cam, 15kms, silver . . . . . . . . . . . . . . . was $29,995 . . . . SALE  $27,995
 2013 Chrysler 200 LX
 2.4L, 4 cyl, a/t/c, pdl, pw, 42kms, cashmere . . . . . . . . . . . . . . . . . . . . . . . . was $14,995 . . . . SALE  $13,995
 2011 Dodge Journey Crew
 3.6L, auto, a/t/c, pdl, pw, pwr htd seat, 88kms, black . . . . . . . . . was $19,995 . . . . SALE  $18,995
 2010 Dodge Journey R/T AWD
 3.5L, auto, all pwr opts, leather, 7 pass, 125kms, silver steel . . . . . was $16,995 . . . . SALE  $15,995
 2010 Dodge Challenger SRT8
 6.1L, loaded, leather, 8,000 kms, silver . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . was $35,995 . . . . SALE  $33,995
 2010 Dodge Journey SE
 2.4L, 4 cyl, a/t/c, pdl, pw, 66kms, red . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . was $13,995 . . . . SALE  $12,995
 2009 Dodge Journey SXT 
 V6, a/t/c, pw, pdl, auto, 138kms, red . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . was $9,995 . . . . . . SALE  $8,995
 2009 Dodge Journey R/T
 V6, leather, loaded, AWD, 132kms, black . . . . . . . . . . . . . . . . . . . . . . . . . . . was $14,995 . . . . SALE  $13,995
 2008 Buick Allure CXL
 Leather, loaded, power options, 142kms, black . . . . . . . . . . . . . . . . . . . . was $9,995 . . . . . . SALE  $8,995
 2007 Chrysler 300 Touring
 V6, fully loaded, leather, pwr options, 173kms, gray . . . . . . . . . . . . . was $9,995 . . . . . . SALE  $8,995
 2006 Ford Fusion SE
 4 cyl, auto, cloth, a/t/c, pw, pdl, 192kms, silver . . . . . . . . . . . . . . . . . . . . . was $6,995 . . . . . . SALE  $5,995

 TRUCKS
 2014 Dodge Ram 1500 SLT Plus 4x4 Eco Diesel Quad Cab
 Pwr options, remote start, bucket seats, black, 20kms . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . SALE  $39,995
 2014 Dodge Ram 1500 Sport Crew Cab 4x4
 5.7L, pwr options, buckets, 20 rims, 59kms, red . . . . . . . . . . . . . . . . . was $39,995 . . . . SALE  $37,995
 2013 Dodge Ram 2500 Laramie Mega Cab
 Cummins, 6.7L, leather, loaded, pwr opts, 128kms, silver . . . was $49,995 . . . . SALE  $48,995
 2013 Dodge Ram 2500 SLT Crew Cab 4x4
 6.7L, auto, pdl, pw, pwr seat, 8.4 tchscrn, 60kms, gray . . . . . . was $47,995 . . . . SALE  $46,995
 2013 Dodge Ram 1500 SLT Crew Cab 4x4
 Pwr options, remote start, 20” rims, western brown, only 6,800kms . . . . . . . . . . SALE  $34,995

 2012 Dodge Ram 1500 Reg. Cab 4x4 SLT
 5.7L auto, a/t/c, pdl, pw, bench seat, 95kms, white . . . . . . . . . . . . was $23,995 . . . . SALE  $22,995
 2012 Dodge Ram 1500 Laramie Crew Cab
 5.7L, leather, heated/cooled seats, 105kms, white . . . . . . . . . . . . . . was $32,995 . . . . SALE  $30,995
 2011 Ford F-350 King Ranch Super Crew Cab 4x4
 6.7L Diesel, leather, loaded, Lifted, 230kms, white . . . . . . . . . . . . . was $39,995 . . . . SALE  $38,995
 2011 Chevrolet Silverado LT 2500 Crew Cab 4x4
 6.6L, Duramax, a/t/c, pdl, pw, pwr seat, 140kms, Black . . . . . . was $37,995 . . . . SALE  $36,995
 2011 Dodge Ram 1500 SLT Crew Cab SLT Plus
 Dual exhaust, bucket seats, remote start, 60kms, blue . . . . . . . . was $27,995 . . . . SALE  $26,995
 2011 Dodge Ram 1500 Laramie Quad Cab 4x4
 5.7L, auto, a/t/c, leather, loaded,  83kms, brown . . . . . . . . . . . . . . . . was $27,995 . . . . SALE  $26,995
 2011 Chevrolet Silverado LT 1500 Crew Cab
 5.3L, auto, a/t/c, pdl, pw, pwr seat, 83kms, green . . . . . . . . . . . . . . was $25,995 . . . . SALE  $24,995
 2011 Ford F-150 XTR Crew Cab 4x4
 5.0L V8, power options, cloth, pwr seat, 89kms, blue . . . . . . . . . was $25,995 . . . . SALE  $24,995
 2011 Dodge Ram 1500 SLT Crew Cab 4x4
 5.7L, auto, pwr seat, rmt st, buckets, 138kms, white . . . . . . . . . . was $24,900 . . . . SALE  $23,995
 2011 Chevrolet Silverado LTZ 1500 Crew Cab
 5.3L, auto, leather, loaded, pwr options, 152kms, black . . . . . was $23,995 . . . . SALE  $22,995
 2011 Chevrolet Silverado 1500 LS Reg. Cab
 4.8L, 2WD, work truck, regular cab, 89kms, white . . . . . . . . . . . . . was $16,995 . . . . SALE  $15,995
 2010 GMC Sierra SLE 2500
 6.6L, Duramax, a/t/c, pdl, pw, pwr seat, 102kms, silver . . . . . . . was $36,995 . . . . SALE  $35,995
 2009 GMC Sierra SLE 2500HD Reg. Cab
 6.0L, 4x4, cloth, pw, pdl, a/t/c, tow pkg, 125kms, black . . . . . was $19,995 . . . . SALE  $18,995
 2009 Dodge Ram 1500 SLT Quad Cab 4x4
 5.7L, auto, a/t/c, pwr options, 175kms, silver . . . . . . . . . . . . . . . . . . . . . . was $15,995 . . . . SALE  $14,995
 2009 Dodge Ram 1500 SLT Crew Cab 4x4
 5.7L, auto, a/t/c, pdl, pw, pwr seat, 176kms, black . . . . . . . . . . . . . was $16,995 . . . . SALE  $15,995
 2008 Dodge Ram 1500 SLT Quad Cab 4x4
 5.7L, auto, a/t/c, power options, pwr seat, 157kms, gray . . . . was $16,995 . . . . SALE  $14,995
 2007 Dodge Ram 2500 SLT Quad Cab 4x4
 6.7L, Cummins, pwr options, a/t/c, auto, 217kms, red . . . . . . . . was $22,995 . . . . SALE  $21,995

 2004 Chevrolet Silverado 2500 LT Crew Cab
 6.6L, Duramax, leather, loaded, 451kms, blue . . . . . . . . . . . . . . . . . . . . was $11,995 . . . . SALE  $10,995

 SUVS
 2014 Jeep Cherokee Sport 4x4
 2.4L, auto, pw, pdl, rmt start, htd seats, 23kms, black . . . . . . . . was $27,995 . . . . SALE  $26,995
 2013 GMC Acadia SLE AWD
 3.6L, auto, pwr options, a/t/c, 32kms, sandstone . . . . . . . . . . . . . . . . was $29,995 . . . . SALE  $28,995
 2012 Jeep Grand Cherokee Laredo
 3.6L, leather, loaded, pwr options, 45kms, gray . . . . . . . . . . . . . . . . . . was $33,995 . . . . SALE  $32,995
 2011 Toyota 4Runner SR5
 V6, pwr opts, cloth interior, a/t/c, 114kms, black . . . . . . . . . . . . . . . . was $27,995 . . . . SALE  $26,995
 2011 Jeep Grand Cherokee Laredo
 3.6L, a/t/c, pw, pdl, pwr options, 195kms, white . . . . . . . . . . . . . . . . was $20,995 . . . . SALE  $19,995
 2011 Chevrolet Equinox LT 
 AWD, pwr seat, pwr options, rmt start, 105kms, gray . . . . . . . . was $17,995 . . . . SALE  $16,995
 2011 Ford Explorer 
 V6. leather, loaded, heated seats, rmt start 98kms, white . . . . . was $27,995 . . . . SALE  $26,995
 2009 Jeep Compass 4x4 North
 2.4L, 4 cyl, auto, a/t/c, pwr options, 185kms, sandstone . . . . . was $11,995 . . . . . . SALE  $9,995

 SUPER VANS
 2013 Dodge Grand Caravan Crew
 3.6L, pdl, pw, p seat, p sliders, rr ht/air, 50kms, sandstone . . . . . . was $26,995 . . . . SALE  $25,995
 2012 Dodge Grand Caravan Crew Plus
 3.6L, all power options, leather, loaded, 73kms, silver . . . . . . . . was $23,995 . . . . SALE  $22,995
 2012 Dodge Grand Caravan SXT
 3.6L, a/t/c, pdl, pw, pwr seat, rr ht/air, 96kms, black . . . . . . . . . . . was $18,995 . . . . SALE  $17,995
 2010 Dodge Grand Caravan SE
 3.3L, auto, a/t/c, pdl, pw, pwr seat, 105kms, black . . . . . . . . . . . . . was $14,900 . . . . SALE  $13,995
 2010 Dodge Grand Caravan SE
 3.3L, auto, a/t/c, pdl, pw, pwr seat, red . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . was $14,995 . . . . SALE  $13,995
 2007 Dodge Grand Caravan 
 3.3L, auto, pwr options, pwr doors, 189kms, silver . . . . . . . . . . . . . . . was $6,995 . . . . . . SALE  $5,995

Contact either of our
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Brian Kay
Financial Service and Sales 
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Owner and Dealer Principal
Brandin Wilkinson
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Financing available on 
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Alberta couple processes their own pasture-raised hogs
BY SHIRLEY BYERS

Back in 2002, when Greg and Bonnie Spragg were go-
ing into pastured pig production they were pioneers in an 
unknown territory. Raise pigs outside, year round on the 
Canadian Prairies? Who does that?

The Spraggs credit Bert Denning, then swine specialist 
with Alberta Agriculture, for pointing them in the right 
direction. They wanted to raise pigs and they were well 
positioned in some ways. Greg was working in a hog 
barn and Bonnie had grown up on a pig farm. Between 
the two of them they had a lot of pig know-how. But they 
didn’t have the money to put up a barn. 

Denning was talking about pastured pigs, low cost 
start-ups and direct marketing. Although they didn’t 
immediately take hold of direct marketing they did buy 
some pigs and put them out to pasture. For the pigs, ac-
customed to nipple waterers and unaccustomed to sun-
shine and mud wallows, free range was a bit of a learn-
ing curve but not a steep one. It wasn’t long before they 

sun when necessary and enjoying the mud. In short, they 
were doing great. “And they were certainly happier,” 
says Bonnie. “All of a sudden they all had unique per-
sonalities.”

When they’d decided to direct market their pigs, a 
commercial cross of Yorkshire, Landrace and Duroc, they 
looked at other selling points to make their product stand 

-
ganic and made the decision to raise their animals antibi-
otic free and to feed no animal by-products. Convention-

six weeks of their lives until they are weaned and some-
times even longer. And usually if one pig in the barn gets 
sick all animals are medicated because otherwise disease 
will go from pig to pig, Bonnie says. “We’ve had some 

pigs die but never had (disease) spread to a second pig.”
Rather than commercial pig feed which may contain 

animal by-products, their pigs are supplied with a mix-
ture of locally grown barley and faba beans run through a 
mix mill. The pasture is a mix of alfalfa and native grass-
es. “We know they’re eating it,” says Bonnie, “because of 
how much feed we have to grind. During the summer our 
feed consumption is almost halved.”

The pigs thrive outdoors. “Even at minus 25 or 30 
they’ll get out for a couple of hours,” she says. “They’ll 

CHANGES AND TWEAKS
Although they did farrow their own pigs when they 

farmer who follows their protocols.  Originally, they also 
had a no tail docking policy but they’ve had to go back 

can keep those tails intact but with the closer proximity of 
indoor barns, it’s a challenge.

Setting up their own butcher shop in nearby Rosemary 
was a turning point, says Bonnie. “We opened it in 2005. It 
was right in the middle of the BSE crisis and we couldn’t 
get enough capacity to get our pigs processed. Everybody 
was doing so much beef.”

Farmers couldn’t sell their cattle. Many were scram-
bling to get one or two cows slaughtered so they could 
sell the meat on their own. This was clogging the small-
er provincial plants that the Spraggs were trying to sell 
into. “We were driving around to three different butcher 
shops,” she says. “Every shop would cut the pork chops 
differently and make different sausage and we couldn’t 
promise our customers when we would have product 
because they would bump us at the last minute. We 
thought, if we’re going to do this we have to have our 

own processor.”
   Getting into the year-round Calgary Farmers’ Market 

was another turning point. Having that market available 

now have six employees at the Calgary market alone. Al-
together, they employ 23 people, selling and processing 
Spragg pork. They still manage the farm on their own. 
“We hired people in the meat shop side, and we do less 
and less of the cutting and processing all the time,” she 
says. “That was where it was easy to add people.”

These days they’re processing about 2,500 pigs per 
year. They sell from the main retail store and another re-
tail outlet in Calgary as well as farmers markets at two 
locations in Calgary plus Brooks and Millarville. Their 
pork is available in some restaurants and they recently 
launched a product line of sandwich meats.

It’s a very different business from what they envisioned 
just a few years ago. “We never thought it would grow 
to this point,” Bonnie says. “We dreamed of it but we 
didn’t really believe it. But every year it seems the next 
step seems attainable so we’re like let’s keep going. We’re 
having fun and it seems doable.”

LOOKING AHEAD
Over the years Greg and Bonnie have had inquiries 

from other farmers asking if they could raise pigs and sell 
them to the Spraggs. “We always said, ‘No,’ says Bonnie 

we had to make our mark before bringing in others.”
Now she thinks it might be the time to say, “Yes.” It 

might be the logical next step for these pastured pigs pio-
neers.

Bonnie Spragg photos

Greg and Bonnie Spragg market their pastured hogs from their store in Rosemary, Alta. and at farmers’ markets in Calgary, Brooks and Millarville.
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