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Memo from

Our local professionals

This supplement is a tribute to our
local professionals.

Our local professionals are depend-
able and conscientious members of
our community. We are proud to sup-
port them by publishing this special
supplement. We encourage you to use
their services. They know our region,
its people and our needs. They are here
to serve our community!

We are very fortunate in this area to
have a comprehensive range of local

the publisher

professional services available local-
ly, services otherwise available only in
much larger centres.

Our local professionals play an impor-
tant role in our region's health—not
only our physical and mental health, but
our economic health as well.

Enjoy!

Kevin Weedmark
Publisher,
The World-Spectator

The World-Spectator’s Tribute to Local Professionals
feature comes out once a year in the spring!

Like what you see?

To be included in next year's feature simply
call 306-435-2445 and ask for Kara or Barry

» KEVIN
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Security Camera Systems.

* HOME
e BUSINESS

* FARM
* MOBILE

Wireless . . — for your high-class interior, that produces clear images
Wireless for peace of mind. Also compafible with
Ouidoor Out dOOI' Pan(I]]sonic Home|Network ?jystems, making
o ome control easier and convenient
HD Camera HD ¢ ® e oMol
Home moniforing with ameras Al REG: 249.99
HD Recording, wide Home monitoring with e
angle view and colour front door/outdoor cameras, Bﬂby Monitor with DECT Tedmology
night vision wide angle view and Hancheld col ot and lonce
colour night vision andheld colour monitor and long-range
KX-HN7051 KX-HNT052 compact camera system with night vision,

Panasomc

Full HD Home
Monitormg Camera

HD Camera with a stylish shape and metallic design,

long battery life and smart sensors
KX-HN3051

Glasser’s TV Service

CABLE, CONNECTORS & INSTALLATION NOT INCLUDED

Open Monday to Saturday 9 a.m. to 5:30 p.m.
Moosomin, SK e (306) 435-3040
www.glasserstv.com

www.facebook.com/glasserstv
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health care professionals

The Moosomin area has a large number of health care
professionals who serve the health care needs of people
across a large area of southeastern Saskatchewan and
southwestern Manitoba.

The doctors of the Moosomin Family Practice Centre
also provide medical services in Elkhorn, Rocanville,
Maryfield, and Whitewood. The centre also allows peo-
ple to call and make appointments the same day.

There are 10 permanent doctors who are part of the
Family Practice Centre.

The Regina Qu'Appelle Health Region employs a
large number of health professionals to provide a wide
range of services in the area:

Southeast Integrated

Care Centre
The Southeast Integrated Care Centre opened in 2008,
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A wide range of medical services are available at the Southeast Integrated Care Centre in

Moosomin, provided by a number of health care professionals.

the realization of a dream for many people in the Mooso-
min area. It includes the following services.

OUTPATIENT/AMBULATORY CARE SERVICES
Outpatient/ Ambulatory Care provides scheduled ser-
vices or services ordered by your physician.

A wide range of medical services are available at St. Anthony's Hospital in Esterhazy, provided

by a number of health care professionals.

Health care services in Esterhazy

All public health care facilities in Esterhazy are amal-
gamated under the Sunrise Health District, including a
21-bed hospital, a public health office, mental health ser-
vices, a home care program, physiotherapy, and a care
home.

At present, four doctors practice from the Esterhazy
District Medical Clinic, located in the Mosaic District
Medical Building, at 300 Gonczy Avenue, corner of Scha-
fer Street and Gonczy Avenue.

St. Anthony’s Hospital is located at 216 Ancona Street,
corner of Ancona Street and Gonczy Avenue.

Esterhazy’s Centennial Special Care Home is also lo-
cated on the south end of town, at 300 James Street.

Esterhazy District Medical Clinic in the Mosaic District
Medical Building, is located at 300 Gonczy Avenue, cor-
ner of Schafer Street and Gonczy Avenue.

St. Anthony’s Hospital

St. Anthony’s Hospital has 14 acute care beds and offers

the folliwing services:
* 24 Hour Emergency
* Visiting dietitian
 Laboratory
* Medicine
® QOutpatient Services
e Pastoral Care
o Visiting Healthcare Professional Services
® X-ray

Centennial
Special Care Home

The Centennial Special Care Home offers:
® 52 long term care beds

* 1 respite bed

® Adult Day Wellness Program

® Purposeful Interaction

Laboratory and x-ray services are provided on week-
days during regular hours with an order from your phy-
sician.

The Community Oncology Program of Saskatchewan
(COPS) supports an outreach clinic in Moosomin Hos-
pital for delivery of chemotherapy and related services.

Visiting professional services are available at various
times each month. Contact the hospital to find out what
services are available and when you can receive them.

Equipment and medical supplies (such as splints,
crutches, cervical collars, fiberglass casts) will be pro-
vided at cost or for a rental fee.

Minor procedures are done by appointment only.

Appointments are booked through your physician’s
office. Minor elective procedures are done under general
anesthetic by appointment only, booked through your
physician’s office.

Wellness Clinics, such as foot care and blood pressure
clinics are scheduled on a regular basis.

Information and Education is provided on an individ-
ual or group basis.

EMERGENCY SERVICES

Immediate emergency care is provided at the South-
east Integrated Care Centre Physician services and/or
emergency consultations are provided 24 hours a day,
seven days a week. Emergency laboratory and x-ray ser-
vices are provided.

If you require more extensive emergency treatment,
rapid transport to a specialized facility will be arranged.

INPATIENT SERVICES

Inpatient services provides medical care to adults,
youth and children 24 hours a day.

Perinatal/ Delivery Care is care of pregnant women
during or around the time of delivery. You will be trans-
ferred to a larger centre if you require care beyond what
the Southeast Integrated Care Centre can provide (and if
time permits).

Palliative Care services provide compassionate, sup-
portive care to the terminally ill.

Observation Services are provided to assess your con-
dition prior to your admission or discharge from hospi-
tal.

Emergency respite provides respite care resulting
from an urgent and immediate need. Standard respite
care fees apply to this service.

LONG-TERM CARE
The Southeast Integrated Care Centre includes 58
longterm care beds divided into four “houses” to pro-
vide a home-like atmosphere and small group for resi-
dents to belong to.
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Thank 'm;‘ta‘everyone
who works for the
health and well-being
of Canadians!

Yorkton Office
Ph: 306-782-3309

Thank you to our local health care professionals
in the Moosomin area. Your services are invaluable!

Steven Bonk, MLA

Constituency of Moosomin
is pleased to announce the opening
of his constituency office at:

622 Main St Moosomin, SK

Office hours: 9 am to 12 noon

1 PMto 4PM

Monday thru Thursday

Phone: 306-435-4005

Fax: 306-435-4008

“Thank you to all health care professionals for the
contribution you make to the well being of our communities.”

MOOSOMIN OFFICE:
Office Hours:
Monday - Friday
10:00 a.m. - 1:00 p.m.
Phone: 306-435-2831
1-866-249-4697
Email:
robert.kitchen.c3@parl.gc.ca
www.drrobertkitchen.ca

DR. ROBERT KITCHEN MP

Souris-Moose Mountain
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A healthy smile speaks volumes

For a gleaming smile visit an oral health specialist

Why is so much emphasis placed on
tooth brushing? Because oral health is di-
rectly linked to our general health and
well-being. It is also a well known fact that
dental disease can take a heavy toll, both
financially and socially; treatments can
be very costly, bad breath can put off our
friends, and toothaches can cause absentee-
ism from work or school.

Dental health involves all aspects of the
health and functioning of the mouth. In ad-
dition to allowing us to talk and eat, our
mouths must also fight against infections
that cause tooth decay, inflammation of the
gums, tooth loss, and bad breath.

So how can you ensure good oral health
for you and your family? The first step is to
make sure that very young children do not
get into the habit of having a bottle of milk,
fruit juice, or a sweet drink before going to
bed. These sugary drinks stay coated on the
teeth for long periods of time and can lead
to tooth decay.

Brush your teeth at least twice a day with
fluoride toothpaste. You should also visit
your dentist about every six months for a
check-up.

Oral health professionals have an im-
Eortant part to play in maintaining dental

ealth as well as treating and preventing
associated problems.

So, take care of your teeth and dazzle the
world with your beautiful smile!
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Dr. Sara Fagen

CERTIFIED PERIODONTIST

Maintaining healthy teeth and gums
means working closely with your dentist.
Regular dental check-ups allow this spe-
cialist to detect any problems and take the
necessary preventive measures to keep
them under control.

During a check-up, let your dentist know

O0SOMIN
D ENTAL CENTRE

Proud to Keep Moosomin a Smiling Community!

Dr. Kurt Olafson

DMD
Monday- Friday: 8 a.m. - 5 p.m.

Dr. Linsie Landa
DMD

Monday- Friday: 8 a.m. - 5 p.m.
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about any change in the general state of
ﬁour health. For example, your dental

ealth might be affected if you're pregnant,
if you've started taking medications since
your last visit, or if you suffer from aller-
gies. Your dentist watches out for signs and
symptoms of gum disease, cavities, infec-

Dr. Osmar Barreto

OrtHODONTICS FRCD (C)
ORTHODONTIC SPECIALIST

tions, the wearing down of tooth enamel
due to teeth grinding, and any other prob-
lem that could be harmful to your health.

A thorough cleaning takes up a major
part of a visit to the dentist, but it's worth
every second of your time. Indeed, profes-
sional cleaning is vital in the prevention
of gum disease, one of the most common
problems in adults. Some stains can also be
removed during this procedure and the ap-
pearance of your teeth improved. During
the examination it’s possible that fluoride
in the form of a gel or foam will be applied
to your teeth in order to help prevent tooth
decay.

Many modern dental clinics are
equipped for tooth restoration and replace-
ment. If you're missing one or several teeth,
your dentist will offer advice on the best
way for you to prevent long term jawbone
deterioration and the shifting of teeth. He
or she might suggest a bridge, prosthesis,
implants, or some other long-term plan for
care.

Your dentist knows all the different treat-
ments that are available to you and can help
you make the right dental care choices. He
or she could refer you to a denturist if you
need a dental prosthesis, to an orthodontist
if you have an anomaly in the positioning
or alignment of your teeth or jaw, or to a
periodontist if you have a periodontal dis-

ease.

DDS MSC DIP
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Three documents everyone
should consider having

Ensuring that your wishes are known and respected,
both during your lifetime and following your death, is
an important aspect of any plan for the future. While
you are alive and well, communicating your wishes and
controlling decisions that affect you is fairly straightfor-
ward. In t%e event that you lose your ability to commu-
nicate or your capacity to make decisions, things can get
more complicated unless you have planned for such an
event. And if you should die without properly setting
out your wishes for your estate, you will lose all control
over how it is handled.

There are three different legal documents that can
help ensure that your wishes are known and honoured.
It is important for individuals to understand what each
document can and can’t accomplish.

HeaLtH CARE DIRECTIVE

A health care directive lets others know your wishes
concerning your health care treatment in the event that
you lose your capacity to make or communicate such de-
cisions. Generally speaking, a health care directive pro-
vides your doctor or other health care professional with
directions about the types of medical treatment or mea-
sures that are acceptable to you. A health care directive
can cover decisions regarding matters like diagnostic
testing, blood transfusions, resuscitation, life support,
feeding tubes, antibiotics, surgical procedures and pal-
liative or comfort measures. Health care directives can
be completely personalized and need not be limited to
the examples listed above. They can also name a proxy
that is authorized to make decisions on your behalf and
in line with your known wishes. A health care directive
cannot authorize euthanasia or assisted suicide.
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ENDURING POWER OF ATTORNEY

An enduring power of attorney authorizes another
person to act on your behalf and will continue in effect
even if you later lose your legal capacity. It can be set
up to deal with both your property matters—such as
banking, investments, leases or sales—as well as per-
sonal affairs, such as where you will live and how your
personal care needs will be met. It can also be designed
to deal with only property matters or only personal
matters.

It is important to note, however, that an enduring
personal power of attorney, either on its own or in com-
bination with a property power of attorney, cannot au-
thorize decisions concerning medical treatment—these
decisions must be dealt with under a health care direc-
tive. An enduring power of attorney only applies dur-

ing your lifetime and ceases to be effective upon your
death.

WiLL

A will covers the distribution of your property or es-
tate after you die. Properly drafted and executed, a will
can help ensure that your property is divided the way
you intended and benefits the people you intended. It
can be drafted very broadly (three equal shares to my
three children) or contain very specific bequests (to my
only brother, David, I leave my entire art collection). A
will only comes into effect upon your death and may be
changed during your lifetime to reflect changes in your
personal life, provided that you continue to be of sound
mind.

A will can also be used as part of an overall estate
plan to address matters concerning capital gains taxes,
transferring farm property or business shares, roll-
overs and life interests. It also allows you to name your
Executor, the person that will be responsible for see-
ing your wishes through, and provides an opportunit
to record and discuss your wishes about matters suc
as guardianship of your minor children or funeral ar-
rangements.

As you can see, these three documents deal with three
very distinct areas of planning for the future and cannot
simply be used interchangeably. Together they can pro-
vide a good measure of security that your affairs are in
order, regardless of what the future holds. As these doc-
uments are legal documents, it is important to under-
stand what is required in order for them to be effective.

For more general information about these matters,
visit plea.org.

TROBERT LAW FIRM

e

si'
i

LYNNETTE BOCKBA, J.D.

500 MAPLE ST » ESTERHAZY, SK

306-745-3952
306-645-4552

ANDREW AGENCIES BUILDING

ROCANVILLE BRANCH
FRIDAYS

James E.

Trobert
B.A., LL.B.
Barrister &
Solicitor

Estevan Wicklow Centre

305 1133 4th St.

Estevan, SK S4A 0Wé6
Ph: 306-634-2616 Fax: 306-634-9881

Email: trobertlaw@sasktel.net
Attending Kipling every second Friday afternoon
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Mortgages and more

Buying a home is a huge life event and
can sometimes cause a bit of stress.
Figuring out where to start can also
become a bit overwhelming. To help get
you started, we sat down with Megan
Nimegeers, a Mobile Mortgage Specialist
from Conexus Credit Union to give us her
advice on what to know and consider
when purchasing your home.

Planning

As it’s one of the biggest decisions of your life, planning is essential to
ensure you don’t get in over your head. Start by asking yourself some
important questions:

* What type of home do you want to buy?

* How long do you plan to live in this home? What does your life look
like in the next 5-10 years?

* What can you afford? What payment would you be comfortable
paying that allows you to still live comfortably?

* How much money do you have saved for a down payment and what
will you need?

These are just a few of the questions you need to be asking. Sitting
down and talking to a Conexus Mobile Mortgage Specialist will allow
you to become focused and help you understand how to get where you
want to be.

Pre-approvals and affordability

Once you have an understanding of what you're looking for, it's
important to determine how much money you can borrow and the
length of the mortgage you'd be interested in. Getting pre-approved
sets parameters for the homes you can afford to look at.

When getting approved for a mortgage a number of factors are
considered including your income, length of employment, credit
history, monthly obligations, assets, liabilities, etc. As well, debt such as
credit cards, lines of credit and loans can have a huge impact on how
much you're approved for.

* Remember, whatever you are pre-approved for doesn’t mean you
need to spend the full amount on a home.

Conexus offers the following solutions,
making it easier for you to obtain a
mortgage to buy your dream home!

* Down payment assistance

* New to Canada international credit reports accepted

* New to Canada, 5% down payment option available

* Additional funds for home renovations and upgrades

* Up to 5% cash back for debt repayment, furniture or to replenish
savings

%DY‘W o ’clw, move

conexus.ca/mobilemortgage

Other considerations and things to know

Along with the advice above, here are a few additional things to
consider:

* Set money aside for all the additional fees associated with purchasing
a home (moving expenses, inspection/lawyer fees, home and life
insurance, taxes, etc.). A good recommendation is to set aside 1.5 -
2% of the purchase price to help cover these different costs.

Filling a space can come with a cost. The great part about planning in
advance means you can start setting money aside, asking for birthday
gifts and looking for sales on furniture, household items and staple
grocery items to fill your cupboards.

* Use www.expressaddress.com to have your mail forwarded to your
new address, update your address within existing companies and
even set up your utilities for your home. It’s free and will help you save
time!

Budget. Budget. Budget. With home ownership comes new
expenses, and it’s important to have an understanding of your money.
Ensure to budget for some of those unexpected expenses such as
maintenance or breakdowns.

Buying a home can be stressful but with a bit of planning, and working
with an expert, your transition into home ownership can run smoothly.
Remember, you're not in it alone. A Conexus Mobile Mortgage
Specialist is there to help.

Set up an appointment
with Megan today...

Megan Nimegeers,
Mobile Mortgage Specialist

306.861.9847
megan.nimegeers@conexus.ca

conexus

Credit Union

Monday, May 27, 2019
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Southeast College’s professionals

Southeast College has
a number of professional
staff who are trained spe-
cifically to work with adult
learners and assist them in
their educational needs.

“All of our staff are
trained to help our stu-
dents,” says Sheena Onrait
with  Southeast College.
“We have a wide variety
of staff members that assist
our students on a regular
basis—from our adminis-
trative support staff that
help our students on day-
to-day things, our campus
managers who help with
more detailed student sup-
port, and then of course our
student advisors that re-
ally dive in to help our stu-
dents with their academic
success. They also assist
students that need help
with financial support, like
whether or not they qual-
ify for a student loan and
in general a wide range of
supports.”

Onrait says the student
advisors at Southeast Col-
lege play a number of roles.

“When it comes to our
current students they are
there to offer general sup-
port to students throughout
their entire experience with
us,” she says. “Whether it
is help with academic sup-
port, like helping them find
a tutor, or an ear to lend if
they are having a tough day,
or whether it is help with
their student loan or help
with their post secondary
application, they offer those
types of supports to our stu-
dents on an ongoing basis.

“When it comes to a pro-
spective student, if some-
one were to walk in and say
‘you know I am really inter-
ested in a certain career and
I don’t know where to find
information,” our student
advisors really help those
students. They can do a
skills inventory with them.
They can help guide them
in the right direction if they
are looking for a specific
post-secondary  program.

excel in assisting adult learners

Above: First year university entrance awards at Moosomin
Below: Moosomin electrician entrance awards at Moosomin

right

First Year University of
Regina Classes

Take your first year

( Southeast
) College

Fueling the future

Student Services advisors
really provide a wide vari-
ety of services.”

Onrait says all of the pro-
fessionals at the college in-
teract with the students in
different capacities.

“The instructors are anin-
tegral part of our organiza-
tion, of course, because they
are providing that level of
education to our students.
For the most part, they
would have the most com-
munication with students.
Second would be the stu-
dent advisors. Depending
on the student, of course,
some students would go
the whole year and not see
their student advisor where
some students would see
their student advisor quite
often. It just depends on
the student and what their
level of need is.”

These professionals are
on hand at all of the South-
east College campus loca-
tions.

“At pretty much all of
our locations we have in-
structors,”  says Onrait,
“and our student advisors
are throughout our region.
We have six student advi-
sors currently and they are
all responsible for a certain
area, section or program, so
we have every single one of
our programs covered by a
student advisor.”

One thing that distin-
guishes Southeast College’s
professionals, says Onrait,
is that they are used to
working specifically with
adult learners.

“They are trained to work
with adult learners. There is
a difference between a high
school learner and an adult
learner,” she says. “They are
all well versed and educat-
ed and have a long standing
history with adult learners.

“That is what sets our
advisors apart—they rec-
ognize the challenges that
adult learners face and they
have the resources to help
learners with those chal-
lenges.”

2019 - 2020

First year classes:

Pre-social Work
Education

here at home! Health Studies

Contact your
local Southeast College
Student Services Advisor

and MORE

For more information
1.866.999.7372

Liberal Arts Certificate

Scholarships available
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Performance Realty

: Cl to boost
Part of the community Elor WS 10 Do9s

Performance Realty is an established lo-
cal and independent Brokerage that has
been active in Southeast Saskatchewan
since 2008 and prior to that operated for-
merly as Kenosee Lake Properties since the
1990s. Our strategy for success has been to
be entrenched in the community in various
capacities from volunteer boards and par-
ticipation in community building events.
Corporate social responsibility is at the
forefront, as is being active promoters of
the attributes and creating awareness of the
communities that we serve.

There have been a number of realtors
groomed and trained with the brokerage
and currently we have a Realtor Associate,
Mandy Jorgensen, and additional individ-
ual WKO is enrolled in the realtor training
targeting to join the brokerage as a licensed
Realtor.

® Licensed as Broker in Residential, Com-
mercial & Farm Realty with Carlyle as home
base. Focus primarily on Residential, Resort
& Commercial.

* Remain current with technology and
methodologies by attending Association
training opportunities as they arise.

* Market by way of MLS Multiple List-
ing Service and do offer 50% of the listing
commission to other agents to provide max-
imum incentive to sell client’s property. Fo-
cus is on being prudent and doing the right
thing for our clients. Getting the property
sold at the best dollar for the client is job
one. Do utilize comparative market analysis
as a sales tool when authorized by client.

o Utilize various internet platforms with
live videos and links to MLS listing.

* Maintain good working relationships
with other realtors, appraisers and building
inspectors towards getting the job done.

* Maintain good working relationships
with lenders and mortgage brokers which
does direct leads from Sellers & Buyers.

¢ Maintain a Main Street Office which fa-
cilitates having a weekly lawyer attend on
Wednesdays from McGeough Zepick Law
office which offers speedy consultations
when the need arises.

¢ Volunteer on various boards for the
purpose of networking and community
service. Current board positions include
SE Regional College and Sunrise Commu-
nity Futures, Carlyle, Moosomin & Redvers
Chamber of Commerce. Local volunteer
positions include Board of Kenosee Boys &
Girls Camp, Moose Mountain K of C & past
member of Carlyle Volunteer Fire Depart-
ment.

¢ Family business nominated for Sas-
katchewan Chamber of Commerce 2014
ABEX Community Cornerstone Award.

Our focus and mandate when working
with seller clients is to keep their best inter-
est at the forefront and acting in a confiden-
tial, prudent and diligent manner to protect
their property and maximize the proceeds
of their assets. We advertise locally and by
way of MLS, Realtor.ca, social media and
utilize sales tools that will yield the best
dollar that the market will bring for your

property.

g, PERFORMANCE REALTY

From your farm or commercial property to town or resort,
we are here to help you navigate
through your real estate needs and desires!

Team Performance at your service with Experience, Energy and Enthusiasm!

e REALTOR.ca

MANDY
JORGENSEN

SALES ASSOCIATE
CELL: 306.452.8256

mandy.performancerealty

@gmail.com

RAY
BOUTIN

BROKER
CELL: 306.575.8575
rayboutin@sasktel.net

Serving SE Sask | Resort | Residential | Farm | Commercial

your home’s curb appeal

When selling your home, nothing
looks quite as good as a well-manicured
front garden or beautifully decorated
balcony. While many homeowners fo-
cus on the interiors of their homes, a
property’s exterior can make all the dif-
ference, adding to its appeal and boost-
ing its resale value.

And, a home’s exterior plays an im-
portant role in shaping a prospective
purchasers’ decisions. As a first impres-
sion, these areas help set the tone and
encourage buyers to visualize them-
selves owning the home.

An attractive exterior doesn’t have to
break the bank. There are a number of
ways you can create a stunning outside
environment without much effort or
money. Here are just a few tips to carry
you through the selling season:

Clear the clutter. One of the easi-
est ways to make any outdoor space
come to life is to keep it clean and tidy.
This lets buyers visualize how they
will make the space their own when it
trades hands.

Easy container gardens. Planted con-
tainers can add a charming look and
feel to entranceways and balconies.
When picking pots, look for similar

PREMIER REALTY
LANGENBURG, SK

MARTIN LiBERTY REALTY
BRANDON, MB

Kim Setrum

styles that vary in size for a nuanced
appeal.

Drought-tolerant plants. Flowerbeds
and plants are often a great way to add
a splash of colour to any exterior. For
maximum effect, choose an assortment
of perennials and annuals that require
less water and are able to withstand hot
summer days.

Don’t forget to fertilize. Though sun-
light and water are usually enough, pe-
riodically feeding your plants essential
nutrients will promote lavish growth
and ensure consistent flowering.

Find this article and more tips at
www.royallepage.ca

REAL ESTATE AGENT
L g
ROYAL LEPAGE

SERVING SOUTHEASTERN SK AND SOUTHWESTERN MANITOBA

Cell: 306-434-8733

kimsetrum@royallepage.ca

DRETORS
PLATINUM
AWARD

Winner of the
Director’s
Platinum Award
—-2017 AND 2018 -

OPENING
JUNE 2019

Winner of the
President’s

Gold Award

- 2015 AND 2016 -

MINI GOLF COURSE
Sponsored by Kim Setrum - Royal LePage

Located at Tim Hortons Outdoor Eventplex in Moosomin
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rain farmers shouldn’t shy

away from benchmarking

PETER MANNESS, MNP

Whenever I bring up benchmarking
with grain farm clients, I generally get
two reactions. The first is from a group
of producers that immediately buy
into the idea and want to know how
they compare to other farms. The oth-
er group either think they are already
equal to their neighbors or they don’t
want to find out.

Most farmers will spend all day
and night talking, reading, and even
tweeting about farming to anyone and
everyone but they are also fiercely in-
dependent business people and don’t
like to talk about the financial health
of their business. The usefulness of a
benchmark is not as much a ranking
tool as it is a method to help evaluate
and direct business decisions. I like to
break down into three main areas: Prof-
it, Trend and Focus.

1. Profit: I don’t like to say it’s all
about the money, but in business it is
generally a good place to start. When-
ever I look at a financial statement, I al-
ways start at the bottom of the income
statement with the profit line.

A benchmark can take out the mar-
kets, weather and size and show the
impact of effort and management on a
per unit basis (per acre for grain farms).
Are we generating a reasonable profit
for the size of our operation on a per
unit basis. If not, why? And secondly,
does it matter?

The only two things we must give are
time and money. If our efforts do not
generate a return, then over the long
run, are we making good use of our
time? It is okay to give up some prof-
its to devote your time elsewhere, but
how can we make an informed deci-
sion if we don’t know what we are giv-
ing up?

There is often a concern among pro-
ducers that one region is way more
profitable than other regions and farms
can’t be compared across broad geo-
graphical areas. In our Manitoba re-
gion, our most recent grain benchmark
numbers showed that the top 15 pro-
ducers were spread over 10 crop insur-
ance risk areas, indicating to me strong
management is just as, if not more

valuable than good land. eas to focus on to make it happen. Advisor in MNP’s Farm Management
Consulting group. He can be reached at
2. Trend: What trend you are on is Peter Manness, PAg, is a Business 204.727.0661 or peter.manness@mnp.ca
just as important as where you are.
This is one of the greatest benefits of
using benchmark data versus histori-

cal averages or targets.
In Western Canada, producers have MNP
maintained profits by not only expand-

ing acres but by continually pushing
yields higher. The current trend is add-

ing 1 bu per acre per year in wheat WE MAKE IT OUR BUSINESS TO

yield and over % bu per acre in Canola.

We obviously know that costs are rising MAKE YOURS BETTER
along with the increase in yield. If we
understand how our trend compares to
Fhe benchmark trend, it helps us to see In today’s business environment, it's more important than ever to

if we are keeping up on a revenue basis make informed business decisions. That's why you need an advisor who

nd managin r X A 5
and manag iou costs understands you and your business from a local perspective.
A five-year historical average on ma-

chinery costs is useful but you can’t

buy a new combine for the same price Deeply rooted in the Moosomin community, MNP’s close community

as in 2013. This needs to be taken into and business ties enable us to stay current on what is happening locally,

consideration. so we can deliver industry-specific advice and personalized strategies
Trend also gives us hope if some costs that keep you competitive and profitable.

are out of line. If we can hold them in
the short term, it may bring us back into F ted advi & M in office at 306.435.3347
line with the benchmark over time. or trusted advice, contact our Moosomin office a .435.

3. Focus: Focus is the final piece af-
ter you understand how you compare
from a profit standpoint and the trend
you are on. A farm financial statement
is full of numbers and it is easy to get
caught up focusing on something that
isn’timportant. If you aren’t hitting the
profit target, then you can go back to
see where the problem might be.

Are we short on revenue? Do we
spend too much on inputs versus what
we get in return? Is it costing us too
much in operating costs or overhead?

It might not lead to an easy solu-
tion, but at minimum it will give you
more certainty in how you deploy your
management skills. If you are one of
the most profitable producers, does it
change Kour perspective on how you
approach growth?

Farmers are all trying to play the
same game but ultimately no two
farms or farmers are exactly alike. By
utilizing benchmark information, you
can see what things make your farm
successful, how you can continue to
achieve that in the future and what ar-

ACCOUNTING > CONSULTING > TAX
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‘Ag’vocates and the many faces of agriculture

WENDY ScHATZ LEEDS,
PAg, CCA
LEaD AGRONOMIST,

SHARPE’s SOIL SERVICES LTD

Agricultural profession-
als work in a wide variety
of areas both within and
outside the field of agri-
culture. You will find us
in research and develop-
ment, marketing and mar-
ket development, primary
production, consulting
and business management,
food processing, educa-
tion, public relations and
advertising,  transporta-
tion, the financial industry,
quality assurance, aqua-
culture, natural resource
development, information
technology, advocacy, and

environmental ~ manage-
ment.

Agricultural profession-
als wear many hats in the

field of agriculture, yet the
one thing we all share is
passion for the field of ag-
riculture. There is a term
for this, it’s called being an
“Agvocate.” An Agvocate
is someone that believes
in the process and science
of agriculture and is dedi-
cated to promotin; ]% it in a
positive manor while also
correcting misguided per-
ceptions about agriculture.

Agriculture is a modern
and dynamic industry with

value that needs to be bet-
ter understood, recognized
and advanced among in-
dustry stakeholders and
the general public. Locally
you can find us assist-
ing producers through all
stages of the crop produc-
tion year. Ag professionals
provide recommendations
for the efficient and sus-
tainable use of resources
and conservation practices
to produce high yielding
crops and livestock feed
sources. We assist in mar-
keting and farm manage-
ment to help maximize the
profitability of our produc-
ers’ farms. We are individ-
uals that understand the
agriculture sector and pro-
mote sustainable produc-
tion to help feed the world!

Every day you are im-
pacted by agricultural
professionals!  Canada’s
agriculture and agri-food
industry provides one in
eight jobs to Canadians.
From the bread you eat, to
the milk you drink, from
the ethanol-based gas in
your car to the grains used
to feed livestock, from the
omega 3 supplements you
take to the zero trans fat
foods you eat. Many com-
mercial goods are manu-
factured from ag byprod-
ucts and even the floors

il |

|

you walk on have been
produced with the assis-
tance of agricultural pro-
fessionals. The opportuni-
ties within agriculture are
endless and dynamic and
I am proud to be an Agvo-
cate!

The World-Spectator’s Tribute to Local Professionals
feature comes out once a year in the spring!

Like what you see?

To be included in next year's feature simply
call 306-435-2445 and ask for Kara or Barry

Above and below left: Sharpe’s Crop Services staff and farmer Chris
Mannle giving the MaclLeod Elementary School Kindergarten class a
tour of a farm and teaching them about agriculture.

hi.

Meet our team of AG Professionals!

Branch Manager
AMOCEOMING

Branch Manager
(ROCANVILLE)

§ Ta'hy :
| I;watirn Iflrnmumcwd’ls
Focused on YOur Field, Farm, Future

QOur team is focused on individualized solutions for your field, farm ond future!
Dedicated to improving the profitability of your farm business and
the vitality of our local communities!

.

supporting

SHARPE S

CROP SERVICES

www.sharpes.ca
Moosomin , Rocanville

. Waopella
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Cleanings |
Dentures |

Dr. Pat Lecomte

Dr. Pat and her husband Denis
have called Moosomin home for
the past 25 years. In that time they
have raised three children. They
were very involved in the children’s
sports activities.

Dr. Pat enjoys sports, including golf
and curling.

Dr. Pat would like to thank every-
one for their continued support
over the years and looks forward fo
helping with all your dental needs
in the future.

Fillings |
Extractions |

Root Canals |

Implants

Crowns |

Dr. Leila Raiia

Originally from Lebanon, Dr. Leila moved to
Canada about a year ago. She was living in
Montreal then moved fo Regina.

Dr. Leila Raiia has been a dentist for 9
years in Beirut, she graduated from Saint
Joseph University. Leila was a specialist in
prosthodontics in Beirut.

Dr. Leila speaks 4 languages, including Rus-
sian, French, Arabic. She loves to hike, travel,
play badminton, and go camp.

She is really enjoying working and living in
Moosomin, and is also excited to see bears
and moose but is scared about the ficks.

Bridges
Orthodontics

OUR FRIENDLY STAFF

Marj Meadows
Assistant

Rebecca

Tenille Ford
Assistant Mclintosh
Assistant

Sydney Auger
Assistant

Lisa Hrabarchuk
Assistant

Jennifer Gray
Hygienist

Rhonda
Bangsund
Hygienist

n

Darlene Lonseth
Hygienist

Meaghan

Jane
Swann Fahlman
Office Admin

903 Broadway Avenue, Moosomin, SK e 306-435-3080




